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Use of Forward-Looking Statements

This presentation contains forward-looking
statements made pursuant to the Safe
Harbor provisions of the Private Securities
Litigation Reform Act of 1995, including

but not limited to statements concerning
future financial performance; the capabilities
and performance of our current and future
technology and products; our business strat-
egies, including anticipated trends, growth,
and developments in markets in which we
target, and our entry into digital commerce;
the anticipated market adoption of our
current and future products; the value of

our products, including reduction in logistic
costs for our partners; and our performance
in operations, including component supply
management, product quality, and customer
service. These forward-looking statements
are based upon current expectations that
involve risks and uncertainties. Any state-
ments that are not of historical fact, may be
forward-looking statements. Words used
such as "anticipates,” “believes," “continues,”
"designed,” "estimates,” "expects," “goal,”
“intends," "likely," "may," “ongoing," “plans,"”
“projects,” "pursuing,” “seeks," “should,"
“will," "would" and similar expressions

are intended to identify forward-looking
statements, although not all forward-look-
ing statements contain these words. All
forward-looking statements are based on
our current assumptions, expectations

and beliefs, and involve substantial risks
and uncertainties that may cause results,
performance or achievement to materially
differ from those expressed or implied

by these forward-looking statements.
Therefore, you should not place undue
reliance on our forward-looking statements.
A detailed discussion of risk factors that
affect our business is included in the filings
we make with the Securities and Exchange
Commission (SEC) from time to time, includ-
ing our most recent report on Form 10-K,
particularly under the heading “Risk Factors."
Copies of these filings are available on the
Enphase website at http://investor.enphase.
com/sec.cfm, or on the SEC website at www.
sec.gov. All forward-looking statements in
this presentation are based on information
currently available to us, and we assume no
obligation to update these forward-looking
statements in light of new information or
future events.

Industry Information

Information regarding market and industry
statistics in this presentation is based

on information available to us that we
believe is accurate. It is generally based
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on publications that are not produced for
purposes of economic analysis.

Non-GAAP Financial Metrics

* The Company has presented certain
non-GAAP financial measures in this pre-
sentation. Generally, a non-GAAP financial
measure is a numerical measure of a
company's performance, financial position,
or cash flows that either excludes or includes
amounts that are not normally excluded or
included in the most directly comparable
measure calculated and presented in accor-
dance with generally accepted accounting
principles in the United States of America,

or GAAP. Reconciliation of each non-GAAP
financial measure to the most directly
comparable GAAP financial measure can be
found in the Appendix to this presentation.
Non-GAAP financial measures presented by
the Company include non-GAAP gross profit,
gross margin, operating expenses, income
from operations, net income (loss) and net
income (loss) per share.

+ These non-GAAP financial measures do
not reflect a comprehensive system of
accounting, differ from GAAP measures

with the same captions and may differ from
non-GAAP financial measures with the same
or similar captions that are used by other
companies. In addition, these non-GAAP
measures have limitations in that they do
not reflect all of the amounts associated
with the Company'’s results of operations

as determined in accordance with GAAP.

As such, these non-GAAP measures should
be considered as a supplement to, and not
as a substitute for, or superior to, financial
measures calculated in accordance with
GAAP. The Company uses these non-GAAP
financial measures to analyze its operating
performance and future prospects, develop
internal budgets and financial goals, and

to facilitate period-to-period comparisons.
The Company believes that these non-GAAP
financial measures reflect an additional way
of viewing aspects of its operations that,
when viewed with its GAAP results, provide a
more complete understanding of factors and
trends affecting its business.

« As presented in the “Reconciliation of
Non-GAAP Financial Measures" table in the
Appendix to this presentation, each of the
non-GAAP financial measures excludes one
or more of the following items for purposes
of calculating non-GAAP financial measures
to facilitate an evaluation of the Company's
current operating performance and a com-
parison to its past operating performance:

» Stock-based compensation expense. The
Company excludes stock-based compensa-
tion expense from its non-GAAP measures
primarily because they are non-cash in
nature. Moreover, the impact of this expense
is significantly affected by the Company's
stock price at the time of an award over
which management has limited to no control.

* Restructuring charges. The Company
excludes restructuring charges due to the
nature of the expenses being unplanned

and arising outside the ordinary course of
continuing operations. These costs primarily
consist of fees paid for restructuring-related
management consulting services, cash-
based severance costs and modification

of stock-based compensation related to
workforce reduction actions, asset write-
downs of property and equipment and lease
loss reserves, and other contract termination
costs resulting from restructuring initiatives.

+ Reserve for non-recurring legal matter.
This item represents a charge taken for

the potential settlement cost related to a
dispute with a vendor. This item is excluded
as it relates to a specific matter and is not
reflective of the Company's ongoing financial
performance.

+ Acquisition related expenses and amortiza-
tion. This item represents expenses incurred
related to the Company's acquisition of
SunPower's microinverter business, which
are non-recurring in nature, and amortization
of acquired intangible assets, which is a non-
cash expense. Acquisition related expenses
and amortization of acquired intangible
assets are not reflective of the Company's
ongoing financial performance.

» Non-recurring debt prepayment fees

and non-cash interest. This item consists
primarily of amortization of debt issuance
costs, accretion of debt discount and non-re-
curring debt settlement costs, because
these expenses does not represent a cash
outflow for the Company except in the period
the financing was secured or when the
financing was settled, and such amortization
expense or settlement of debt costs is not
reflective of the Company's ongoing financial
performance.

* Non-GAAP income tax adjustment. This
item represents the amount adjusted to the
Company's GAAP tax provision or benefit to
present the non-GAAP tax amount based on
cash tax expense and reserves.

Enphase Energy®, the Enphase logo, 1Q,1Q 6,1Q 7, 1Q 7+,1Q 7A, 1Q 7X, 1Q 7XS, 1Q 8, 1Q 8D, Encharge, Encharge 3, Encharge 10, Enlighten, Ensemble,
Ensemble-in-a-Box, Envoy, and other trademarks or service names are the trademarks of Enphase Energy, Inc. Other names are for informational
purposes and may be trademarks of their respective owners.
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Badri Kothandaraman
President and CEO

"COVID-19 is redefining
how we work and how we
iInteract with each other."

Dear fellow shareholders,

What a beginning to the year!

The whole world has been turned upside down in just three months.
COVID-19 is redefining how we work and how we interact with each other.
The details of the Coronavirus are still emerging — how it originates, how it
spreads and who it affects. Until we have effective prevention and control
mechanisms in place, it seems that social distancing and working from
home will continue to be the new norm for a period of time. Travel has come
to a standstill and commerce is significantly impacted.

Although the picture today is gloomy, we hope our collective strength in the
face of adversity will give rise to new findings in medicine and new ways of
doing business. At this point, we can all build resilience by having a positive
mindset, staying healthy, connecting socially while practicing physical
distancing, and figuring out unconventional ways for work to continue. In
this spirit and backdrop, this letter highlights our 2019 accomplishments
and 2020 priorities.

The personal side

First, a brief history about me and the circumstances under which | joined
Enphase Energy. | was born and raised in Chennai, India from 1971 to
1993. Education was a high priority for my parents, and despite being a
middle-class family, they ensured that my sister and | attended the best
schools. After completing my bachelor's degree from the Indian Institute
of Technology, Chennai, | boarded my first airplane flight in 1993 to attend
graduate school in the U.S.

In 1995, after completing my master's degree in materials science from

U.C. Berkeley, | began working at Cypress Semiconductor as a sustaining
engineer in the Fab. During the course of a 21-year career at Cypress, |
worked in process technology and chip design, eventually landing in general
management where | managed multiple memory, USB and loT businesses.

| have always been a strong analytical thinker and am very detail oriented,
but perhaps the biggest skill | acquired in my 21 years at Cypress was
building scalable business processes.

In late 2016, | decided to leave Cypress and try something new. | was
enjoying my new-found freedom and dabbling with a startup until March
2017, when | had the opportunity to meet with Enphase.

“‘By Q3'18, we were
increasingly profitable and
gross margin had climbed
to more than 30%."
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The context leading to 2019

During my initial meeting at Enphase, it became obvious that Enphase

was special. | was shown the 1Q 6™ microinverter, which | viewed as an
engineering marvel of a microinverter that produced 300W of AC power with
a form factor just a little larger than the iPhone plus. This sleek device not
only had incredible power density but was capable of working on the roof in
the harshest of conditions for 25 years!

| decided to join the talented Enphase team in April 2017, and the hard
work ahead was cut out for us. The company was not doing well financially,
despite its strong technology and products. The main problem was the lack
of operational discipline; we had to stop the bleeding.

We stopped accepting unprofitable business, started pricing products
based on value, worked on reducing costs, and became laser-focused on
conserving cash. We were fortunate to have an amazingly loyal customer
base that absolutely loved our products. We worked hard, began turning
the corner and in Q4'17, we were break-even on a non-GAAP basis. We also
increased our focus on customer experience and top line growth.

In Q1'18, we introduced the 1Q 7™ microinverter to customers in the U.S.
By Q3'18, we were increasingly profitable and gross margin had climbed

to more than 30%. A majority of our worldwide shipments was 1Q 7
microinverters, and we started seeing a huge uptick in product demand. As
a result, we started facing supply constraints in meeting this demand due
to component shortages. We ended Q4'18 with GAAP profitability for the
first time in the Company's history, and the stage was set for us to fix our
supply problems and ramp up business in 2019.

1Q microinverters in a rooftop installation



"Our revenue nearly
doubled in 2019 to $624.3
million and 2019 was
the first full year of GAAP
profitability in Enphase’s
history.”

2019 Performance

2019 exceeded my wildest imagination!

Our revenue nearly doubled in 2019 to $624.3 million, from $316.2 million

in 2018. We shipped 6.2 million microinverters in 2019, compared to 2.8
million microinverters in 2018, representing more than a 100% increase. Our
non-GAAP gross margin in 2019 was more than 35%', compared to 30.2%'
in 2018, primarily due to great pricing and cost management.

Most of the revenue growth came from North America, where we built a
strong sales team focusing on small- and medium-sized installers. | often
wonder what caused such explosive growth in such a short time period. |
go back to our core differentiation — semiconductor core, software enabled,
and Ensemble™ technology — all built on a distributed architecture, which
in turn delivers high quality, scalable and easy to support solutions for our
installers and homeowners.
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Enphase headquarters, Fremont, CA

Distributed architecture is the norm

Our co-founders, Raghu Belur and Martin Fornage, built their careers in

the telecommunications industry and strongly believed in the concept of

a "distributed" architecture. In network parlance, intelligence gets pushed
deeper and deeper into the network with end points making autonomous
decisions. This has been shown to be true not only in telecommunications
but in other areas too; for example, we have witnessed the move from main
frames to PCs and from monolithic computing systems to blade servers in
the datacenter, and others.

' See Appendix for reconciliation to comparable GAAP Measures

“Enphase microinverters
are based on a
high-speed digital
semiconductor
architecture with
bi-directional
communication, along
with gateway and cloud
software, forming a true
Internet of Things (IoT)
system.”
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1Q 8 microinverter ASIC

The common threads running through these examples are semiconductors
and software. Extending a similar approach to solar power conversion
could help us build the most flexible, efficient, reliable, and cost-effective
power system available. This is the reason why Enphase has designed its
microinverters based on a high-speed digital semiconductor architecture
with bi-directional communication, along with gateway and cloud software,
forming a true Internet of Things (IoT) system.

We have now applied the same distributed architecture to energy storage
as well. Both our solar microinverters and battery systems are intelligent
end points and make autonomous decisions. Our IP portfolio now includes
more than 300 issued patents, and many additional pending, worldwide — a
testament to our product innovation.

Our semiconductor architecture digitizes power conversion
and integrates more functions

Enphase employs a single-stage resonant converter for its microinverters.
This means that power from the DC solar panels is converted directly into
AC in a single stage, as opposed to two-stage converters which split the
isolation and inversion functions. Physically, the topology consists of a DC-
side "Full-Bridge" and an AC-side 4-Quadrant “Half-Bridge" coupled with a
high frequency transformer.



https://patents.google.com/patent/US9048744B2/

“This pursuit of the ASIC
approach has paid
Enphase big dividends,
as it is efficient, scalable
and cost effective for our
microinverters."

By carefully controlling the frequency and relative phase angles of the
two bridges, we excite a resonant current that transfers energy between
the DC and AC sides of the converter. The direct conversion in a single
stage translates to fewer losses and fewer components. The power stage
uses just eight transistors (four per bridge) and a single highly optimized
high frequency magnetic component; fewer components represent higher
reliability and lower costs. The single-stage resonant inverter has many
advantages over the conventional two-stage design but is notoriously
difficult to control in a direct DC-to-AC inverter application.

Enphase uses a 100% predictive control technique for power conversion.
A custom application-specific integrated circuit (ASIC) is used specifically
for implementing a fully digital version of this control technique. The ASIC
includes a specially designed analog-to-digital converter to measure the
resonant tank current with less than 200 nanoseconds of latency while
consuming very little power.

Once these critical signals are digitized, the remaining processing can be

done real-time using dedicated digital signal processing (DSP) blocks in the

ASIC. We have been able to derive a single optimal trajectory by imposing
constraints requiring all switching transitions to occur with zero-voltage
across the switch (i.e. “zero-voltage-switching”) and maintaining the
circulating resonant current as small as possible to achieve the desired
power conversion at the lowest possible frequency.

This pursuit of the ASIC approach has paid Enphase big dividends, as it
is efficient, scalable and cost effective for our microinverters. In every
microinverter generation, we have reduced the component count by
incorporating more functionality into the ASIC.

IQ 7 has 300+ components as compared to our older 5th generation
microinverter with 400+ components. The IQ 8™ microinverter, with its
grid-agnostic capability, is about 1,000 times faster in response time as
compared to I1Q 7. The ASIC incorporated in IQ 8 has substantially more
functionality than in 1Q 7, including an embedded Arm® processor.

Our first generation microinverter produced 175W of power at
approximately 94% efficiency with minimal functionality other than power
conversion. In stark comparison, the 1Q 7 microinverter operates as high as
366W of power at approximately 97% efficiency with additional analog and
digital integration; the 1Q 8 microinverter is expected to do even more. This
is the true power of a semiconductor-based architecture.

"Our software defined
architecture enables us
to build a single hardware
platform and adapt

the operation of the
microinverter to the grid
requirements.”
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Software helps with ultimate flexibility and quality

Every component in our microinverter system is defined by software. It
begins with firmware stored in the flash memory of our microinverter that
defines the basic operation and safe operating zones for abnormal grid
events. Our software defined architecture enables us to build a single
hardware platform and adapt the operation of the microinverter to the grid
requirements of each geography, utility and even to each home.

For example, regardless of whether
the microinverter operates in the
U.S. at 240V-60Hz, Line-Line, or

in Europe at 230V-50Hz, Line-
Neutral, we use the same hardware.
Furthermore, the unique grid
requirements, such as in California
or Hawaii, are accomplished by

an operating profile that is also
configured by software.

We have applied similar thinking

as we move into our energy
storage systems. For example,
beginning with our sixth generation
microinverter, power conversion
has been bi-directional. This
means that we can have power
flow from DC to AC to act like an
inverter, or control power flow

from AC to DC to act like a charge
controller for our storage systems
— all accomplished with the same
hardware platform and a minor
modification in software. This gives  Enphase Installer Toolkit is used to easily

us incredible erXibiIity to manage setup, manage and monitor all aspects of
) solar and storage systems
our supply chain.



“Today, Enphase
microinverters are
deployed in more than
one million installations
which send real-time
data back to the Enlighten
cloud system.”
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The Envoy™ is our gateway, a device that controls and communicates with
the microinverters and batteries. The Envoy also communicates real-time
with our proprietary Enlighten™ cloud platform. The communication between
the Envoy and microinverters is achieved over the AC powerline through
power line communication, or PLC, without the need for additional wires.

The communication to the cloud is accomplished either over the
homeowner's broadband network or an independent cellular network.
In addition to communication, the Envoy provides metering capability
to measure both energy

production and consumption

in a home. The Enlighten cloud

monitors the critical parameters

of the solar system.

Today, Enphase microinverters
are deployed in more than one
million installations which
send real-time data back

to the Enlighten cloud system. In the past few years, we have enabled
customers to monitor their own consumption through the Enlighten mobile
app. Enlighten collects as much as 3GB to 4GB of data per day, which is
invaluable to our customer service team to monitor and determine the
health of the microinverters should issues arise. The ability to analyze
microinverter data under various operating conditions in great detail can also
be used by our engineering teams to improve the quality of microinverters from
one generation to the next.

1Q Envoy communication gateway

Finally, the communication between the microinverter system and the cloud
is bi-directional. This means that not only can the microinverters send data
to the cloud, but the cloud can also send data to the microinverters. This
allows us to future-proof our systems by enabling the remote upgrading of
our microinverters - a feature called over-the-air software upgrade. Solar
systems today are designed to last over 25 years. It is unrealistic to think
that operating conditions will not change over that time.

For example, electrical grid, weather, load, regulations, and tariffs are

all subject to change. A combination of software-defined hardware and
over-the-air software upgrade capabilities make the systems in the field
remotely upgradeable without requiring our installer partners to do in-
person site visits, helping to greatly improve operational efficiency.

All the power
In the palm of your hand

Latest Status

Fr.13w F1.31% &687.0%

@

4.65™" 1.44""
|I“IIJOI‘.NI Produced Discharged

o=

L
(2) 4.74%0m
- 5.46

Mt Imaprtedt

Consumad

014"

Charged




A _
w TS Lo
;

For the first time ever, you canea
generate, store and control ener
system — designed completely.

y

85

™
B
o
r 4 ”

\:jﬁ} | I;‘ ﬂ_ o '
ol -
-
S

/e




“We invented Ensemble,
an energy management
technology that is
completely grid agnostic,
enabling solar systems
to operate even in the
absence of a grid."
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Ensemble is a game changer

One of Solar's biggest challenges is that it is "grid-tied." This means
that for solar systems today, if the grid fails or is off-line, there will be
no production out of the solar system, even if the sun is still shining.
To address this limitation, we invented Ensemble technology, an energy
management technology that is completely grid agnostic.

In the event of a grid failure, the solar system with Ensemble technology will
form its own microgrid for the home. The Ensemble system uses a three-
tiered hierarchical control architecture, similar to that of the conventional
utility grid. The three tiers work together to create a robust flexible power
system that is designed to respond quickly to fluctuating demands while
coordinating power flow to minimize cost of operation.

The first tier in this system, “primary control”, is accomplished with

the embedded digital signal processor (DSP) within our ASIC in the
microinverter. It is an autonomous tier that uses local voltage and
frequency to balance instantaneous generation and load via a governing
response, and does not rely on communication, making it fast and reliable.
In addition, a high-speed brownout capability is integrated into the primary
control system. When a microinverter determines that it is operating at its
limit, it augments the primary response in order to keep operating within
its designed envelope. This system is useful to manage load inrush from
motors and heaters. When grid-tied, microinverters operate exactly how
they do today, with the voltage and frequency controlled by the utility.

— — -
v a a
- b

No solar or storage
No power during
a grid outage

Solar plus storage Solar only
Instant power during No power during
a grid outage a grid outage

Enphase Always-On systems keep the power on, even when the grid is down

“Quality is at the heart of
everything we do."

Enphase CEO Letter to Shareholders 2019

While the primary controller provides a proportional response to changes
in load which create deviations in voltage and frequency, these deviations
are removed using “secondary control”. The Ensemble secondary controller
resides in the Envoy and broadcasts PLC and ZigBee™ messages which are
received by the microinverter fleet. These messages contain biases to the
primary control equations in order to maintain a certain quality of service.

When operating off-grid, this objective is to maintain a specific voltage

and frequency target. For example, when a load turns on, the voltage and
frequency drops until enough primary control response is triggered to meet
the new demand. This is often referred to as the "governing response”

of the system. The Envoy gateway observes the reduced voltage and
frequency and broadcasts new bias terms to the microinverter fleet in order
to restore the target system voltage and frequency.

“Tertiary control” is the third tier with the objective of “economic
optimization", which means optimizing the energy flow among resources
such that the load is serviced at the lowest cost. This occurs when the
“marginal cost of energy delivered” is equalized among all resources. This
controller, which resides in our cloud system Enlighten, collects telemetry
data in order to calculate marginal cost curves for all resources within its
jurisdiction. It then calculates the required tertiary biases that will equalize
the marginal costs among all the resources and multi-casts these tertiary
biases to each resource.

Quality is the bedrock of the Enphase design

Quality is at the heart of everything we do. We are passionate about
building products that people can count on for 25 years and in the harshest
of climate conditions. As previously noted, our single stage architecture
results in a reduced number of components with higher efficiency, leading
to lesser power dissipation. The fewer number of components, the higher
the intrinsic quality of the microinverter. Our target is to achieve less than
500 defective parts per million (DPPM), which translates to a failure rate
of less than 0.05%, shipped on an annualized basis. This requires constant
fleet monitoring to detect problems, assembling a cross-functional task
force to review quality on a regular basis, and using the 8D method of
problem solving.
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Enlighten monitoring platform

“Our worldwide Net
Promoter Score (NPS)
iIncreased from 37% in
201810 52% in 2019."
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For example, we recently had an issue where homes in a particular

region with a unique weather pattern stopped producing solar power. Our
Always-0On strategy ensures that Enphase-based systems are connected
to the Enlighten cloud and can be monitored 24-7. Therefore, our fleet
monitoring team was able to isolate the exact conditions under which this
problem occurred. This enabled us to quickly replicate the problem in our
R&D lab and the root cause pointed to a defective component. With our
multi-sourcing approach, we were able to initiate the switch to a different
component supplier immediately.

As for the fleet, we were able to come up with a software fix which runs in
the background and prevents these power downs. In addition, we were able
to incorporate the unique failure mechanism in our reliability suite of tests.
This example demonstrates the power of our software-defined architecture
and cross-functional problem-solving capabilities. Due to such excellent
collaboration within our teams, we were able to drop the IQ 7 DPPM by nearly
a third during 2019, enabling us to get closer to our 500 DPPM target.

Customer service is our strength

“When a customer calls, you jump.” This has been our mantra for the
past few years since | have built our leadership team. Our installed
base is steadily growing and is now more than one million installations.
While we welcome calls from homeowners and installers, we strive to
provide a superior customer experience so that calls are not necessary
in the first place. The name of the game is how to make it "bone simple”
for the customer. We strive to get progressively better through the use
of technology and self-service options, such as our upcoming online
community and other features.

We are proud that our customer contact centers in Idaho, Australia,
France, and India have ramped up well to achieve high levels of customer
satisfaction. Our worldwide Net Promoter Score (NPS) increased from
37%in 2018 to 52% in 2019. We drove down our mean call wait time to
approximately 1.3 minutes by Q4'19. Our goal is to be under one minute,
and we have initiatives in 2020 to help us achieve that. Our installed base
represents many potential service opportunities, including solar and
storage upgrades. We are scratching the surface on understanding the
homeowner experience through our legacy product upgrade program, with

"Our microinverter
shipments increased
every quarter in 2019,
accelerating from
approximately 820,000
units in Q4'18 to 2.1
million units in Q4'19."

1Q 7XS™ microinverters integrated into
SunPower® X-Series solar modules

Enphase CEO Letter to Shareholders 2019

more than 7,200 homeowners having participated in the program by the
end of 2019. We also introduced the Enphase e-commerce store in the U.S.
based on feedback from customers who want a quick access to products
that are hard to find through traditional channels.

Our operations team did an outstanding job in 2019

In prior sections of this letter, | highlighted our technological core
differentiation as well as our customer experience focus. It would be
remiss on my part to not recognize our operational excellence. Our
microinverter shipments increased every quarter in 2019, accelerating from
approximately 820,000 units in Q4'18 to 2.1 million units in Q4'19. We had
a big challenge to meet customer demand, particularly in the first half of
2019. We used a multi-sourcing approach along with our efficient OpEx-Lite
and CapEx-Lite model. We forged strong power transistor partnerships,
which helped us immensely to secure power transistor capacity in Q4'18
and increase it further throughout 2019. We worked with our contract
manufacturer to add microinverter capacity in Mexico as mitigation to

the Section 301 Tariffs, which increased to 25% in 2019. We were able to
increase our total microinverter manufacturing capacity to 2.5 million units
in Q4'19, with 500,000 units coming from Mexico, and all with modest
increases to our capital expenditures and operating expenses. In addition,
we scaled our supply chain business processes and organization to
improve on-time delivery to approximately 99% by the end of Q4'19.

Our new product performance was okay, not stellar

New products are our life blood. If it had not been for the IQ product family,
Enphase would be in a different place today. Fortunately, the best is yet

to come! We have a compelling differentiation with Ensemble energy
management technology and a multi-year product roadmap that is laid out
clearly in front of us. Our engineering teams in India, New Zealand and the
U.S. spent the bulk of 2019 getting up to speed on Ensemble technology
and battery storage products. If there is one thing we could do better, it is
getting new products out faster.
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1Q 7A microinverter

“Our Encharge storage
system represents

a transformative
opportunity to increase
our revenue potential per
home from approximately
$2,000 to $10,000."
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Let's look at what we did in 2019. The 1Q 7 family of microinverters are our
smallest, lightest and most powerful microinverters, and were instrumental
in improving our non-GAAP gross margin to 35.7% in 2019. Approximately
98% of our total shipments are in 3 flavors of the IQ 7 - 1Q 7,1Q 7+™ and

IQ 7X™. We released our highest power microinverter, IQ 7A™ for 450W

DC modules during the latter part of 2019. Solar installers can pair the IQ
7A microinverter with mono-facial or bifacial solar modules, up to 450W.
We are working on further reducing our cost per watt by leveraging our
semiconductor integration, power expertise and economies of scale. We
continue to work closely with our AC module (ACM) partners, most notably
SunPower, to develop ACMs which help create value through reduced
logistics costs and faster installation times.

A critical driver for our profitable top line growth is storage. Our Encharge™
storage system based on Ensemble technology represents a transformative
opportunity to increase our revenue potential per home from approximately
$2,000 to $10,000. Encharge storage systems have usable capacities

of 3.4 kWh and 10.1 kWh, helping to keep homes powered when the grid
goes down, and saving money when the grid is up. These systems are
compatible with both new and existing Enphase IQ™ solar systems with

IQ 6 or IQ 7 microinverters, providing a simple upgrade path for existing
customers. We expect to ramp up our Encharge 3™ and Encharge 10™
storage systems for North American customers in 2020.

35-15-20 is our new financial model

We surpassed our original 30-20-10 target financial model handily for most
of 2019; 30-20-10 stands for 30% gross margin, 20% operating expenses,
and 10% operating income, all as a percentage of revenue on a non-GAAP
basis. At our Analyst Day in December 2019, we introduced a new baseline
financial model of 35-15-20. This baseline model represents the minimum
financial performance we expect to achieve over the next 24 months, while
demonstrating profitable topline growth. Our 2019 GAAP net income was
$161.1 million, resulting in diluted earnings per share of $1.23. It should
be noted that 2019 was the first full year of GAAP profitability in Enphase's
history. Our non-GAAP net income was $124.2 million, resulting in non-
GAAP diluted earnings per share of $0.95.

' See Appendix for reconciliation to comparable GAAP Measures

“The potent combination
of the 1Q 7 family of
products along with great
customer experience was
the biggest reason for
our financial success in
2019."

Enphase CEO Letter to Shareholders 2019

We executed on all the priorities | highlighted in my letter a
year ago

In conclusion, we had a great 2019 on many fronts. We improved leaps and
bounds on customer experience, instituted many business processes in
operations and new product development, and executed well on our growth
vectors. If | were to summarize it in one sentence, the potent combination
of the 1Q 7 family of products along with great customer experience was
the biggest reason for our financial success in 2019. We had 577 full-time
employees at the end of 2019, and | am proud of all their hard work and
dedication.

Performance metrics
Below is a recap of our financial performance in 2019 as compared with

2018. Dollars are represented in thousands, except per-share data and
percentages:

GAAP

2019 2018
Revenue $ 624,333 $ 316,159
Gross margin 354 % 29.9 %
Operating expense 19.0 % 29.4 %
Operating income S 102,729 $ 1,596
Net income (loss) S 161,148 § (11,627)
Basic EPS $ 138 § 0.12)
Diluted EPS $ 123 $ (0.12)

Non-GAAP '

2019 2018
Revenue $ 624,333 $ 316,159
Gross margin 35.7 % 30.2 %
Operating expense 15.4 % 23.7%
Operating income S 126,592 $ 20,535
Net income $ 124,205 $ 10,013
Basic EPS $ 1.06 $ 0.10
Diluted EPS $ 095 § 0.10

' See Appendix for reconciliation to comparable GAAP measures
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“We will continue with
our mission to deliver
technology solutions
that make clean energy
affordable, reliable and
accessible to all."

1Q 8D microinverter for the small commercial
market
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Our 2020 priorities

Our solid execution in 2019 has positioned us well with a solid financial
foundation. As we move into 2020, our focus is on the following priorities
that will help us to further service homeowners and fuel profitable growth.

Reinforce remarkable customer experiences

Quality and customer service constitute customer experience. This has
been a priority at Enphase for the past three years. We believe that great
companies have a level of consistency that goes beyond goals and

have quality and service ingrained into their culture. “Customer First" is
Enphase’s first core value. Our goals are to partner with installers and
distributors so that we can provide exceptional service to homeowners
and business owners. We are doing well in the U.S.; we are intensifying
our focus on the international regions like Europe and Australia. We
significantly increased our headcount in these regions going into 2020. We
are convinced that continued reinforcement of customer experience will be
a huge competitive advantage.

Introduce new products and expand our market

After the market release of the Encharge storage system, we expect to
release the grid-agnostic 1Q 8 photovoltaic (PV) product for residential solar
applications followed by the 1Q 8D™ microinverter product for the small
commercial solar market and the Ensemble-in-a-Box™ product for the

India off-grid market. We believe this will increase our serviceable available
market (SAM) from $3.3 billion in 2020 to $12.5 billion in 2022, providing

an opportunity for meaningful topline growth and profitability. Every one

of these products leverages our core differentiation of semiconductors,
software and Ensemble.

Leverage digital transformation

Today, we are engaged digitally with our installed base of more than one
million sites through the Enlighten mobile and desktop applications, putting
us in a unique position to understand their energy needs. Similarly, we
work very closely with a few thousand installers every year. By developing

a comprehensive digital platform on which the homeowner, installer and
Enphase can interact, we can significantly enhance the experience for all
parties. This is a multi-year activity for which we expect to make significant
progress in 2020.

Final thoughts

We are looking forward with a clear focus on growth fueled by continuing innovation.
We have a very strong balance sheet that enables us to weather adverse situations

as well as capitalize on future opportunities. We are rapidly transitioning from being a
solar microinverter systems company to an energy management systems company. We
believe we can have the biggest impact on the planet by pursuing our mission to bring
solar and storage solutions mainstream.

As | write this letter, the world continues to be impacted by the Coronavirus pandemic.
Our topmost priority is to ensure the health and safety of our employees, customers and
partners. We are doing everything possible to ensure uninterrupted supply and support of
our high-quality products to customers and partners.

| would like to thank our employees for their hard work, and our customers, partners and
shareholders for their strong support. You have my word that we will continue with our
mission to deliver technology solutions that make clean energy affordable, reliable and
accessible to all.

To be continued,

/

Badri Kothandaraman
President and CEO




Appendix

Enphase Energy, Inc. reconciliation of Non-GAAP financial measures

In thousands, except per share data and percentages. (Unaudited)

Gross profit (GAAP)
Stock-based compensation
Gross profit (Non-GAAP)

Gross margin (GAAP)

Stock-based compensation
Gross margin (Non-GAAP)

Operating expenses (GAAP)
Stock-based compensation
Restructuring and asset impairment charges
Reserve for non-recurring legal matter
Acquisition related expenses and amortization
Operating expenses (Non-GAAP)
Operating expense % of revenue

Income from operations (GAAP)
Stock-based compensation
Restructuring and asset impairment charges
Reserve for non-recurring legal matter
Acquisition related expenses and amortization
Income from operations (Non-GAAP)

Net income (loss) (GAAP)
Stock-based compensation
Restructuring and asset impairment charges
Reserve for non-recurring legal matter
Acquisition related expenses and amortization
Non-recurring debt prepayment fees and non-cash interest
Non-GAAP income tax adjustment

Net income (Non-GAAP)

Net income (loss) per share, basic (GAAP)
Stock-based compensation
Restructuring and asset impairment charges
Reserve for non-recurring legal matter
Acquisition related expenses and amortization
Non-recurring debt prepayment fees and non-cash interest
Non-GAAP income tax adjustment

Net income per share, basic (Non-GAAP)

Shares used in basic per share calculation GAAP and Non-GAAP

Net income (loss) per share, diluted (GAAP)
Stock-based compensation
Restructuring and asset impairment charges
Reserve for non-recurring legal matter
Acquisition related expenses and amortization
Non-recurring debt prepayment fees and non-cash interest
Non-GAAP income tax adjustment

Net income per share, diluted (Non-GAAP) '

Shares used in diluted per share calculation GAAP
Shares used in diluted per share calculation Non-GAAP 2
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Year Ended
December 31, 2019 December 31, 2018
221,245 $ 94,445
1,650 1,071
222,895 $ 95,516
35.4 % 299 %
0.3% 0.3%
35.7% 30.2%
118,516 $ 92,849
(17,791) (10,361)
(2,599) (4128)
- (1,765)
(2,183) (1,614)
95943 § 74,981
15.4 % 23.7%
102,729 $ 1,596
19,441 11,432
2,599 4,128
- 1,765
2,183 1,614
126,952 $ 20,535
161,148 $ (11,627)
19,441 11,432
2,599 4,128
- 1,765
2,183 1,614
13,205 2,701
(74,371) =
124,205 $ 10,013
138 $ (0.12)
0.17 0.11
0.02 0.04
- 0.02
0.02 0.02
0.11 0.03
(0.64) -
1.06 § 0.10
116,713 99,619
1.23 8§ 0.12)
0.15 0.11
0.02 0.04
- 0.02
0.02 0.02
0.10 0.03
(0.57) -
095 $§ 0.10
131,644 99,619
131,193 111,696

' Calculation of non-GAAP diluted net income per share for the twelve months ended December 31, 2019 and
December 31, 2018 excludes convertible notes due 2023 interest expense, net of tax of $0.9 million and $0.7
million, respectively, from non-GAAP net income.

2 Effect of dilutive in-the-money portion of convertible senior notes and warrants are included in the GAAP weighted-
average diluted shares in periods where we have GAAP net income. We excluded the in-the-money portion of
convertible notes due 2024 totaling 1288 thousand shares for the twelve months ended December 31, 2019, for non-
GAAP weighted-average diluted shares as the Company entered into convertible note hedge transactions that reduce
potential dilution to the Company's common stock upon any conversion of the Notes due 2024.
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This Annual Report on Form 10-K contains “forward-looking statements” as defined under securities laws.
Forward-looking statements include statements that are not historical facts and can be identified by terms such as
“anticipates,” “believes,” “could,” “seeks,” “estimates,” “expects,” ‘intends,” “may,” “plans,” ‘potential,” “predicts,
“projects,” “should,” “will,” “would” or similar expressions and the negatives of those terms. These forward-looking
statements are contained principally in ltem 1, Business; Item 1A, Risk Factors; Iltem 7, Management’s Discussion and
Analysis of Financial Condition and Results of Operations; and other sections of this Annual Report on Form 10-K.
Our actual results or experience could differ significantly from the forward-looking statements. Factors that could cause
orcontribute to these differences include those discussed in Item 1A, Risk Factors, as well as those discussed elsewhere
in this Annual Report on Form 10-K.

Forward-looking statements are inherently uncertain, and you should not place undue reliance on these
statements, which speak only as of the date that they were made. These cautionary statements should be considered
in connection with any written or oral forward-looking statements that we may issue in the future. We do not undertake
any obligation to release publicly any revisions to these forward-looking statements after completion of the filing of this
Annual Report on Form 10-K to reflect later events or circumstances or to reflect the occurrence of unanticipated
events.

In this report, unless otherwise indicated or the context otherwise requires, “Enphase Energy,” “Enphase,”
“the Company,” “we,” “us,” and “our” refer to Enphase Energy, Inc., a Delaware corporation, and its subsidiaries.

” o«

PART I

Item 1. Business

Our Company

We are a global energy technology company. We deliver smart, easy-to-use solutions that manage solar
generation, storage and communication on one intelligent platform. We revolutionized the solar industry with our
microinverter technology and we produce a fully integrated solar-plus-storage solution. We have shipped more than
25 million microinverters, and over one million Enphase residential and commercial systems have been deployed in
more than 130 countries.

We were incorporated as PVI Solutions, Inc. in March 2006 in the State of Delaware and changed our name to
Enphase Energy, Inc. in July 2007.

Industry Background

Historically, traditional central inverters were the only inverter technology used for solar PV installations. In an
installation consisting of a traditional central inverter, the solar PV modules are connected in series strings. In a large
installation, there are multiple series strings connected in parallel. The aggregated voltage from each of these strings
is then fed into a large central inverter. We believe that traditional central inverters have a number of design and
performance challenges limiting innovation and their ability to reduce the cost of solar power systems, including the
following:

*  Productivity limits. If solar modules are wired using a traditional central inverter—group or “string” of modules
are wired in series, and an entire string’s output is limited by the output of the lowest-performing module.
Because of its string design, there is a single point of failure risk with the traditional central inverter approach.

* Reliability issues. Traditional central inverters are the single most common component of solar installations
tofail, resulting in system downtime and adversely impacting total energy output. As a result, central inverters
typically carry warranties of only 5 to 10 years.

» Complex design and installation requirements. The central inverter-based solar PV installation requires
greater effort on the part of the installer, both in terms of design and on-site labor. Central inverter installations
require string design and calculations for safe and reliable operation, as well as specialized equipment such
as DC combiners, conduits and disconnects. In addition, the use of high-voltage direct current (“DC”) requires
specialized knowledge and training and safety precautions to install central inverter technology.
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» Lack of monitoring. The majority of solar installations with central inverter technology offer limited monitoring
capabilities. If a module in a central inverter system fails or is not performing to specification, the resulting
loss of energy can go unnoticed for an extended period of time.

« Safety issues. Central inverter solar PV installations have a wide distribution of high-voltage (600 volts to
1,000 volts) DC wiring. If damaged, DC wires can generate sustained electrical arcs, reaching temperatures
of more than 5,000 °F. This creates the risk of fire for solar PV installation owners and injury for installers
and maintenance personnel.

These challenges of traditional central inverters have a direct impact on the cost and expected return on
investment of solar installations to both installers and system owners:

» Installer. Solar PV installers aim for simple installation design, fast installation times and maximum system
performance and predictability. The installation of high-voltage DC central inverter technology, however,
requires significant preparation, precautionary safety measures, time-consuming string calculations,
extensive design expertise and specialized installation equipment, training and knowledge. Together, these
factors significantly increase complexity and cost of installation and limit overall productivity for the installer.

»  System owner. Solar power system owners aim for high energy production, low cost, high reliability, and low
maintenance requirements, as well as reduced fire risks. With traditional central inverters, owners often are
unable to optimize the size or shape of their solar PV installations due to string design limitations. As such,
they experience performance loss from shading and other obstructions, can face frequent system failures
and lack the ability to effectively monitor the performance of their solar PV installation. In addition, central
inverter installations operate at high-voltage DC which bears significant fire risks. Further, due to their large
size, central inverter installations can affect architectural aesthetics of the house or commercial building.

The solar industry has started its transition from solar only systems to complete energy management solutions,
which consist of solar plus storage and load control.

Our Products

We design, develop, manufacture and sell home energy solutions that manage energy generation, energy storage
and control and communications on one intelligent platform. We have revolutionized the solar industry by bringing a
systems approach to solar technology and by pioneering a semiconductor-based microinverter that converts energy
at the individual solar module level and, combined with our proprietary networking and software technologies, provides
advanced energy monitoring and control. This is vastly different than a central inverter system using string modules,
with or without an optimizer, approach that only converts energy of the entire array of solar modules from a single
high voltage electrical unit and lacks intelligence about the energy producing capacity of the solar array. The Enphase
Home Energy Solution with IQ™ platform, which is our current generation integrated solar, storage and energy
management offering, enables self-consumption and delivers our core value proposition of yielding more energy,
simplifying design and installation, and improving system uptime and reliability. The IQ family of microinverters, like all
of our previous microinverters, is fully compliant with NEC 2014 and 2017 rapid shutdown requirements. Unlike string
inverters, this capability is built-in, with no additional equipment necessary.

The Enphase Home Energy Solution with IQ™ brings a high technology, networked approach to solar generation
plus energy storage, by leveraging our design expertise across power electronics, semiconductors and cloud-based
software technologies. Our integrated approach to energy solutions maximizes a home’s energy potential while
providing advanced monitoring and remote maintenance capabilities. The Enphase Home Energy Solution with 1Q
uses a single technology platform for seamless management of the whole solution, enabling rapid commissioning with
the Installer Toolkit™; consumption monitoring with our Envoy™ Communications Gateway with IQ Combiner+,
Enphase Enlighten, a cloud-based energy management platform, and our Enphase AC Battery™. System owners can
use Enphase Enlighten to monitor their home’s solar generation, energy storage and consumption from any web-
enabled device. Unlike some of our competitors, who utilize a traditional inverter, or offer separate components of
solutions, we have built-in system redundancy in both PV generation and energy storage, eliminating the risk that
comes with a single-point of failure. Further, the nature of our cloud-based, monitored system allows for remote firmware
and software updates, enabling cost-effective remote maintenance and ongoing utility compliance.

The Enphase IQ 7 Micro™ and Enphase 1Q 7+ Micro™, part of our seventh-generation IQ product family, support
high-powered 60-cell and 72-cell solar modules and integrate with alternating current (“AC”) modules. Our 1Q 7X™
product addresses 96-cell photovoltaic (“PV”) modules up to 400W direct current (“DC”) and with its 97.5 percent
California Energy Commission (“CEC”) efficiency rating, is ideal for integration into high power modules.

Enphase Energy, Inc. | 2019 Form 10-K | 5

In the third quarter of 2019, we shipped significant volumes of IQ 7AS™ microinverters to SunPower Corporation,
which integrated our |Q 7AS into its 66-cell Next Generation Technology (“NGT”) DC modules. In November 2019, we
began shipping to customers in North America our IQ™ 7A microinverters for solar modules up to 450 W, targeting
high-power residential and commercial applications. Our customers should be able to pair the IQ 7A microinverter with
monofacial or bifacial solar modules, up to 450 W, from solar module manufacturers who are expected to introduce
high-power variants of their products in the next three years.

AC Module products are integrated systems which allow installers to be more competitive through improved
logistics, reduced installation times, faster inspection and training. We began shipping Enphase Energized™ AC
Modules in North America in 2017, and continued to make steady progress during 2019 with our AC module partners,
including SunPower, Panasonic Corporation of North America and Solaria Corporation.

During the third quarter of 2019, we introduced the Enphase 1Q Combiner 3C™, an important component of the
Enphase Home Energy Solution with 1Q platform, designed to provide an uninterrupted connectivity to the Enphase
Enlighten™ monitoring and service platform.

Our next-generation IQ 8™ system is based upon our Always On Enphase Ensemble™ energy management
technology. This system has five components: 1) energy generation, which is accomplished with the grid-agnostic
microinverter 1Q 8; 2) energy storage, which is achieved by the Encharge™ battery with capacities of 3.4 kWh and
10.1 kWh; 3) microgrid interconnect device (MID); 4) communication and control via the combiner box with the Envoy
gateway; and 5) Enlighten, which is the internet of things, or loT, cloud software.

We started accepting pre-orders of Ensemble technology products, which is focused on enabling high capacity
storage for North America, through our distribution partners in November 2019. Storage is enabled by our Encharge
battery, which is a modular 3.4 kWh solution. The modularity allows for ease of installation, flexibility and scalability,
while helping to streamline our supply chain. The Encharge battery will be available in two variants - 3.4kWh and 10.1
kWh configuration. The 3.4 kWh battery contains four 1Q 8 grid-agnostic microinverters internally.

After the release of the storage product, expected in the first quarter of 2020, we anticipate further revisions of
Ensemble to be released in 2020, with a focus on IQ 8 PV or 1Q 8 solar installations. The advantage of IQ 8s on the
roof will be that these grid-forming microinverters produce power from panels even during blackouts, as long as the
sun is still shining. It addresses a major drawback of traditional solar installations without the need for storage and is
differentiated in that respect.

The pure off-grid solution that Ensemble technology also addresses started shipping to our partners on IQ 8 during
the fourth quarter of 2019.

In December 2019, we announced two future products: the Enphase 1Q 8D™ for commercial solar purposes an
off-grid solar and storage system that are designed to support multiple applications for the Indian market.

Our Strategy

Our objective is to be the leading provider of energy management solutions worldwide. Key elements of our
strategy include:

*  Grow market share in our core markets. We intend to capitalize on our market leadership in the microinverter
category and our momentum with installers and owners to expand our market share position in our core
markets.

»  Enter new geographic markets. We intend to further increase our market share in Europe, Asia Pacific and
Latin America regions. In addition, we intend to expand into new markets with new and existing products
and local go-to-market capabilities.

»  Expand our product offerings. We continue to invest in research and development to develop all components
of our energy management solution and remain committed to providing our customers and partners with
best-in-class power electronics, storage solutions, communications, and load control all managed by a cloud-
based energy management system.

* Increase power and efficiency and reduce cost per watt. Our engineering team is focused on continuing to
increase average power conversion efficiency above 97% and AC output power beyond 350 watts in order
to pair with DC modules rated over 400 watts. We intend to continue to leverage our semiconductor integration,
power electronics expertise and manufacturing economies of scale to further reduce cost per watt.
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» Extend our technological innovation. We distinguish ourselves from other inverter companies with our
systems-based and high technology approach, and the ability to leverage strong research and development
capabilities.

Customers and Sales

We currently offer solutions targeting the residential and commercial markets in the U.S., Canada, Mexico,
Central American markets, Europe, Australia, New Zealand, India and certain other Asian markets. We sell our solutions
primarily to solar distributors who resell to installers and integrators, who in turn integrate our products into complete
solar PV installations for residential and commercial system owners. We work with many of the leading solar and
electrical distributors. In addition to our distributors, we sell directly to large installers, original equipment manufacturers
(“OEM”), strategic partners and homeowners. Our OEM customers include solar module manufacturers who bundle
our products and solutions with their solar module products and resell to both distributors and installers. We also sell
certain products and services directly to the homeowners and the do-it-yourself market through our legacy product
upgrade program or our online store. Strategic partners include a variety of companies including industrial equipment
suppliers and providers of solar financing solutions. In 2019, two customers accounted for approximately 21% and
12% of total net revenues. Over the last three years, revenues generated from the U.S. market have represented 69%
to 84% of our total revenue.

Manufacturing, Quality Control and Key Suppliers

We outsource the manufacturing of our products to manufacturing partners. Flex Ltd. and affiliates (“Flex”)
assemble and test our microinverter, AC Battery and Envoy products. Prices for such services are agreed to by the
parties on a quarterly basis, and we are obligated to purchase manufactured products and raw materials that cannot
be resold upon the termination of the agreement. Flex also provides receiving, kitting, storage, transportation, inventory
visibility and other value-added logistics services at locations managed by Flex. Hong Kong Sinbon Industrial Limited
manufactures our custom AC cables. In addition, we rely on several unaffiliated companies to supply certain components
used in the fabrication of our products.

Our partnership with Flex provides us with strategic manufacturing capabilities and flexibility. In the beginning
of the second quarter of 2019, we announced the first shipment of seventh-generation Enphase IQ™ microinverters
produced in Mexico as part of our expanded manufacturing agreement with Flex. We anticipate that this additional
manufacturing capacity in Mexico could help us to not only mitigate tariffs, but also better serve our customers by
cutting down delivery times and diversifying our supply chain.

Customer Service

We continue to cultivate an organizational focus on customer satisfaction and are committed to providing a best-
in-class customer experience. We maintain high levels of customer engagement through our customer support group
and the Enlighten cloud-based software portal. During 2019, we introduced chat as a support channel in North America
to help installers and homeowners solve their problems quickly. We launched Service-on-the-Go™ in Australia, which
installers can use from their mobile devices to get service instantly. Our Net Promoter Score (commonly referred to as
“NPS”) improved from 37% in 2018 to 52% in 2019 through multiple customer service initiatives. In 2019, the service
organization achieved average wait time of under 2 minutes.

Research and Development

We devote substantial resources to research and development with the objective of developing new products
and systems, adding new features to existing products and systems and reducing unit costs. Our development strategy
is to identify features, products and systems for both software and hardware that reduce the cost and optimize the
effectiveness of our energy management solutions for our customers. We measure the effectiveness of our research
and development against metrics, including product unit cost, efficiency, reliability, power output and ease-of-use.
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Intellectual Property

We operate in an industry in which innovation, investment in new ideas and protection of our intellectual property,
or IP, rights are critical for success. We protect our technology through a variety of means, including through patent,
trademark, copyright and trade secrets laws in the U.S. and similar laws in other countries, confidentiality agreements
and other contractual arrangements. As of December 31, 2019, we had 233 issued U.S. patents, 77 issued foreign
patents, 43 pending U.S. patent applications and 28 pending foreign counterpart patent applications. Ourissued patents
are scheduled to expire between years 2020 and 2038.

We license certain power line communications technology and software for integration into our custom application
specific integrated circuits (“ASIC”s), under a fully-paid, royalty-free license, which includes the right for us to source
directly from the licensor’s suppliers or manufacture certain ASIC hardware should the licensor fail, under certain
conditions, to deliver such technology in the future. This license includes a limited exclusivity period during which the
licensor has agreed not to license the licensed technology to any third-party manufacturer of electronic components
or systems for use in the solar energy market. The license carries a 75-year term, subject to earlier termination upon
agreement of the parties, or by us in connection with the insolvency of the licensor.

We also license digital intellectual property cores, or IP blocks, for integration into and distribution with certain
electronic components built into our products, including our ASICs, complex programmable logic devices, or CPLDs,
and field-programmable gate arrays, or FPGAs. This is a fully-paid, non-exclusive, non-transferable, royalty-free license
providing for the integration of such digital IP blocks in an unlimited number of electronic component designs and the
distribution of such electronic components with our products. Other than in connection with the distribution of our
products, our use of such digital IP blocks is limited to certain of our business sites. The license is perpetual, subject
to earlier termination by either party upon the termination, suspension or insolvency of the other party’s business, or
by the licensor upon a breach of the license agreement by us. In addition, we license open source software from third
parties for integration into our Envoy products. Such open source software is licensed under open source licenses.
These licenses are perpetual and require us to attribute the source of the software to the original software developer,
which we provide via our website.

We continually assess the need for patent protection for those aspects of our technology, designs and
methodologies and processes that we believe provide significant competitive advantages. A majority of our patents
relate to DC to AC power conversion and energy storage for alternative energy power systems, as well as power
system monitoring, control and management systems.

With respect to proprietary know-how that is not patentable and processes for which patents are difficult to
enforce, we rely on trade secret protection and confidentiality agreements to safeguard our interests. We believe that
many elements of our microinverter manufacturing process involve proprietary know-how, technology or data that are
not covered by patents or patent applications, including technical processes, test equipment designs, algorithms and
procedures.

We own or have rights to various registered trademarks and service marks in the U.S. and in other countries,
including Enphase, Ensemble Envoy, and Enlighten, and rely on both registration of our marks as well as common law
protection where available.

All of our research and development personnel have entered into confidentiality and proprietary information
agreements with us. These agreements address intellectual property protection issues and require our employees to
assign to us all of the inventions, designs and technologies they develop during the course of employment with us.

We also require our customers and business partners to enter into confidentiality agreements before we disclose
any sensitive aspects of our technology or business plans.

As part of our overall strategy to protect our intellectual property, we may take legal actions to prevent third
parties from infringing upon or misappropriating our intellectual property or from otherwise gaining access to our
technology.
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Seasonality

Historically, the majority of our revenues are from the North American and European regions which experience
higher sales of our products in the second, third and fourth quarters and have been affected by seasonal customer
demand trends, including weather patterns and construction cycles. The first quarter historically has had softer customer
demand in our industry, due to these same factors. Although these seasonal factors are common in the solar sector,
historical patterns should not be considered a reliable indicator of our future sales activity or performance.

Competition

The markets for our products are highly competitive, and we compete with traditional inverter manufacturers
and new technology start-ups. The principal areas in which we compete with other companies include:

*  Product performance and features;

» Total cost of ownership;

*  Breadth of product line;

* Local sales and distribution capabilities;

*  Module compatibility and interoperability;

* Reliability and duration of product warranty;

» Technological expertise;

* Brand recognition;

*  Customer service and support;

+ Compliance with industry standards and certifications;
» Compliance with current and planned local electrical codes;
+ Integration with storage offerings;

+ Size and financial stability of operations;

» Size of installed base; and

* Local manufacturing and product content.

Competitors in the inverter market include, among others, SolarEdge Technologies, Inc., SMA Solar Technology
AG, Huawei Technologies Co. Ltd., Fronius International GmbH, AP Systems, Generac, Yaskawa Solectria Solar, and
other companies offering alternative microinverter, DC-to-DC optimizer and other power electronic solutions. We
principally compete with the large, incumbent solar inverter companies, because traditional central inverter solutions
can be used as alternatives to our microinverter solution. We believe, however, that our microinverter solutions offer
significant advantages and competitive differentiation relative to traditional central or string inverter technology, even
when supplemented by DC-to-DC optimizers. Competitors in the storage market include SolarEdge Technologies,
Sonnen, Tesla, LG Chem, SMA Solar Technology AG, Panasonic, Delta Electronics, Generac, and producers of battery
cells and other integrated storage systems.

Employees

As of December 31, 2019, we had 577 full-time employees. Of the full-time employees, 245 were engaged in
research and development, 220 in sales and marketing, 64 in general and administration and 48 in manufacturing and
operations. Of these employees, 260 were in the United States, 192 in India, 74 in New Zealand, 21 in Europe, 15 in
Australia, 14 in China and 1 in Canada.

None of our employees are represented by a labor union; however, our employees in France are represented
by a collective bargaining agreement. We have not experienced any employment-related work stoppages, and we
consider our relations with our employees to be good.
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Available Information

We file electronically with the U.S. Securities and Exchange Commission, or SEC, our Annual Reports on Form
10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and amendments to those reports filed pursuant
to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, or the Exchange Act can be accessed
on our Investor Relations website at www.investor.enphase.com. We make available, free of charge, copies of these
reports as soon as reasonably practicable after filing these reports with the SEC or otherwise furnishing it to the SEC.
The contents of our websites are not incorporated by reference into this Annual Report on Form 10-K or in any other
report or document we file with the SEC, and any references to our websites are intended to be inactive textual
references only.

Item 1A. Risk Factors

We have identified the following risks and uncertainties that may have a material adverse effect on our business,
financial condition or results of operations. The risks described below are not the only ones we face. Additional risks
not presently known to us or that we currently believe are not material may also significantly impair our business
operations. Our business could be harmed by any of these risks. The trading price of our common stock could decline
due to any of these risks, and you may lose all or part of your investment. In assessing these risks, you should also
refer to the other information contained in this Annual Report on Form 10-K, including our consolidated financial
statements and related notes.

The rapidly changing solar industry makes it difficult to evaluate our current business and future prospects.

The rapidly changing solar industry makes it difficult to evaluate our current business and future prospects. We
have encountered and will continue to encounter risks and difficulties frequently experienced by growing companies
in rapidly changing industries, including increased expenses as we continue to grow our business. If we do not manage
these risks and overcome these difficulties successfully, our business will suffer.

Since we began commercial shipments of our products, our revenue, gross profit and results of operations have
varied and are likely to continue to vary from quarter to quarter due to a number of factors, many of which are not
within our control. It is difficult for us to accurately forecast our future revenue and gross profit and plan expenses
accordingly and, therefore, it is difficult for us to predict our future results of operations.

If demand for solar energy solutions does not grow or grows at a slower rate than we anticipate, our business
will suffer.

Our microinverter and AC Battery storage systems are utilized in solar PV installations, which provide on-site
distributed power generation. As a result, our future success depends on continued demand for solar energy solutions
and the ability of solar equipment vendors to meet this demand. The solar industry is an evolving industry that has
experienced substantial changes in recent years, and we cannot be certain that consumers and businesses will adopt
solar PV systems as an alternative energy source at levels sufficient to continue to grow our business. Traditional
electricity distribution is based on the regulated industry model under which businesses and consumers obtain their
electricity from a government regulated utility. For alternative methods of distributed power to succeed, businesses
and consumers must adopt new purchasing practices. The viability and continued growth in demand for solar energy
solutions, and in turn, our products, may be impacted by many factors outside of our control, including:

* market acceptance of solar PV systems based on our product platform;

+ cost competitiveness, reliability and performance of solar PV systems compared to conventional and non-
solar renewable energy sources and products;

+ availability and amount of government subsidies and incentives to support the development and deployment
of solar energy solutions;

+ the extent to which the electric power industry and broader energy industries are deregulated to permit
broader adoption of solar electricity generation;

+ the cost and availability of key raw materials and components used in the production of solar PV systems;
+ prices of traditional utility-provided energy sources;

+ levels of investment by end-users of solar energy products, which tend to decrease when economic growth
slows; and
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+ the emergence, continuance or success of, or increased government support for, other alternative energy
generation technologies and products.

If demand for solar energy solutions does not grow, demand for our customers’ products as well as demand for
our products will decrease, which would have an adverse impact on our ability to increase our revenue and grow our
business.

Short-term demand and supply imbalances, especially for solar module technology, have recently caused prices
for solar technology solutions to decline rapidly. Furthermore, competition in the solar industry has increased due to
the emergence of lower-cost manufacturers along the entire solar value chain causing further price declines, excess
inventory and oversupply. These market disruptions may continue to occur and may increase pressure to reduce prices,
which could adversely affect our business and financial results.

The loss of, or events affecting, one of our major customers could reduce our sales and have a material adverse
effect on our business, financial condition and results of operations.

In2019, two customers accounted for approximately 21% and 12% of total netrevenues. Our customers’ decisions
to purchase our products are influenced by a number of factors outside of our control, including retail energy prices
and government regulation and incentives, among others. Although we have agreements with some of our largest
customers, these agreements generally do not have long-term purchase commitments and are generally terminable
by either party after a relatively short notice period. In addition, these customers may decide to no longer use, or to
reduce the use of, our products and services for other reasons that may be out of our control. We may also be affected
by events impacting our large customers that result in their decreasing their orders with us or impairing their ability to
pay for our products. The loss of, or events affecting, one or more of our large customers have had from time to time,
and could in the future have a material adverse effect on our business, financial condition and results of operations.

We depend upon a small number of outside contract manufacturers, and our operations could be disrupted
if we encounter problems with these contract manufacturers.

We do not have internal manufacturing capabilities and rely upon a small number of contract manufacturers to
build our products. Our reliance on a small number of contract manufacturers makes us vulnerable to possible capacity
constraints and reduced control over component availability, delivery schedules, manufacturing yields and costs. We
do not have long-term supply contracts with our contract manufacturing partners. Consequently, these manufacturers
are not obligated to supply products to us for any period, in any specified quantity or at any certain price.

The revenues that our contract manufacturers generate from our orders may represent a relatively small
percentage of their overall revenues. As a result, fulfilling our orders may not be considered a priority in the event of
constrained ability to fulfill all of their customer obligations in a timely manner. In addition, the facilities in which the
vast majority of our products are manufactured are located outside of the U.S. We believe that the location of these
facilities outside of the U.S. increases supply risk, including the risk of supply interruptions or reductions in manufacturing
quality or controls.

If any of our contract manufacturers were unable or unwilling to manufacture our products in required volumes
and at high quality levels or renew existing terms under supply agreements, we would have to identify, qualify and
select acceptable alternative contract manufacturers. An alternative contract manufacturer may not be available to us
when needed or may not be in a position to satisfy our quality or production requirements on commercially reasonable
terms. Any significant interruption in manufacturing would require us to reduce our supply of products to our customers,
which in turn would reduce our revenues, harm our relationships with our customers and cause us to forgo potential
revenue opportunities.
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Manufacturing problems could result in delays in product shipments to customers and could adversely affect
our revenue, competitive position and reputation.

We may experience delays, disruptions or quality control problems in our manufacturing operations. Our product
development, manufacturing and testing processes are complex and require significant technological and production
process expertise. Such processes involve a number of precise steps from design to production. Any change in our
processes could cause one or more production errors, requiring a temporary suspension or delay in our production
line until the errors can be researched, identified and properly addressed and rectified. This may occur particularly as
we introduce new products, modify our engineering and production techniques, and expand our capacity. In addition,
our failure to maintain appropriate quality assurance processes could result in increased product failures, loss of
customers, increased production costs and delays. Any of these developments could have a material adverse effect
on our business, financial condition, and results of operations.

A disruption could also occur in one of our contract manufacturers’ facilities due to any number of reasons, such
as equipment failure, contaminated materials or process deviations, which could adversely impact manufacturing yields
or delay product shipments. As a result, we could incur additional costs that would adversely affect our gross profit,
and product shipments to our customers could be delayed beyond the schedules requested, which would negatively
affect our revenue, competitive position and reputation.

Additionally, manufacturing yields depend on a number of factors, including the stability and manufacturability
of the product design, manufacturing improvements gained over cumulative production volumes, and the quality and
consistency of component parts. Capacity constraints, raw materials shortages, logistics issues, labor shortages, and
changes in customer requirements, manufacturing facilities or processes have historically caused, and may in the
future cause, reduced manufacturing yields, negatively impacting the gross profit on, and our production capacity for,
those products. Moreover, an increase in the rejection and rework rate of products during the quality control process
before, during or after manufacture would result in our experiencing lower yields, gross profit and production capacity.

Component shortages have required us and may continue to require us to incur expedited shipping costs to
meet delivery schedules, which impacts our revenue and gross profit.

The risks of these types of manufacturing problems are further increased during the introduction of new product
lines, which has from time to time caused, and may in the future cause, temporary suspension of product lines while
problems are addressed or corrected. Since our business is substantially dependent on a limited number of product
lines, any prolonged or substantial suspension could result in a material adverse effect on our revenue, gross profit,
competitive position, and distributor and customer relationships.

We depend on sole-source and limited-source suppliers for key components and products. If we are unable
to source these components on a timely basis, we will not be able to deliver our products to our customers.

We depend on sole-source and limited-source suppliers for key components of our products. For example, our
ASICs are purchased from a sole source supplier or developed for us by sole source suppliers. Any of the sole-source
and limited-source suppliers upon whom we rely could experience quality and reliability issues, stop producing our
components, cease operations, or be acquired by, or enter into exclusive arrangements with, our competitors. We
generally do not have long-term supply agreements with our suppliers, and our purchase volumes may currently be
too low for us to be considered a priority customer by most of our suppliers. As a result, most of these suppliers could
stop selling to us at commercially reasonable prices, or at all. Any such quality or reliability issue, or interruption or
delay may force us to seek similar components or products from alternative sources, which may not be available on
commercially reasonable terms, or at all. Switching suppliers may require that we redesign our products to accommodate
new components, and may potentially require us to re-qualify our products, which would be costly and time-consuming.
Any interruption in the quality or supply of sole-source or limited-source components for our products would adversely
affect our ability to meet scheduled product deliveries to our customers and could result in lost revenue or higher
expenses and would harm our business.

U.S. government actions with regard to the solar energy sector or international trade could materially harm
our business, financial condition and results of operations.

The current U.S. presidential administration has created and may continue to create regulatory uncertainty in
the clean energy sector generally and the solar energy sector in particular. If the administration or the U.S. Congress
takes action to eliminate or reduce laws, regulations and incentives supporting solar energy, such actions may result
in a decrease in demand for solar energy in the U.S. and other geographical markets, which could materially harm our
business, financial condition and results of operations.
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On September 24, 2018 the U.S. began assessing 10% tariffs on certain solar products manufactured in China
including our microinverter products and related accessories which are manufactured in China. These tariffs increased
to 25% in May 2019. Such tariffs could have a negative impact on the overall demand for solar products in the U.S.,
and for our products in particular. Unless we obtain exemptions or take other actions to avoid them, such tariffs will
continue to apply to our microinverters and other products. Such tariffs could hurt the demand for these products and
materially harm our business, financial condition and results of operations. There is no guarantee that we will be
successful in obtaining exemptions or that any actions that we may pursue with respect to the organization and operation
of our business will effectively mitigate the effects of any tariffs that apply to our business. If we are not able to avoid
or mitigate the effects of such tariffs, the tariffs (or mitigating actions we might take) could result in material additional
costs to us and our suppliers, and our results of operations could be negatively impacted as a result.

Furthermore, a significant portion of our business activities are conducted in foreign countries, including Mexico,
Canada and elsewhere. The U.S., Mexico and Canada are in the process of replacing the North American Free Trade
Agreement (“NAFTA”) with the United States-Mexico-Canada Agreement (‘USMCA”). At this time, the final version of
the USMCAremains unclear. Ifthe USMCA, or any other trade action taken by the administration, imposes any additional
border tariff or takes any other actions making it more difficult for us to sell our products across international boundaries,
our business, financial condition and results of operations could be adversely affected.

If we or our contract manufacturers are unable to obtain raw materials in a timely manner or if the price of raw
materials increases significantly, production time and product costs could increase, which may adversely
affect our business.

The manufacturing and packaging processes used by our contract manufacturers depend on raw materials such
as copper, aluminum, silicon and petroleum-based products. From time to time, suppliers may extend lead times, limit
supplies or increase prices due to capacity constraints or other factors. Certain of our suppliers have the ability to pass
along to us directly or through our contract manufacturers any increases in the price of raw materials. If the prices of
these raw materials rise significantly, we may be unable to pass on the increased cost to our customers. While we may
from time to time enter into hedging transactions to reduce our exposure to wide fluctuations in the cost of raw materials,
the availability and effectiveness of these hedging transactions may be limited. Due to all these factors, our results of
operations could be adversely affected if we or our contract manufacturers are unable to obtain adequate supplies of
raw materials in a timely manner or at reasonable cost. In addition, from time to time, we or our contract manufacturers
may need to reject raw materials that do not meet our specifications, resulting in potential delays or declines in output.
Furthermore, problems with our raw materials may give rise to compatibility or performance issues in our products,
which could lead to an increase in customer returns or product warranty claims. Errors or defects may arise from raw
materials supplied by third parties that are beyond our detection or control, which could lead to additional customer
returns or product warranty claims that may adversely affect our business and results of operations.

If we fail to retain our key personnel or if we fail to attract additional qualified personnel, we may not be able
to achieve our anticipated level of growth and our business could suffer.

Our future success and ability to implement our business strategy depends, in part, on our ability to attract and
retain key personnel, and on the continued contributions of members of our senior management team and key personnel
in areas such as engineering, marketing, and sales, any of whom would be difficult to replace. All of our employees,
including our senior management, are free to terminate their employment relationships with us at any time. Competition
for highly skilled executives and employees in the technology industry is intense and our competitors have targeted
individuals in our organization that have desired skills and experience. If we are not able to continue to attract, train
and retain our leadership team and our qualified employees necessary for our business, the progress of our product
development programs could be hindered, and we could be materially adversely affected. To help attract, retain and
motivate our executives and qualified employees, we use share-based incentive awards such as employee stock
purchase plan and non-vested share units (restricted stock units). If the value of such stock awards does not appreciate
as measured by the performance of the price of our common stock, or if our share-based compensation otherwise
ceases to be viewed as a valuable benefit, our ability to attract, retain and motivate our executives and employees
could be weakened, which could harm our results of operations. Also, if the value of our stock awards increases
substantially, this could potentially create substantial personal wealth for our executives and employees and affect our
ability to retain our personnel. In addition, any future restructuring plans may adversely impact our ability to attract and
retain key employees.
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The solar industry is highly competitive, and we expect to face increased competition as new and existing
competitors introduce products, which could negatively impact our results of operations and market share.

The market for solar power solutions is highly competitive. We compete primarily against central and string
inverter manufacturers, as well as against new solutions and emerging technologies that directly compete with our
business. Anumber of companies have developed or are developing microinverters and other products that will compete
directly with our solutions in the module-level power electronics market. Competitors in the inverter market include,
among others, SolarEdge Technologies, Inc., SMA Solar Technology AG, Huawei Technologies Co. Ltd., Fronius
International GmbH, ABB Ltd., AP Systems, Generac, Yaskawa Solectria. Other existing or emerging companies may
also begin offering alternative microinverter, DC-to-DC optimizer, energy storage, monitoring and other solutions that
compete with our products. Competitors in the storage market include SolarEdge Technologies, Sonnen, Tesla, LG
Chem, SMA Solar Technology AG, Panasonic, Delta Electronics, Generac, and producers of battery cells and other
integrated storage systems.

Several of our existing and potential competitors are significantly larger than we are and may have greater
financial, marketing, distribution, and customer support resources, and may have significantly broader brand
recognition, especially in certain markets. In addition, some of our competitors have more resources and experience
in developing or acquiring new products and technologies and creating market awareness for these offerings. Further,
certain competitors may be able to develop new products more quickly than we can and may be able to develop
products that are more reliable or that provide more functionality than ours. In addition, some of our competitors have
the financial resources to offer competitive products at aggressive or below-market pricing levels, which could cause
us to lose sales or market share or require us to lower prices of our products in order to compete effectively. Suppliers
of solar products, particularly solar modules, have experienced eroding prices over the last several years and as a
result many have faced margin compression and declining revenues. If we have to reduce our prices, or if we are
unable to offset any future reductions in our average selling prices by increasing our sales volume, reducing our costs
and expenses or introducing new products, our revenues and gross profit would suffer.

We also may face competition from some of our customers or potential customers who evaluate our capabilities
against the merits of manufacturing products internally. Other solar module manufacturers could also develop or acquire
competing inverter technology or attempt to develop components that directly perform DC-to-AC conversion in the
module itself. Due to the fact that such customers may not seek to make a profit directly from the manufacture of these
products, they may have the ability to manufacture competitive products at a lower cost than we would charge such
customers. As a result, these customers or potential customers may purchase fewer of our systems or sell products
that compete with our systems, which would negatively impact our revenue and gross profit.

Developments in alternative technologies or improvements in distributed solar energy generation may have
a material adverse effect on demand for our offerings.

Significant developments in alternative technologies, such as advances in other forms of distributed solar PV
power generation, storage solutions such as batteries, the widespread use or adoption of fuel cells for residential or
commercial properties or improvements in other forms of centralized power production may have a material adverse
effect on our business and prospects. Any failure by us to adopt new or enhanced technologies or processes, or to
react to changes in existing technologies, could result in product obsolescence, the loss of competitiveness of our
products, decreased revenue and a loss of market share to competitors.

Our recent and planned expansion into existing and new markets could subject us to additional business,
financial and competitive risks.

We currently offer solar microinverter systems targeting the residential and commercial markets throughout the
world, and we intend to expand into other international markets. Our success in new geographic and product markets
will depend on a number of factors, such as:

» acceptance of microinverters in markets in which they have not traditionally been used;
» our ability to compete in new product markets to which we are not accustomed;
+ our ability to manage manufacturing capacity and production;

» willingness of our potential customers to incur a higher upfront capital investment than may be required for
competing solutions;

+ timely qualification and certification of new products;

Enphase Energy, Inc. | 2019 Form 10-K | 14



» our ability to reduce production costs in order to price our products competitively;

+ availability of government subsidies and economic incentives for solar energy solutions;

» accurate forecasting and effective management of inventory levels in line with anticipated product demand;
» our customer service capabilities and responsiveness; and

» timely hiring of the skilled employees and efficient execution of our project plan.

Further, new geographic markets and larger commercial and utility-scale installation markets have different
characteristics from the markets in which we currently sell products, and our success will depend on our ability to
properly address these differences. These differences may include:

« differing regulatory requirements, including tax laws, trade laws, labor, safety, local content, recycling and
consumer protection regulations, tariffs, export quotas, customs duties or other trade restrictions;

+ limited or unfavorable intellectual property protection;

« risk of change in international political or economic conditions;
+ restrictions on the repatriation of earnings;

« fluctuations in the value of foreign currencies and interest rates;

+ difficulties and increased expenses in complying with a variety of U.S. and foreign laws, regulations and
trade standards, including the Foreign Corrupt Practices Act and UK Bribery Act;

+ potentially longer sales cycles;

+ generally longer payment cycles and greater difficulty in collecting accounts receivable;
» higher volume requirements;

* increased customer concentrations;

* warranty expectations and product return policies; and

+ cost, performance and compatibility requirements.

Failure to address these new markets successfully, to generate sufficient revenue from these markets to offset
associated research and development, marketing and manufacturing costs, or to otherwise effectively anticipate and
manage the risks and challenges associated with our potential expansion into new product and geographic markets,
could adversely affect our revenues and our ability to achieve or sustain profitability.

We may fail to capture customers in the new product and geographic markets that we are pursuing.

We are pursuing opportunities in energy management and energy storage which are highly competitive markets.
We have made investments in ourinfrastructure, increased our operating costs and forgone other business opportunities
in order to seek opportunities in these areas and will continue to do so. Any new product is subject to certain risks,
including component sourcing, strategic partner selection and execution, customer acceptance, competition, product
differentiation, market timing, challenges relating to economies of scale in component sourcing and the ability to attract
and retain qualified personnel. There can be no assurance that we will be able to develop and grow these or any other
new concepts to a point where they will become profitable or generate positive cash flow. If we fail to execute on our
plan with respect to new product introductions, these new potential business segments fail to translate into revenue
in the quantities or timeline projected, thus, having a materially adverse impact on our revenue, operating results and
financial stability.

In the fourth quarter of 2019, we announced our eight-generation 1Q microinverters and Ensemble technology.
Our new product could be complex requiring requires significant preparation, precautionary safety measures, time-
consuming string calculations, extensive design expertise and specialized installation equipment, training and
knowledge. Together, these factors significantly increase complexity and cost of installation and limit overall productivity
for the installer. Our installer may not have sufficient resources or expertise necessary to sell our products at the prices,
in the volumes and within the time frames that we expect, which could hinder our ability to expand our operations and
harm our revenue and operating results.
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We rely primarily on distributors, installers and providers of solar financing to assist in selling our products,
and the failure of these customers to perform as expected could reduce our future revenue.

We sell our solutions primarily through distributors, as well as through direct sales to solar equipment installers
and sales to developers of third-party solar finance offerings. We do not have exclusive arrangements with these third
parties and, as a result, many of our customers also use or market and sell products from our competitors, which may
reduce our sales. Our customers may generally terminate their relationships with us at any time, or with short notice.
Our customers may fail to devote resources necessary to sell our products at the prices, in the volumes and within the
time frames that we expect, or may focus their marketing and sales efforts on products of our competitors. In addition,
participants in the solar industry are becoming increasingly focused on vertical integration of the solar financing and
installation process, which may lead to an overall reduction in the number of potential parties who may purchase and
install our products.

In addition, while we provide our distributors and installers with training and programs, including accreditations
and certifications, these programs may not be effective or utilized consistently. In addition, new partners may require
extensive training and may take significant time and resources to achieve productivity. Our partners may subject us
to lawsuits, potential liability, and reputational harm if, for example, any of our partners misrepresent the functionality
of our platform or products to customers, fail to perform services to our customers’ expectations, or violate laws or our
corporate policies. In addition, our partners may utilize our platform to develop products and services that could
potentially compete with products and services that we offer currently or in the future. Concerns over competitive
matters or intellectual property ownership could constrain these partnerships. If we fail to effectively manage and grow
our network of partners, or properly monitor the quality and efficacy of their service delivery, our ability to sell our
products and efficiently provide our services may be impacted, and our operating results may be harmed.

Our future performance depends on our ability to effectively manage our relationships with our existing customers,
as well as to attract additional customers that will be able to market and support our products effectively, especially in
markets in which we have not previously distributed our products. Termination of agreements with current customers,
failure by customers to perform as expected, or failure by us to cultivate new customer relationships, could hinder our
ability to expand our operations and harm our revenue and operating results.

Our microinverter systems, including our storage solution, integrated AC Module, eighth-generation IQ
microinverters and Ensemble technology, may not achieve broader market acceptance, which would prevent
us from increasing our revenue and market share.

If we fail to achieve broader market acceptance of our products, including international acceptance of our eighth-
generation |Q microinverters and Ensemble technology announced in the fourth quarter of 2019, there would be an
adverse impact on our ability to increase our revenue, gain market share and achieve and sustain profitability. Our
ability to achieve broader market acceptance for our products will be impacted by a number of factors, including:

+ our ability to produce PV systems that compete favorably against other solutions on the basis of price, quality,
reliability and performance;

* our ability to timely introduce and complete new designs and timely qualify and certify our products;

+ whether installers, system owners and solar financing providers will continue to adopt our systems, which
have a relatively limited history with respect to reliability and performance;

» whether installers, system owners and solar financing providers will adopt our storage solution, which is a
relatively new technology with a limited history with respect to reliability and performance;

» the ability of prospective system owners to obtain long-term financing for solar PV installations based on
our product platform on acceptable terms or at all;

+ our ability to develop products that comply with local standards and regulatory requirements, as well as
potential in-country manufacturing requirements; and

» our ability to develop and maintain successful relationships with our customers and suppliers.

In addition, our ability to achieve increased market share will depend on our ability to increase sales to established
solar installers, who have traditionally sold central or string inverters, or who currently sell DC-to-DC optimizers. These
installers often have made substantial investments in design, installation resources and training in traditional central
or string inverter systems or DC optimizers, which may create challenges for us to achieve their adoption of our solutions.
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The reduction, elimination or expiration of government subsidies and economic incentives for on-grid solar
electricity applications could reduce demand for solar PV systems and harm our business.

The market for on-grid applications, where solar power is used to supplement a customer’s electricity purchased
from the utility network or sold to a utility under tariff, depends in large part on the availability and size of government
and economic incentives that vary by geographic market. Because our customers’ sales are typically into the on-grid
market, the reduction, elimination or expiration of government subsidies and economic incentives for on-grid solar
electricity may negatively affect the competitiveness of solar electricity relative to conventional and non-solar renewable
sources of electricity and could harm or halt the growth of the solar electricity industry and our business.

In general, the cost of solar power currently exceeds retail electricity rates, and we believe this tendency will
continue in the near term. As a result, national, state and local government bodies in many countries, including the
U.S., have provided incentives in the form of feed-in tariffs, or FiTs, rebates, tax credits and other incentives to system
owners, distributors, system integrators and manufacturers of solar PV systems to promote the use of solar electricity
in on-grid applications and to reduce dependency on other forms of energy. Many of these government incentives
expire, phase out over time, terminate upon the exhaustion of the allocated funding, require renewal by the applicable
authority or are being changed by governments due to changing market circumstances or changes to national, state
or local energy policy.

Electric utility companies or generators of electricity from other non-solar renewable sources of electricity may
successfully lobby for changes inthe relevantlegislation in their markets that are harmful to the solar industry. Reductions
in, or eliminations or expirations of, governmental incentives in regions where we focus our sales efforts could result
in decreased demand for and lower revenue from solar PV systems there, which would adversely affect sales of our
products. In addition, our ability to successfully penetrate new geographic markets may depend on new countries
adopting and maintaining incentives to promote solar electricity, to the extent such incentives are not currently in place.
Furthermore, electric utility companies may establish pricing structures or interconnection requirements that could
adversely affect our sales and be harmful to the solar and distributed rooftop solar generation industry.

Our gross profit may fluctuate over time, which could impair our ability to achieve or maintain profitability.

Our gross profit has varied in the past and is likely to continue to vary significantly from period to period. Our
gross profit may be adversely affected by numerous factors, some of which are beyond our control, including:

» changes in customer, geographic or product mix;
* increased price competition, including the impact of customer and competitor discounts and rebates;

* our ability to reduce and control product costs, including our ability to make product cost reductions in a
timely manner to offset declines in our product prices;

« warranty costs and reserves, including changes resulting from changes in estimates related to the long-term
performance of our products, product replacement costs and warranty claim rates;

» loss of cost savings due to changes in component or raw material pricing or charges incurred due to inventory
holding periods if product demand is not correctly anticipated;

* introduction of new products;

» ordering patterns from our distributors;

» price reductions on older products to sell remaining inventory;
+ component shortages and related expedited shipping costs;

« ourability to reduce production costs, such as through technology innovations, in order to offset price declines
in our products over time;

+ changes in shipment volume;

+ changes in distribution channels;

+ excess and obsolete inventory and inventory holding charges;

+ expediting costs incurred to meet customer delivery requirements;

» tariffs assessed on our products imported to the U.S. and elsewhere; and
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» fluctuations in foreign currency exchange rates.

Fluctuations in gross profit may adversely affect our ability to manage our business or achieve or maintain
profitability.

We are under continuous pressure to reduce the prices of our products, which has adversely affected, and
may continue to adversely affect, our gross margins.

The solar power industry has been characterized by declining product prices over time. We have reduced the
prices of our products in the past, and we expect to continue to experience pricing pressure for our products in the
future, including from our major customers. In addition, we have reduced our prices ahead of planned cost reductions
of our products, which has adversely affected our gross margins. When seeking to maintain or increase their market
share, our competitors may also reduce the prices of their products. In addition, our customers may have the ability
or seek to internally develop and manufacture competing products at a lower cost than we would otherwise charge,
which would add additional pressure on us to lower our selling prices. If we are unable to offset any future reductions
in our average selling prices by increasing our sales volume, reducing our costs and expenses or introducing new
products, our gross margins would continue to be adversely affected.

Giventhe general downward pressure on prices for our products driven by competitive pressure and technological
change, a principal component of our business strategy is reducing the costs to manufacture our products to remain
competitive. If our competitors are able to drive down their manufacturing costs faster than we can or increase the
efficiency of their products, our products may become less competitive even when adjusted for efficiency, and we may
be forced to sell our products at a price lower than our cost. Further, if raw materials costs and other third-party
component costs were to increase, we may not meet our cost reduction targets. If we cannot effectively execute our
cost reduction roadmap, we may not be able to remain price competitive, which would result in lost market share and
lower gross margins.

A drop in the retail price of electricity derived from the utility grid or from alternative energy sources, or a
change in utility pricing structures, may harm our business, financial condition and results of operations.

We believe that a system owner’s decision to purchase a solar PV system is strongly influenced by the cost of
electricity generated by solar PV installations relative to the retail price of electricity from the utility grid and the cost of
other renewable energy sources, including electricity from solar PV installations using central inverters. Decreases in
the retail prices of electricity from the utility grid would make it more difficult for all solar PV systems to compete. In
particular, growth in unconventional natural gas production and an increase in global liquefied natural gas capacity are
expected to keep natural gas prices relatively low for the foreseeable future. Persistent low natural gas prices, lower
prices of electricity produced from other energy sources, such as nuclear power or coal-fired plants, or improvements
to the utility infrastructure could reduce the retail price of electricity from the utility grid, making the purchase of solar
PV systems less economically attractive and depressing sales of our products. In addition, energy conservation
technologies and public initiatives to reduce demand for electricity also could cause a fall in the retail price of electricity
from the utility grid. Moreover, technological developments by our competitors in the solar industry, including
manufacturers of central inverters and DC-to-DC optimizers, could allow these competitors or their partners to offer
electricity at costs lower than those that can be achieved from solar PV installations based on our product platform,
which could result in reduced demand for our products. Additionally, as increasing adoption of distributed generation
places pressure on traditional utility business models or utility infrastructure, utilities may change their pricing structures
to increase the cost of installation or operation of solar distributed generation. Such measures can include grid access
fees, costly or lengthy interconnection studies, limitations on distributed generation penetration levels, or other
measures. If the cost of electricity generated by solar PV installations incorporating our solutions is high relative to the
cost of electricity from other sources, our business, financial condition and results of operations may be harmed.

Enphase Energy, Inc. | 2019 Form 10-K | 18



If we do not forecast demand for our products accurately, we may experience product shortages, delays in
product shipment, excess product inventory, difficulties in planning expenses or disputes with suppliers, any
of which will adversely affect our business and financial condition.

We manufacture our products according to our estimates of customer demand. This process requires us to make
multiple forecasts and assumptions relating to the demand of our distributors, their end customers and general market
conditions. Because we sell most of our products to distributors, who in turn sell to their end customers, we have limited
visibility as to end-customer demand. We depend significantly on our distributors to provide us visibility into their end-
customer demand, and we use these forecasts to make our own forecasts and planning decisions. If the information
from our distributors turns out to be incorrect, then our own forecasts may also be inaccurate. Furthermore, we do not
have long-term purchase commitments from our distributors or end customers, and our sales are generally made by
purchase orders that may be canceled, changed or deferred without notice to us or penalty. As a result, it is difficult to
forecast future customer demand to plan our operations.

If we overestimate demand for our products, or if purchase orders are canceled or shipments are delayed, we
may have excess inventory that we cannot sell. We may have to make significant provisions for inventory write-downs
based on events that are currently not known, and such provisions or any adjustments to such provisions could be
material. We may also become involved in disputes with our suppliers who may claim that we failed to fulfill forecast
or minimum purchase requirements. Conversely, if we underestimate demand, we may not have sufficient inventory
to meet end-customer demand, and we may lose market share, damage relationships with our distributors and end
customers and forgo potential revenue opportunities. Obtaining additional supply in the face of product shortages may
be costly or impossible, particularly in the short term and in light of our outsourced manufacturing processes, which
could prevent us from fulfilling orders in a timely and cost-efficient manner or at all. In addition, if we overestimate our
production requirements, our contract manufacturers may purchase excess components and build excess inventory.
If our contract manufacturers, at our request, purchase excess components that are unique to our products and are
unable to recoup the costs of such excess through resale or return or build excess products, we could be required to
pay for these excess parts or products and recognize related inventory write-downs.

In addition, we plan our operating expenses, including research and development expenses, hiring needs and
inventory investments, in part on our estimates of customer demand and future revenue. If customer demand or revenue
for a particular period is lower than we expect, we may not be able to proportionately reduce our fixed operating
expenses for that period, which would harm our operating results for that period.

Our focus on a limited number of specific markets increases risks associated with the modification, elimination
or expiration of governmental subsidies and economic incentives for on-grid solar electricity applications.

To date, we have generated the majority of our revenues from North America and expect to continue to generate
a substantial amount of our revenues from North America in the future. There are a number of important incentives
that are expected to phase-out or terminate in the future, which could adversely affect sales of our products. A substantial
majority of our revenues come from the U.S., which has both federal and state incentives. For instance, the Renewable
Energy and Job Creation Act of 2008 provided a 30% federal tax credit for residential and commercial solar installations
through December 31, 2019, which is currently reduced to a tax credit of 26% through December 31, 2020 and 22%
thereafter to December 31, 2021 before being reduced to 10% for commercial installations and 0% for residential
installations beginning on January 1, 2022. These tax credits could be reduced or eliminated as part of tax code changes
or regulatory reform initiatives by the current Congress and presidential administration.

In addition, net energy metering tariffs are being evaluated and, in some instances modified, which may have a
negative impact on future inverter sales. We derive a significant portion of our revenues from California’s residential
solar market and the existing California net energy metering tariff has been very successful in incentivizing the installation
of residential solar power systems. Future legislative or regulatory changes in California may discourage further growth
in the residential solar market.

A number of European countries, including Germany, Belgium, Italy and the United Kingdom have adopted
reductions in or concluded their net energy metering or FiT programs. Certain countries have proposed or enacted
taxes levied on renewable energy. These and related developments have significantly impacted the solar industry in
Europe and may adversely affect the future demand for the solar energy solutions in Europe.
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We also sell our products in Australia. In 2012 Australia enacted a Renewable Energy Target (RET) that is
intended to ensure that 33,000 Gigawatt-hours of Australia’s electricity comes from renewable sources by 2020. This
policy supports both the installation of large-scale centralized renewable generation projects, along with small-scale
systems of under 100kW each for residential and small business customers. 2018 saw the introduction of state-based
incentive schemes, aimed at solar customers in the state of Victoria and battery storage in the state of South Australia.
Other Australian states and territories introduced similar programs in 2019. Any change in, or failure to implement,
these programs may adversely affect the demand for solar energy solutions in Australia.

U.S. federal and state tax credits, grants and other incentive programs have had a positive effect on our sales
since inception. However, unless these programs are further extended or modified to allow for continued growth in the
residential solar market, the phase-out of such programs could adversely affect sales of our products in the future.
Reductions in incentives and uncertainty around future energy policy, including local content requirements, have
negatively affected and may continue to negatively affect our business, financial condition, and results of operations
as we seek to increase our business domestically and abroad. Additionally, as we further expand to other countries,
changes inincentive programs or electricity policies could negatively affect returns on our investments in those countries
as well as our business, financial condition, and results of operations.

Changes in current laws or regulations or the imposition of new laws or regulations, or new interpretations
thereof, by federal or state agencies or foreign governments could impair our ability to compete in international
markets.

Changes in current laws or regulations, or the imposition of new laws and regulations around the world, could
materially and adversely affect our business, financial condition and results of operations. In addition, changes in our
products or further changes in tariffs, export and import laws and implementing regulations may create delays in the
introduction of new products in international markets, prevent our customers from deploying our products internationally
or, in some cases, prevent the export or import of our products to certain countries altogether.

For example, several states or territories, including California, Hawaii and Queensland, Australia, have either
implemented or are considering implementing new restrictions on incentives or rules regulating the installation of solar
power systems with which we may not be able to comply. In the event that we cannot comply with these or other new
regulations or implement a solution to such noncompliance as they arise, the total market available for our microinverter
products in such states, and our business as a result, may be adversely impacted.

While we are not aware of any other current or proposed export or import regulations that would materially restrict
our ability to sell our products in countries where we offer our products for sale, any change in export orimport regulations
or related legislation, shift in approach to the enforcement or scope of existing regulations, or change in the countries,
persons or technologies targeted by these regulations, could result in decreased use of our products by, or in our
decreased ability to export or sell our products to, existing or potential customers with international operations. In such
event, our business and results of operations could be adversely affected.

The threat of global economic, capital markets and credit disruptions, including sovereign debt issues, pose
risks for our business.

The threat of global economic, capital markets and credit disruptions pose risks for our business. These risks
include slower economic activity and investmentin projects that make use of our products and services. These economic
developments, particularly decreased credit availability, have in the past reduced demand for solar products. For
instance, the European sovereign debt crisis in recent years has caused and may continue to cause European
governments to reduce, eliminate or allow to expire government subsidies and economic incentives for solar energy,
which could limit our growth or cause our net sales to decline and materially and adversely affect our business, financial
condition, and results of operations. These conditions, including reduced incentives, continued decreases in credit
availability, as well as continued economic instability, have and may continue to adversely impact our business, financial
condition and results of operations as we seek to increase our sales internationally.
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We have a history of losses which may continue in the future, and we cannot be certain that we will sustain
profitability.

For the first year since our inception, we had netincome of $161.1 million in the year ended December 31, 2019,
compared to the years ended December 31, 2018 and 2017 where we incurred net losses of $11.6 million and
$45.2 million, respectively. We incurred substantial net losses from our inception through the year ended December
31, 2018, and we may not be able to sustain profitability and may incur additional losses in the future. At December 31,
2019, we had an accumulated deficit of $185.2 million. Our revenue growth may slow or revenue may decline for a
number of reasons, many of which are outside our control, including a decline in demand for our offerings, increased
competition, a decrease in the growth of the solar industry or our market share, future declines in average selling prices
of our products, the impact of U.S. trade tariffs, the imposition of additional tariffs applicable to our industry or our
products, or our failure to capitalize on growth opportunities. If we fail to generate sufficient revenue to support our
operations, we may not be able to sustain profitability.

Problems with product quality or product performance may cause us to continue to incur additional warranty
expenses and may damage our market reputation and cause our revenue and gross profit to decline.

We offered 15-year limited warranties for our first and second generation microinverters and have offered a
limited warranty of up to 25 years on each subsequent generation microinverters, including the current generation.
Our limited warranties cover defects in materials and workmanship of our microinverters under normal use and service
conditions for up to 25 years following installation. As a result, we bear the risk of warranty claims long after we have
sold the product and recognized revenue. Our estimated costs of warranty for previously sold products may change
depending on a number of factors, including failure rates and cost of providing replacement products.

While we offer warranties of up to 25 years, our microinverters have only been in use since mid-2008, when we
first commenced commercial sales of our products. Although we conduct accelerated life cycle testing to measure
performance and reliability, our solutions have not been tested over the full warranty cycle and do not have a sufficient
operating history to confirm how they will perform over their estimated useful life. In addition, under real-world operating
conditions, which may vary by location and design, as well as insolation, soiling and weather conditions, a typical solar
PV installation may perform in a different way than under standard test conditions. If our products perform below
expectations or have unexpected reliability problems, we may be unable to gain or retain customers and could face
substantial warranty expense.

We are required to make assumptions and apply judgments, based on our accelerated life cycle testing and the
limited operating history of our products, regarding a number of factors, including the durability and reliability of our
products, our anticipated rate of warranty claims and the costs of replacement of defective products. Our assumptions
have proved and could in the future prove to be materially different from the actual performance of our products, which
has caused and may in the future cause us to incur substantial expense to repair or replace defective products.
Increases in our estimates of future warranty obligations due to actual product failure rates, field service obligations
and rework costs incurred in correcting product failures have caused and could in the future cause us to materially
increase the amount of warranty obligations and have had, and may have in the future, a corresponding negative
impact on our results of operations.

We also depend significantly on our reputation for reliability and high-quality products and services, exceptional
customer service and our brand name to attract new customers and grow our business. If our products and services
do not perform as anticipated or we experience unexpected reliability problems or widespread product failures, our
brand and reputation could be significantly impaired, and we may lose, or be unable to gain or retain, customers.
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Defects and poor performance in our products could result in loss of customers, decreased revenue and
unexpected expenses, and increases in warranty, indemnity and product liability claims arising from defective
products.

Our products must meet stringent quality requirements and may contain undetected errors or defects, especially
when new generations are released. Errors, defects or poor performance can arise due to design flaws, defects in raw
materials or components or manufacturing difficulties, which can affect both the quality and the yield of the product.
These errors or defects may be dangerous, as defective power components may cause power overloads, potentially
resulting in explosion or fire. As we develop new generations of our products and enter new markets, we face higher
risk of undetected defects because our testing protocols may not be able to fully test the products under all possible
operating conditions. In the past, we have experienced defects in our products due to errors in the manufacturing and
design process. Any actual or perceived errors, defects or poor performance in our products could result in the
replacement or recall of our products, shipment delays, rejection of our products, damage to our reputation, lost revenue,
diversion of our engineering personnel from our product development efforts in order to address or remedy any defects,
and increases in customer service and support costs, all of which could have a material adverse effect on our business
and operations.

Furthermore, defective, inefficient or poorly performing power components may give rise to warranty, indemnity
or product liability claims against us that exceed any revenue or profit we receive from the affected products. We could
incur significant costs and liabilities if we are sued and if damages are awarded against us. We currently maintain a
moderate level of product liability insurance, and there can be no assurance that this insurance will provide sufficient
coverage in the event of a claim. Also, we cannot predict whether we will be able to maintain this coverage on acceptable
terms, if at all, or that a product liability claim would not harm our business or financial condition. Costs or payments
we may make in connection with warranty and product liability claims or product recalls may adversely affect our
financial condition and results of operations.

Our Enlighten web-based monitoring service, which our installers and end-user customers use to track and
monitor the performance of their solar PV systems, may contain undetected errors, failures, or bugs, especially when
new versions or enhancements are released. We have from time to time found defects in our service and new errors
in our existing service may be detected in the future. Any errors, defects, disruptions in service or other performance
problems with our monitoring service could harm our reputation and may damage our customers’ businesses.

Natural disasters, public health events, terrorist or cyber-attacks, or other catastrophic events could harm our
operations.

Our worldwide operations could be subject to natural disasters, public health events and other business
disruptions, which could harm our future revenue and financial condition and increase our costs and expenses. For
example, our corporate headquarters in Fremont, California is located near major earthquake fault lines and our
Petaluma, California facility is near fault lines and the sites of recent catastrophic wild fires. Further, a terrorist attack
or cyber-attack, including one aimed at energy or communications infrastructure suppliers or our cloud-based monitoring
service, could hinder or delay the development and sale or performance of our products. In the event that an earthquake,
fire, tsunami, typhoon, terrorist or cyber-attack, or other natural, manmade or technical catastrophe were to damage
or destroy any part of our facilities or those of our contract manufacturer, destroy or disrupt vital infrastructure systems
or interrupt our operations or services for any extended period of time, our business, financial condition and results of
operations would be materially and adversely affected.

We rely on third-party manufacturing facilities including for all product assembly and final testing of our products
which is performed at third-party manufacturing facilities, in China and Mexico. There may be conflict or uncertainty
in the countries in which we operate, including public health issues (for example, an outbreak of a contagious disease
such as 2019-Novel Coronavirus (2019-nCoV), avian influenza, measles or Ebola), safety issues, natural disasters,
fire, disruptions of service from utilities, nuclear power plant accidents or general economic or political factors. Any of
the above risks, should they occur, could result in an increase in the cost of components, production delays, general
business interruptions, delays from difficulties in obtaining export licenses for certain technology, tariffs and other
barriers and restrictions, longer payment cycles, increased taxes, restrictions on the repatriation of funds and the
burdens of complying with a variety of foreign laws, any of which could ultimately have a material adverse effect on
our business.
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We could be subject to breaches of our information technology systems, which could cause significant
reputational, legal and financial damages.

Like many companies, we use and store a wide variety of confidential and proprietary information relating to our
business. Although we make significant efforts to maintain the security and integrity of our information technology and
related systems, and have implemented measures to manage the risk of a security breach or disruption, there can be
no assurance that our security efforts and measures will be effective, or that attempted security breaches or disruptions
would not be successful or damaging.

We devote substantial resources to network security, data encryption, and other security measures to protect
our systems and data, but these security measures cannot provide absolute security. The techniques used in attempted
cyber-attacks and intrusions are sophisticated and constantly evolving, and may be difficult to detect for long periods
of time. We may be unable to anticipate these techniques or implement adequate preventative measures. Although to
date we have not experienced breaches of our systems that have had a material adverse effect on our business,
attacks and intrusions on our systems will continue and we may experience a breach of our systems that compromises
sensitive company information or customer data. In addition, hardware, software, or applications we develop or procure
from third parties may contain defects in design or manufacture or other problems that could unexpectedly compromise
information security. If we experience a significant data security breach, we could be exposed to reputational damage
and significant costs, including to rebuild our systems, modify our products and services, defend litigation, respond to
government enforcement actions, pay damages or take other remedial steps, any of which could adversely affect our
business, results of operations, and financial condition.

We may also share information with contractors and third-party providers to conduct our business. Although
such contractors and third-party providers typically implement encryption and authentication technologies to secure
the transmission and storage of data, those third-party providers may experience a significant data security breach,
which may also detrimentally affect our business, results of operations, and financial condition.

Any unauthorized access to, or disclosure or theft of personal information we gather, store or use could harm
our reputation and subject us to claims or litigation.

We receive, store and use certain personal information of our customers, and the end-users of our customers’
solar PV systems, including names, addresses, e-mail addresses, credit information and energy production statistics.
We also store and use personal information of our employees. We take steps to protect the security, integrity and
confidentiality of the personal information we collect, store and transmit, but there is no guarantee that inadvertent or
unauthorized use or disclosure will not occur or that third parties will not gain unauthorized access to this information
despite our efforts. Because techniques used to obtain unauthorized access or sabotage systems change frequently
and generally are not identified until they are launched against a target, we and our suppliers or vendors may be unable
to anticipate these techniques or to implement adequate preventative or mitigation measures.

In May 25, 2018, the European Union, or EU, implemented the General Data Protection Regulation, or GDPR,
a broad data protection framework that expands the scope of current EU data protection law to non-European Union
entities that process, or control the processing of, the personal information of EU subjects. The GDPR allows for the
imposition of fines and corrective action on entities that improperly use or disclose the personal information of EU
subjects, including through a data security breach. In June 2018, the state of California enacted the California Consumer
Privacy Act of 2018 or CCPA, which contains requirements similar to GDPR for the handling of personal information
of California residents, which became effective in January 2020. The CCPA establishes a privacy framework for covered
businesses, including an expansive definition of personal information and data privacy rights for California residents.
The CCPA includes a framework with potentially severe statutory damages and private rights of action. The CCPA
requires covered companies to provide new disclosures to California consumers (as that word is broadly defined in
the CCPA), provide such consumers new ways to opt-out of certain sales of personal information, and allow for a new
cause of action for data breaches. It remains unclear how the CCPA will be interpreted, but as currently written, it will
likely impact our business activities and exemplifies the vulnerability of our business to not only cyber threats but also
the evolving regulatory environment related to personal data. As we expand our operations, the CCPA may increase
our compliance costs and potential liability. Some observers have noted that the CCPA could mark the beginning of a
trend toward more stringent privacy legislation in the United States. Other states are beginning to pass similar laws.
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Our and our collaborators’ and contractors’ failure to fully comply with GDPR, CCPA and other laws could lead
to significant fines and require onerous corrective action. In addition, data security breaches experienced by us, our
collaborators or contractors could result in the loss of trade secrets or other intellectual property, public disclosure of
sensitive commercial data, and the exposure of personally identifiable information (including sensitive personal
information) of our employees, customers, collaborators and others. Compliance with these and any other applicable
privacy and data security laws and regulations is a rigorous and time-intensive process, and we may be required to
put in place additional mechanisms ensuring compliance with the new data protection rules. Furthermore, the laws
are not consistent, and compliance with various different requirements may be costly. If we fail to comply with any such
laws or regulations, we may face significant fines and penalties that could adversely affect our business, financial
condition and results of operations.

Unauthorized use or disclosure of, or access to, any personal information maintained by us or on our behalf,
whether through breach of our systems, breach of the systems of our suppliers or vendors by an unauthorized party,
orthrough employee or contractor error, theft or misuse, or otherwise, could harm our business. If any such unauthorized
use or disclosure of, or access to, such personal information was to occur, our operations could be seriously disrupted,
and we could be subject to demands, claims and litigation by private parties, and investigations, related actions, and
penalties by regulatory authorities. In addition, we could incur significant costs in notifying affected persons and entities
and otherwise complying with the multitude of foreign, federal, state and local laws and regulations relating to the
unauthorized access to, or use or disclosure of, personal information. Finally, any perceived or actual unauthorized
access to, or use or disclosure of, such information could harm our reputation, substantially impair our ability to attract
and retain customers and have an adverse impact on our business, financial condition and results of operations.

If we fail to protect, or incur significant costs in defending, our intellectual property and other proprietary
rights, our business and results of operations could be materially harmed.

Our success depends to a significant degree on our ability to protect our intellectual property and other proprietary
rights. We rely on a combination of patent, trademark, copyright, trade secret and unfair competition laws, as well as
confidentiality and license agreements and other contractual provisions, to establish and protect our intellectual property
and other proprietary rights. We have applied for patent and trademark registrations in the U.S. and in other countries,
some of which have been issued. We cannot guarantee that any of our pending applications will be approved or that
our existing and future intellectual property rights will be sufficiently broad to protect our proprietary technology, and
any failure to obtain such approvals or finding that our intellectual property rights are invalid or unenforceable could
force us to, among other things, rebrand or re-design our affected products. In countries where we have not applied
for patent protection or where effective intellectual property protection is not available to the same extent as in the
U.S., we may be at greater risk that our proprietary rights will be misappropriated, infringed or otherwise violated.

To protect our unregistered intellectual property, including our trade secrets and know-how, we rely in part on
trade secret laws and confidentiality and invention assignment agreements with our employees and independent
contractors. We also require other third parties who may have access to our proprietary technologies and information
to enter into non-disclosure agreements. Such measures, however, provide only limited protection, and we cannot
assure that our confidentiality and non-disclosure agreements will prevent unauthorized disclosure or use of our
confidential information, especially after our employees or third parties end their employment or engagement with us,
or provide us with an adequate remedy in the event of such disclosure. Furthermore, competitors or other third parties
may independently discover our trade secrets, copy or reverse engineer our products or portions thereof, or develop
similar technology. If we fail to protect our intellectual property and other proprietary rights, or if such intellectual property
and proprietary rights are infringed, misappropriated or otherwise violated, our business, results of operations or
financial condition could be materially harmed.

In the future, we may need to take legal action to prevent third parties from infringing upon or misappropriating
our intellectual property or from otherwise gaining access to our technology. Protecting and enforcing our intellectual
property rights and determining their validity and scope could result in significant litigation costs and require significant
time and attention from our technical and management personnel, which could significantly harm our business. In
addition, we may not prevail in such proceedings. An adverse outcome of any such proceeding may reduce our
competitive advantage or otherwise harm our financial condition and our business.

Enphase Energy, Inc. | 2019 Form 10-K | 24



We may be subject to disruptions or failures in information technology systems and network infrastructures
that could have a material adverse effect on our business and financial condition.

We rely on the efficient and uninterrupted operation of complex information technology systems and network
infrastructures to operate our business. In addition, our Enlighten web-based monitoring service, which our installers
and end-user customers use to track and monitor the performance of their solar PV systems, is dependent on cloud-
based hosting services, along with the availability of WiFi or mobile data services at end-user premises. A disruption,
infiltration or failure of our information technology systems, third-party cloud hosting platforms or end-user data services
as a result of software or hardware malfunctions, system implementations or upgrades, computer viruses, cyber-
attacks, third-party security breaches, employee error, theft or misuse, malfeasance, power disruptions, natural
disasters or accidents could cause breaches of data security, failure of our Enlighten service, loss of intellectual property
and critical data and the release and misappropriation of sensitive competitive information and partner, customer and
employee personal data. We have been and may in the future be subject to fraud attempts from outside parties through
our electronic systems (such as “phishing” e-mail communications to our finance, technical or other personnel), which
could put us at risk for harm from fraud, theft or other loss if our internal controls do not operate as intended. Any of
these events could harm our competitive position, result in a loss of customer confidence, cause us to incur significant
costs to remedy any damages and ultimately materially adversely affect our business and financial condition.

The failure to successfully integrate our products with those of SunPower could have a material adverse effect
on our business, financial condition and results of operations.

In August 2018, we entered into a master supply agreement (“MSA”) with SunPower, from whom we also
purchased certain intellectual property and other assets as part of the Asset Purchase Agreement (“APA”) transaction.
Our failure to successfully integrate our microinverter products and software with SunPower’s solar modules could
frustrate the purposes of our acquisition of SunPower’s assets, negatively impact our revenue projections, impair
goodwill, intangible assets recognized, and otherwise have a material adverse effect on our business, financial condition
and results of operations.

As part of the APA transaction, we recognized $36.2 million of finite-lived intangible assets for developed
technology and customer relationship and $21.1 million of goodwill. We make assumptions and estimates in this
assessment which are complex and often subjective. Our judgement and estimates can be affected by a variety of
factors, including external factors such as industry and economic trends, and internal factors such as changes in our
business strategy or our internal forecasts. To the extent that the factors described above change, we could be required
to record additional non-cash impairment charges in the future, which could negatively affect our results of operations.

We may fail to realize some or all of the anticipated benefits of the SunPower transaction which may result in
conflicts between us and SunPower.

Our ability to realize the anticipated benefits of the SunPower transaction will depend, to a large extent, on our
ability to successfully execute the terms of the MSA, which could be a complex and time-consuming process. Any
delay, failure or breach of obligations under the MSA could adversely impact the expected benefits of the transaction
and could otherwise have a material adverse effect on our business, financial condition and results of operations.

Additionally, in connection with the APA transaction, SunPower acquired 7.5 million shares of our common stock
and has the right to designate one member of our board of directors. Through its share ownership and board seat,
SunPower may have the ability to directly or indirectly influence our business, and conflicts may arise between us and
SunPower regarding corporate priorities and strategic objectives. As of December 31, 2019, SunPower held 6.5 million
shares of the our common stock.

Future acquisitions could materially and adversely affect our results of operations.

We may in the future seek to expand our business through further acquisitions and strategic transactions. Such
transactions involve a number of risks that could harm our business or result in us not achieving anticipated benefits,
including issues with integrating acquired businesses, the diversion of management time and attention, failures in due
diligence or in identifying financial and legal liabilities and other risks, transaction related impairments or financial
charges and the assumption of liabilities. In our future transactions, we may also decide to pay all or a portion of the
transaction consideration through dilutive equity issuances, and our future acquisitions may require significant
reductions in our available cash or the incurrence of indebtedness, all of which could harm our operating results.
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If we are unable to effectively manage our operations, our business and operating results may suffer.

We have experienced, and expect to experience in the future, volatility in our sales and operations. Our historical
growth and our more recent cost reduction initiatives have placed, and are expected to continue to place, significant
demands on our management as well as our financial and operational resources, to:

. manage a dynamic organization;

. expand third-party manufacturing, testing and distribution capacity;

. execute on our cost reduction efforts and product initiatives with reduced headcount;

. build additional custom manufacturing test equipment;

. manage an increasing number of relationships with customers, suppliers and other third parties;
. manage acquired businesses or technologies and integration efforts related to acquisitions;

. increase our sales and marketing efforts;

. train and manage a dynamic and increasingly international employee base;

. broaden our customer support capabilities; and

. implement new and upgrade existing operational and financial systems.

We cannot assure you that our current and planned operations, personnel, systems, internal procedures and
controls will be adequate to support our future operations. If we cannot manage our sales and operations effectively,
we may be unable to take advantage of market opportunities, execute our business strategies or respond to competitive
pressures, any of which could have a material adverse effect on our financial condition, results of operations, business
or prospects.

We could be adversely affected by any violations of the FCPA, the U.K. Bribery Act, and other foreign anti-
bribery laws.

The U.S. Foreign Corrupt Practices Act (“FCPA”) generally prohibits companies and their intermediaries from
making improper payments to non-U.S. government officials for the purpose of obtaining or retaining business. Other
countries in which we operate also have anti-bribery laws, some of which prohibit improper payments to government
and non-government persons and entities, and others (e.g., the FCPA and the U.K. Bribery Act) extend their application
to activities outside of their country of origin. Our policies mandate compliance with all applicable anti-bribery laws.
We currently operate in, and may further expand into, key parts of the world that have experienced governmental
corruption to some degree and, in certain circumstances, strict compliance with anti-bribery laws may conflict with local
customs and practices. In addition, due to the level of regulation in our industry, our entry into new jurisdictions through
internal growth or acquisitions requires substantial government contact where norms can differ from U.S. standards.
Although, we implement policies and procedures and conduct training designed to facilitate compliance with these
anti-bribery laws, thereby mitigating the risk of violations of such laws, our employees, subcontractors, agents and
partners may take actions in violation of our policies and anti-bribery laws. Any such violation, even if prohibited by
our policies, could subject us to criminal or civil penalties or other sanctions, which could have a material adverse effect
on our business, financial condition, cash flows, and reputation.

Ordering patterns from our distributors may cause our revenue to fluctuate significantly from period to period.

Our distributors place purchase orders with us based on their assessment of end-customer demand and their
forecasts. Because these forecasts may not be accurate, channel inventory held at our distributors may fluctuate
significantly due to the difference between their forecasts and actual demand. As a result, distributors may adjust their
purchase orders placed with us in response to changing channel inventory levels, as well as their assessment of the
latest market demand trends. In addition, our distributors may change their inventory practices on short notice for any
reason. We may build inventories during periods of anticipated growth, and the cancellation or deferral of product
orders or overproduction due to failure of anticipated orders to materialize could result in excess or obsolete inventory,
which could result in write-downs of inventory and an adverse effect on gross margins and operating results.
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Further, we have limited visibility into future end customer demand. A significant decrease in our distributors’
channel inventory in one period may lead to a significant rebuilding of channel inventory in subsequent periods, or vice
versa, which may cause our quarterly revenue and operating results to fluctuate significantly. This fluctuation may
cause our results to fall short of analyst or investor expectations in a certain period, which may cause our stock price
to decline.

If potential owners of solar PV systems based on our product platform are unable to secure financing on
acceptable terms, we could experience a reduction in the demand for our solar PV systems.

Many owners of solar PV systems depend on financing to purchase their systems. The limited use of
microinverters to date, coupled with our relatively smaller size and capitalization compared to some of our competitors,
could result in lenders refusing to provide the financing necessary to purchase solar PV systems based on our product
platform on favorable terms, or at all. Moreover, in the case of debt financed projects, even if lenders are willing to
finance the purchase of these systems, an increase in interest rates or a change in tax incentives could make it difficult
for owners to secure the financing necessary to purchase a solar PV system on favorable terms, or at all. In addition,
we believe that a significant percentage of owners purchase solar PV systems as an investment, funding the initial
capital expenditure through a combination of upfront cash and financing. Difficulties in obtaining financing for solar PV
systems on favorable terms or increases in interest rates or changes in tax incentives, could lower an investor’s return
on investment in a solar PV system, or make alternative solar PV systems or other investments more attractive relative
to solar PV systems based on our product platform. Any of these events could resultin reduced demand for our products,
which could have a material adverse effect on our financial condition and results of operations. In addition, a significant
share of residential solar installations has been provided through third-party financing structures, such as power
purchase or lease agreements. Our sales growth may depend on sales to developers of third-party solar finance
offerings who provide solar as a service via power purchase agreements or leasing structures. The third-party finance
market for residential solar in the U.S. and elsewhere is or may become highly concentrated, with a few significant
finance companies and several smaller entrants. If we are unable develop relationships and gain a significant share
of inverter sales to the major finance companies or new entrants, our overall sales growth could be constrained.

Our success in “AC module” versions of our microinverter system will depend in part upon our ability to
continue to work closely with leading solar module manufacturers.

We continue to work on variants of our microinverter systems that enable direct attachment of a microinverter
to solar modules. The market success of such “AC Module” solutions will depend in part on our ability to continue to
work closely with SunPower and other solar module manufacturers to design microinverters that are compatible with
such direct attachment to solar modules. We may not be able to encourage solar module manufacturers to work with
us on the development of such compatible solutions for a variety of reasons, including differences in marketing or
selling strategy, competitive considerations, lack of competitive pricing, and technological compatibility. In addition, our
ability to form effective partnerships with solar module manufacturers may be adversely affected by the substantial
challenges faced by many of these manufacturers due to declining prices and revenues from sales of solar modules
and the tariffs in the U.S.

Third parties may assert that we are infringing upon their intellectual property rights, which could divert
management’s attention, cause us to incur significant costs and prevent us from selling or using the technology
to which such rights relate.

Our competitors and other third parties hold numerous patents related to technology used in our industry, and
claims of patent or other intellectual property right infringement or violation have been litigated against our competitors.
We may also be subject to such claims and litigation. Regardless of their merit, responding to such claims can be time
consuming, divert management’s attention and resources, and may cause us to incur significant expenses. While we
believe that our products and technology do not infringe upon any intellectual property rights of third parties, we cannot
be certain that we would be successful in defending against any such claims. Furthermore, patent applications in the
U.S. and most other countries are confidential for a period of time before being published, so we cannot be certain
that we are not infringing third parties’ patent rights or that we were the first to conceive or protect inventions covered
by our patents or patent applications. An adverse outcome with respect to any intellectual property claim could invalidate
our proprietary rights and force us to do one or more of the following:

» obtain from a third-party claiming infringement a license to sell or use the relevant technology, which may
not be available on reasonable terms, or at all;

+ stop manufacturing, selling, incorporating or using products that embody the asserted intellectual property;
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* pay substantial monetary damages;
* indemnify our customers under some of our customer contracts; or

+ expend significant resources to redesign the products that use the infringing technology, or to develop or
acquire non-infringing technology.

Any of these actions could result in a substantial reduction in our revenue and could result in losses over an
extended period of time.

Our failure to obtain the right to use necessary third-party intellectual property rights on reasonable terms,
or our failure to maintain, and comply with the terms and conditions applicable to these rights, could harm
our business and prospects.

We have licensed, and in the future we may choose or be required to license, technology or intellectual property
from third parties in connection with the development and marketing of our products. We cannot assure that such
licenses will be available to us on commercially reasonable terms, or at all, and our inability to obtain such licenses
could require us to substitute technology of lower quality or of greater cost. In addition, we incorporate open source
software code in our proprietary software. Use of open source software can lead to greater risks than use of third-party
commercial software, since open source licensors generally do not provide warranties or controls with respect to origin,
functionality or other features of the software. Some open source software licenses require users who distribute open
source software as part of their products to publicly disclose all or part of the source code in their software and make
any derivative works of the open source code available for limited fees or at no cost. Although we monitor our use of
open source software, open source license terms may be ambiguous, and many of the risks associated with the use
of open source software cannot be eliminated. If we were found to have inappropriately used open source software,
we may be required to release our proprietary source code, re-engineer our software, discontinue the sale of certain
products in the event re-engineering cannot be accomplished on a timely basis, or take other remedial action.
Furthermore, if we are unable to obtain or maintain licenses from third parties or fail to comply with open source licenses,
we may be subject to costly third party claims of intellectual property infringement or ownership of our proprietary
source code. Any of the above could harm our business and put us at a competitive disadvantage.

Our business has been and could continue to be affected by seasonal trends and construction cycles.

We have been and could continue to be subject to industry-specific seasonal fluctuations, particularly in climates
that experience colder or rainier weather during the winter months, such as northern Europe, Canada, and the U.S.
In general, we expect our products in the second, third, and fourth quarters will be positively affected by seasonal
customer demand trends, including solar economic incentives, weather patterns and construction cycles, preceded
by a seasonally softer first quarter. In the U.S., customers will sometimes make purchasing decisions towards the end
ofthe year in order to take advantage of tax credits or for budgetary reasons. In addition, construction levels are typically
slower in colder and wetter months. In European countries with FiTs, the construction of solar PV systems may be
concentrated during the second half of the calendar year, largely due to the annual reduction of the applicable minimum
FiT and the fact that the coldest winter months are January through March. Accordingly, our business and quarterly
results of operations could be affected by seasonal fluctuations in the future.

Conversion of our Convertible Notes may dilute the ownership interest of existing stockholders or may
otherwise depress the price of our common stock.

In August 2018, we issued and sold a total of $65.0 million aggregate principal amount of our convertible senior
notes due 2023 (the “Notes due 2023”) in a private placement to qualified institutional buyers and an affiliate of the
Company. In May 2019, we entered into separately and privately negotiated transactions with certain holders of the
Notes due 2023 resulting in the repurchase and exchange of $60.0 million aggregate principal amount of the notes in
consideration for the issuance of shares of common stock and separate cash payments. As of December 31, 2019,
$5.0 million aggregate principal amount of the Notes due 2023 were outstanding.

In June 2019, we issued and sold a total of $132.0 million aggregate principal amount of our convertible senior
notes due 2024 (the “Notes due 2024” and together with the Notes due 2023, the “Convertible Notes”).
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The conversion of some or all of the Convertible Notes may dilute the ownership interests of existing stockholders.
Any sales in the public market of the common stock issuable upon such conversion could adversely affect prevailing
market prices of our common stock. In addition, the existence of the Convertible Notes may encourage short selling
by market participants because the conversion of the Convertible Notes could be used to satisfy short positions. In
addition, the anticipated conversion of the Convertible Notes into shares of our common stock could depress the price
of our common stock.

Servicing our debts requires a significant amount of cash, and we may not have sufficient cash flow from our
business to pay our debts.

Our ability to make scheduled payments of the principal of, to pay interest on or to refinance our indebtedness,
including the Convertible Notes, depends on our future performance, which is subject to economic, financial, competitive
and other factors beyond our control. Our business may not continue to generate cash flow from operations in the
future sufficient to service our debts, including the Convertible Notes, and make necessary capital expenditures. If we
are unable to generate cash flow, we may be required to adopt one or more alternatives, such as selling assets,
restructuring debt or obtaining additional equity capital on terms that may be onerous or highly dilutive. Our ability to
refinance our indebtedness, including the Convertible Notes, will depend on the capital markets and our financial
condition at such time. We may not be able to engage in any of those activities or engage in these activities on desirable
terms, which could result in a default on our debt obligations, including our obligations under the Convertible Notes.

We may not have the ability to raise the funds necessary to repurchase the Convertible Notes upon a
fundamental change or to repay the Notes due 2024 and the Notes due 2023 at maturity.

Holders of our Notes due 2024 will have the right to require us to repurchase all or a portion of their convertible
notes upon the occurrence of a fundamental change at 100% of the principal amount of the Notes due 2024, plus
accrued and unpaid interest. Fundamental change is defined in the Notes due 2024 Indenture entered into in connection
with the Notes due 2024 financing and consists of events such as an acquisition of a majority of our outstanding
common stock, an acquisition of our company or substantially all of our assets, the approval by our stockholders of a
plan of liquidation or dissolution, or our common stock no longer being listed on the Nasdaq Global Select Market or
the Nasdaq Global Market. We may not have enough available cash or be able to obtain financing at the time we are
required to make such repurchase of the Notes due 2024.

Similarly, holders of our Notes due 2023 will have the right to require us to repurchase all or a portion of their
convertible notes upon the occurrence of a fundamental change at 100% of the principal amount of the Notes due
2023, plus accrued and unpaid interest. Fundamental change is defined in the Notes due 2023 Indenture entered into
in connection with the Notes due 2023 financing and consists of events such as an acquisition of a majority of our
outstanding common stock, an acquisition of our company or substantially all of our assets, the approval by our
stockholders of a plan of liquidation or dissolution, or our common stock no longer being listed on the Nasdaq Global
Select Market or the Nasdaq Global Market. Moreover, we will be required to repay the Notes due 2023 in cash at their
maturity, unless earlier converted or repurchased. However, we may not have enough available cash or be able to
obtain financing at the time we are required to make repurchases of the Notes due 2023 surrendered or repay the
Notes due 2023 at maturity.

If we do not have enough available cash at the time we are required to make the required repurchases of the
Convertible Notes, we may be required to undertake one or more actions, such as selling assets, attempting to
restructure the Convertible Notes or other debt, or obtaining additional capital on terms that may be onerous or highly
dilutive. Any such actions could have a material adverse effect on our business, financial condition or results of
operations.
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The convertible note hedge and warrant transactions and/or their early termination may affect the value of our
common stock.

In connection with the offering of the Notes due 2024, we entered into privately negotiated convertible note hedge
transactions pursuant to which we have the option to purchase approximately the same number of shares of our
common stock initially issuable upon conversion of the Notes due 2024, at a price approximately the same as the initial
conversion price of the Notes due 2024. These transactions are expected to reduce the potential dilution with respect
to our common stock upon conversion of the Notes due 2024. Separately, we also entered into privately negotiated
warrant transactions to acquire the same number of shares of our common stock initially issuable upon conversion of
the Notes due 2024 (subject to customary anti-dilution adjustments) at an initial strike price of approximately $25.23
per share. If the market value per share of our common stock, as measured under the warrants, exceeds the strike
price of the warrants, the warrants will have a dilutive effect on the ownership interests of existing stockholders and
on our earnings per share, unless we elect, subject to certain conditions, to settle the warrants in cash. However, we
may not have enough available cash or be able to obtain financing at the time of settlement.

In addition, the existence of the convertible note hedge and warrant transactions may encourage purchasing
and selling share of our common stock, or other of our securities and instruments, in open market and/or privately
negotiated transactions in order to modify hedge positions. Any of these activities could adversely affect the value of
our common stock and the value of the Notes due 2024.

Changes in current accounting methods, standards, or regulations applicable to the Convertible Notes due
2024 could have a material impact on our reported financial results, future financial results, future cash flows,
and/or our stock price.

Under Accounting Standards Codification (“ASC”) 470-20, “Debt with Conversion and Other Options,” an entity
must separately account for the liability and equity components of convertible debt instruments, such as the Notes due
2024, that may be settled entirely or partially in cash upon conversion, in a manner that reflects the issuer’s economic
interest cost. Accordingly, we have included the equity component in the additional paid-in capital section of stockholders’
equity on our consolidated balance sheet at the issuance date, and we have treated the value of the equity component
as debt discount for the liability component. We are required to amortize the debt discount as non-cash interest expense
over the term of the Notes due 2024, which could adversely affect our reported or future financial results or the trading
price of our common stock.

In addition, we use the treasury stock method for convertible debt instruments (such as the Notes due 2024)
that may be settled entirely or partly in cash, and the effect of which is that any shares issuable upon conversion of
the notes are not included in the calculation of diluted earnings per share except to the extent that the conversion value
of such notes exceeds their principal amount. Under the treasury stock method, for diluted earnings per share purposes,
the transaction is accounted for as if the number of shares of common stock that would be necessary to settle such
excess conversion value, if we elected to settle such excessin shares, are issued. We cannot be sure that the accounting
standards in the future will continue to permit use of the treasury stock method. If we are unable to use the treasury
stock method in accounting for the shares issuable upon conversion of the Notes due 2024, then our diluted earnings
per share will be adversely affected.

Accounting Standards Update (“ASU”) 2016-15, “Statement of Cash Flows (Topic 230): Classification of Certain
Cash Receipts and Cash Payments,” clarifies how certain cash receipts and payments should be classified in the
statement of cash flows, including the cash settlement for our Notes due 2024. Upon cash settlement, repayment of
the principal amount will be bifurcated between cash outflows for operating activities for the portion related to accreted
interest attributable to debt discounts arising from the difference between the coupon interest rate and the effective
interest rate, and financing activities for the remainder. This will require us to classify the $36.4 million of accreted
interest as cash used in operating activities in our consolidated statement of cash flows upon cash settlement, which
could adversely affect our future cash flow from operations.

We may not be able to raise additional capital to execute on our current or future business opportunities on
favorable terms, if at all, or without dilution to our stockholders.

We believe that our existing cash and cash equivalents and cash flows from our operating activities will be
sufficient to meet our anticipated cash needs for at least the next 12 months. However, we may need to raise additional
capital or debt financing to execute on our current or future business strategies, including to:

+ provide additional cash reserves to support our operations;
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* investin our research and development efforts;
* expand our operations into new product markets and new geographies;
* acquire complementary businesses, products, services or technologies; or

» otherwise pursue our strategic plans and respond to competitive pressures, including adjustments to our
business to mitigate the effects of any tariffs that might apply to us or our industry.

We do not know what forms of financing, if any, will be available to us. If financing is not available on acceptable
terms, if and when needed, our ability to fund our operations, enhance our research and development and sales and
marketing functions, develop and enhance our products, respond to unanticipated events and opportunities, or
otherwise respond to competitive pressures would be significantly limited. In any such event, our business, financial
condition and results of operations could be materially harmed, and we may be unable to continue our operations.
Moreover, if we raise additional funds through the issuance of equity or convertible debt securities, the percentage
ownership of our stockholders could be significantly diluted, and these newly issued securities may have rights,
preferences or privileges senior to those of existing stockholders.

If we fail to maintain an effective system of internal controls or are unable to remediate any deficiencies in our
internal controls, we might not be able to report our financial results accurately or prevent fraud; in that case,
our stockholders could lose confidence in our financial reporting, which would harm our business and could
negatively impact the price of our stock.

Effective internal controls are necessary for us to provide reliable financial reports and prevent fraud. In addition,
Section 404 of the Sarbanes-Oxley Act requires us to establish and maintain internal control over financial reporting
and disclosure controls procedures. The process of implementing our internal controls and complying with Section 404
of the Sarbanes-Oxley Act has required, and will continue to require, significant attention of management. We are
required to provide an auditor’s attestation report on management’s assessment of the effectiveness of our internal
control over financial reporting, under Section 404(b) of the Sarbanes-Oxley Act, in conjunction with this Annual Report
on Form 10-K. If we or our independent registered public accounting firm discover a material weakness in our internal
controls over financial reporting, the disclosure of that fact, even if quickly remedied, could reduce the market’s
confidence in our financial statements and harm our stock price. To the extent any material weaknesses in our internal
control over financial reporting are identified, we could be required to expend significant management time and financial
resources to correct such material weaknesses or to respond to any resulting regulatory investigations or proceedings.

Our business is subject to potential tax liabilities.

We are subject to income tax, indirect tax or other tax claims by tax agencies in jurisdictions in which we conduct
business. Significant judgment is required in determining our worldwide provision for income taxes. Tax laws are
dynamic and subject to change as new laws are passed and new interpretations of the law are issued or applied. The
Tax Cuts and Jobs Act of 2017 (the Tax Reform Act) contains many significant changes to the U.S. federal income tax
laws, which the consequences of which could have a material impact on the value of our deferred tax assets and could
increase our future U.S. income tax expense. As additional guidance is issued by the applicable taxing authorities and
as new accounting treatment is clarified, we may report additional adjustments in the period if new information becomes
available. We have a significant amount of deferred tax assets and a portion of the deferred tax assets related to net
operating losses or tax credits could be subject to limitations under the Internal Revenue Code Section 382 or 383,
separate return loss year rules. The limitations could reduce our ability to utilize our net operating losses or tax credits
before the expiration of the tax attributes. Tax law changes or the limitations could be material and could materially
affect our tax obligations and effective tax rate.

In the ordinary course of our business, there are many transactions and calculations where the ultimate income
tax, indirect tax, or other tax determination is uncertain. Although we believe our tax estimates are reasonable, we
cannot assure that the final determination of any tax audits and litigation will not be materially different from that which
is reflected in historical tax provisions and accruals. Should additional taxes be assessed as a result of an audit,
assessment or litigation, there could be a material adverse effect on our cash, tax provisions and net income (loss) in
the period or periods for which that determination is made.
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We are dependent on ocean transportation to deliver our products in a cost-efficient manner. If we are unable
to use ocean transportation to deliver our products, our business and financial condition could be materially
and adversely impacted.

We rely on commercial ocean transportation for the delivery of alarge percentage of our products to our customers
in North America, Europe, Australia and other markets. We also rely on more expensive air transportation when ocean
transportation is not available or compatible with the delivery time requirements of our customers. Our ability to deliver
our products via ocean transportation could be adversely impacted by shortages in available cargo capacity, changes
by carriers and transportation companies in policies and practices, such as scheduling, pricing, payment terms and
frequency of service or increases in the cost of fuel, taxes and labor; and other factors, such as labor strikes and work
stoppages, not within our control. If we are unable to use ocean transportation, or are otherwise required to continue
to substitute more expensive air transportation to meet delivery time requirements, our financial condition and results
of operations could be materially and adversely impacted. Material interruptions in service or stoppages in
transportation, whether caused by strike, work stoppage, lock-out, slowdown or otherwise, could materially and
adversely impact our business, results of operations and financial condition.

The market price of our common stock may be volatile or may decline regardless of our operating performance.

The market price of our common stock has been and could be subject to wide fluctuations in response to, among
other things, the risk factors described in this Annual Report on Form 10-K, and other factors beyond our control, such
as fluctuations in the valuation of companies perceived by investors to be comparable to us. Furthermore, the stock
markets have experienced price and volume fluctuations that have affected and continue to affect the market prices
of equity securities of many companies. These fluctuations often have been unrelated or disproportionate to the
operating performance of those companies. These broad market and industry fluctuations, as well as general economic,
political and market conditions, such as recessions, interest rate changes or international currency fluctuations, may
negatively affect the market price of our common stock. In the past, many companies that have experienced volatility
in the market price of their stock have been subject to securities class action litigation. We may become the target of
this type of litigation in the future. Securities litigation against us could result in substantial costs and divert our
management’s attention from other business concerns, which could seriously harm our business.

Our stock price has been volatile and may continue to be volatile.

The trading price of our common stock has been, and is likely to continue to be, volatile and could be subject to
wide fluctuations in response to various factors, some of which are beyond our control. In addition, the trading prices
of the securities of solar companies in general have been highly volatile, and the volatility in market price and trading
volume of securities is often unrelated or disproportionate to the financial performance of the companies issuing the
securities. Factors affecting the market price of our common stock, some of which are beyond our control, include:

» seasonal and other fluctuations in demand for our products;

+ the timing, volume and product mix of sales of our products, which may have different average selling prices
or profit margins;

« changes in our pricing and sales policies or the pricing and sales policies of our competitors;

« our ability to design, manufacture and deliver products to our customers in a timely and cost-effective manner
and that meet customer requirements;

» our ability to manage our relationships with our contract manufacturers, customers and suppliers;
« quality control or yield problems in our manufacturing operations;

+ the anticipation, announcement or introductions of new or enhanced products by our competitors and
ourselves;

» reductions in the retail price of electricity;

« changesin laws, regulations and policies applicable to our business and products, particularly those relating
to government incentives for solar energy applications;

» the impact of tariffs on the solar industry in general and our products in particular;

* unanticipated increases in costs or expenses;
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+ the amount and timing of operating costs and capital expenditures related to the maintenance and expansion
of our business operations;

+ the impact of government-sponsored programs on our customers;

» our exposure to the credit risks of our customers, particularly in light of the fact that some of our customers
are relatively new entrants to the solar market without long operating or credit histories;

« our ability to estimate future warranty obligations due to product failure rates, claim rates or replacement
costs;

» our ability to forecast our customer demand and manufacturing requirements, and manage our inventory;
+ fluctuations in our gross profit;

» our ability to predict our revenue and plan our expenses appropriately;

» fluctuations in foreign currency exchange rates;

« announcement of acquisitions or dispositions of our assets or business operations;

* changes in our management;

+ arelatively high percentage of non-institutional investors in our shareholder base, which may result in higher
volatility to our stock due to more frequent trading by shareholders without a long-term investment horizon;
and

+ actions by research analysts, such as if they issue unfavorable commentary or downgrade our common
stock or cease publishing reports about us or our business.

The above factors are difficult to forecast, and these, as well as other factors, could materially and adversely
affect our quarterly and annual results of operations. Any failure to adjust spending quickly enough to compensate for
a revenue shortfall could magnify the adverse impact of this revenue shortfall on our results of operations. Moreover,
our results of operations may not meet our announced guidance or the expectations of research analysts or investors,
in which case the price of our common stock could decrease significantly. There can be no assurance that we will be
able to successfully address these risks.

Techniques employed by manipulative short sellers may drive down the market price of our common stock.

Short selling is the practice of selling securities that the seller does not own, but rather has borrowed from a third
party with the intention of buying identical securities back at a later date to return to the lender. Short sellers hope to
profit from a decline in the value of the securities between the sale of the borrowed securities and the purchase of the
replacement shares, as the short seller expects to pay less in that purchase than it received in the sale. As itis in the
short seller’s best interests for the price of the stock to decline, some short sellers publish, or arrange for the publication
of, negative opinions regarding the issuer and its business prospects in order to create negative market momentum
and generate profits for themselves after selling a stock short. The use of the Internet, social media, and blogging have
allowed short sellers to publicly attack a company’s credibility, strategy and veracity by means of so-called “research
reports” that mimic the type of investment analysis performed by legitimate securities research analysts. These short
attacks have in the past led to stock price declines and significant selling activity in our common stock. Issuers with
limited trading volumes or substantial retail shareholder bases can be particularly susceptible to higher volatility levels,
and can be particularly vulnerable to such short attacks.

Short seller publications are not regulated by any governmental, self-regulatory organization or other official
authority in the U.S., are not subject to the certification requirements imposed by the SEC in Regulation AC (Regulation
Analyst Certification) and, accordingly, the opinions they express may be based on distortions of actual facts or, in
some cases, outright fabrications. In light of the limited risks involved in publishing such information, and the significant
profits that can be made from running successful short attacks, short sellers will likely continue to issue such reports.
Such short-seller attacks may cause our stock to suffer a decline in market price.
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Our affiliated stockholders, executive officers and directors own a significant percentage of our stock, and
they may take actions that our other stockholders may not view as beneficial.

Our affiliated stockholders, executive officers and directors collectively own a significant percentage of our
common stock. This significant concentration of share ownership may adversely affect the trading price for our common
stock because investors often perceive disadvantages in owning stock in companies with controlling stockholders.
Also, as a result, these stockholders, acting together, may be able to control our management and affairs and matters
requiring stockholder approval, including the election of directors and approval of significant corporate transactions,
such as mergers, consolidations or the sale of substantially all of our assets. Consequently, this concentration of
ownership may have the effect of delaying or preventing a change in control, including a merger, consolidation or other
business combination involving us, or discouraging a potential acquirer from making a tender offer or otherwise
attempting to obtain control, even if this change in control would benefit our other stockholders.

Sales of a substantial number of shares of our common stock in the public market by our existing stockholders
could cause our stock price to fall.

Sales of a substantial number of shares of our common stock in the public market or the perception that these
sales might occur, could depress the market price of our common stock and could impair our ability to raise capital
through the sale of additional equity securities. We are unable to predict the effect that sales may have on the prevailing
market price of our common stock. All of the outstanding shares of our common stock are eligible for sale in the public
market, subject in some cases to agreed limits on sale volumes and the volume limitations and manner of sale
requirements of Rule 144 under the Securities Act. Sales of stock by our stockholders could have a material adverse
effect on the trading price of our common stock.

Certain holders of our securities are entitled to rights with respect to the registration of their shares under the
Securities Act. Registration of these shares under the Securities Act would result in the shares becoming freely tradable
without restriction under the Securities Act. For instance, in December in 2018, we filed a resale registration statement
related to 7.5 million shares of our common stock that were issued to SunPower upon the closing of the APAtransaction.
Any sales of securities by SunPower or other stockholders with registration rights could have a material adverse effect
on the trading price of our common stock.

We currently do not intend to pay dividends on our common stock and, consequently, your only opportunity
to achieve a return on your investment is if the price of our common stock appreciates.

We currently do not plan to declare dividends on shares of our common stock in the foreseeable future. In
addition, our term loan agreement restricts our ability to pay dividends. Consequently, an investor’s only opportunity
to achieve a return on its investment in our company will be if the market price of our common stock appreciates and
the investor sells its shares at a profit.

Our charter documents and Delaware law could prevent a takeover that stockholders consider favorable and
could also reduce the market price of our stock.

Our certificate of incorporation and our bylaws contain provisions that could delay or prevent a change in control
of our company. These provisions could also make it more difficult for stockholders to elect directors and take other
corporate actions, including effecting changes in our management. These provisions include:

+ providing for a classified board of directors with staggered, three-year terms, which could delay the ability
of stockholders to change the membership of a majority of our board of directors;

« not providing for cumulative voting in the election of directors, which limits the ability of minority stockholders
to elect director candidates;

» authorizing our board of directors to issue, without stockholder approval, preferred stock rights senior to
those of common stock, which could be used to significantly dilute the ownership of a hostile acquiror;

» prohibiting stockholder action by written consent, which forces stockholder action to be taken at an annual
or special meeting of our stockholders;
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* requiring the affirmative vote of holders of at least 66 2/3% of the voting power of all of the then outstanding
shares of voting stock, voting as a single class, to amend provisions of our certificate of incorporation relating
to the management of our business, our board of directors, stockholder action by written consent, advance
notification of stockholder nominations and proposals, forum selection and the liability of our directors, or to
amend our bylaws, which may inhibit the ability of stockholders or an acquiror to effect such amendments
to facilitate changes in management or an unsolicited takeover attempt;

* requiring special meetings of stockholders may only be called by our chairman of the board, if any, our chief
executive officer, our president or a majority of our board of directors, which could delay the ability of our
stockholders to force consideration of a proposal or to take action, including the removal of directors; and

* requiring advance notification of stockholder nominations and proposals, which may discourage or deter a
potential acquiror from conducting a solicitation of proxies to elect the acquiror’s own slate of directors or
otherwise attempting to obtain control of us.

In addition, the provisions of Section 203 of the Delaware General Corporate Law may prohibit large stockholders,
in particular those owning 15% or more of our outstanding common stock, from engaging in certain business
combinations, without approval of substantially all of our stockholders, for a certain period of time.

These provisions in our certificate of incorporation, our bylaws and under Delaware law could discourage potential
takeover attempts, reduce the price that investors might be willing to pay for shares of our common stock in the future
and result in the market price being lower than it would be without these provisions.

Item 1B. Unresolved Staff Comments

None.

Item 2. Properties

Our corporate headquarters occupy approximately 23,000 square feet in Fremont, California under a lease that
expires in November 2023 and accommodates our executive offices, sales, marketing, operations, finance and
administrative activities. We also occupy office buildings in Petaluma, California under leases that expires in April 2022
and accommodate our principal engineering activities. In addition, we occupy office space in Boise, Idaho, France,
Netherlands, Australia, New Zealand and India. At this time, we believe our facilities are adequate for our near term
operational and business needs.

Item 3. Legal Proceedings

From time to time, we may be involved in litigation relating to claims arising out of our operations. We are not
currently involved in any material legal proceedings, and our management believes there are currently no claims or
actions pending against us, the ultimate disposition of which could have a material adverse effect on our operations,
financial condition, or cash flows. We may, however, be involved in material legal proceedings in the future. Such
matters are subject to uncertainty and there can be no assurance that such legal proceedings will not have a material
adverse effect on our business, results of operations, financial position or cash flows.

Item 4. Mine Safety Disclosures

Not applicable.

PART Il

Item 5. Market for the Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of
Equity Securities

Common Stock

Our common stock, $0.00001 par value per share, has been traded on The Nasdaq Global Market under the
symbol “ENPH” since March 30, 2012.
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Holders

As of February 14, 2020, there were approximately 22 holders of record of our common stock, one of which was
Cede & Co., anominee for Depository Trust Company (“DTC”). All of the shares of our common stock held by brokerage
firms, banks and other financial institutions as nominees for beneficial owners are deposited into participant accounts
at DTC and are therefore considered to be held of record by Cede & Co. as one stockholder.

Dividend Policy

We have never paid any cash dividends on our common stock. We currently anticipate that we will retain any
available funds to investin the growth and operation of our business and we do not anticipate paying any cash dividends
in the foreseeable future.

Recent Sales of Unregistered Securities

Except as previously reported in our quarterly reports on Form 10-Q and current reports on Form 8-K filed with
the SEC during the year ended December 31, 2019, there were no unregistered sales of equity securities by us during
the year ended December 31, 2019.
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Stock Performance Graph

This section is not “soliciting material” and is not deemed “filed” for purposes of Section 18 of the Securities and
Exchange Act of 1934 (the Exchange Act) or otherwise subject to the liabilities of that section, nor shall it be deemed
incorporated by reference in any filing under the Securities Act of 1933 or the Exchange Act, regardless of any general
incorporation language in such filing.

The graph depicted below shows a comparison of cumulative total stockholder returns for our common stock,
the Russell 2000 and the Guggenheim Solar Index for the period from December 31, 2014 to December 31, 2019. An
investment of $100 is assumed to have been made in our common stock and in each index on December 31, 2014,
all dividends were reinvested, and the relative performance of the investments are tracked through December 31,
2019. The information shown is historical and stockholder returns over the indicated period should not be considered
indicative of future stockholder returns or future performance.

Enphase Stock Price vs. Indices
December 31, 2014 - December 31, 2019
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—@®— Enphase Energy - Il - Russell 2000 Index - A+ Guggenheim Solar Index

December 31, December 31, December 31, December 31, December 31, December 31,

2014 2015 2016 2017 2018 2019
Enphase Energy, Inc. $ 100 $ 25 $ 7 9 17 $ 3 $ 183
Russell 2000 Index $ 100 $ 94 $ 113 § 127 § 112 § 138
Guggenheim Solar Index $ 100 $ 90 $ 50 $ 76 % 56 $ 93
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Item 6. Selected Consolidated Financial Data

The information set forth below for the five years ended December 31, 2019 is not necessarily indicative of results
of future operations, and should be read in conjunction with Item 7. “Management’s Discussion and Analysis of Financial
Condition and Results of Operations,” and the consolidated financial statements and related notes thereto included in
Item 8. “Financial Statements and Supplementary Data,” of this Annual Report on Form 10-K to fully understand the
factors that may affect the comparability of the information presented below.’

We adopted Accounting Standards Codification (“ASC”) No. 606, “Revenue Recognition” (“ASC 606" or
“Topic 606”) and applied the modified retrospective method to all contracts that were not completed as of January 1,
2018. Financial data for the fiscal years ended December 31, 2017, 2016 and 2015 have not been adjusted to reflect
the adoption of ASC 606.

Years Ended December 31,
2019 2018 2017 2016 2015
(in thousands, except per share data)

Consolidated Statement of Operations Data:

Net revenues $ 624333 $ 316159 $ 286,166 $ 322,591 $ 357,249
Cost of revenues 403,088 221,714 230,123 264,583 249,032
Gross profit 221,245 94,445 56,043 58,008 108,217
Operating expenses:
Research and development 40,381 32,587 33,157 50,703 50,819
Sales and marketing 36,728 27,047 23,126 38,810 45,877
General and administrative 38,808 29,086 22,221 27,418 30,830
Restructuring charges 2,599 4,129 16,917 3,777 —
Total operating expenses 118,516 92,849 95,421 120,708 127,526
Income (loss) from operations 102,729 1,596 (39,378) (62,700) (19,309)
Other expense, net
Interest income 2,513 1,058 276 75 20
Interest expense (9,691) (10,693) (8,212) (2,848) (521)
Other (expense) income, net (5,437) (2,190) 1,973 (514) (893)
Total other expense, net (12,615) (11,825) (5,963) (3,287) (1,394)
Income (loss) before income taxes 90,114 (10,229) (45,341) (65,987) (20,703)
Income tax benefit (provision) 71,034 (1,398) 149 (1,475) (1,379)
Net income (loss) $ 161,148 $ (11,627) $ (45,192) $ (67,462) $ (22,082)
Net income (loss) per share:
Basic $ 138 $ 0.12) $ (0.54) $ (1.34) $ (0.49)
Diluted $ 123 $ (0.12) $ (0.54) $ (1.34) § (0.49)
Shares used in per share calculation:
Basic 116,713 99,619 82,939 50,519 44,632
Diluted 131,644 99,619 82,939 50,519 44,632
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As of December 31, Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

2019 2018 2017 2016 2015
(in thousands) Forward-Looking Statements

Consolidated Balance Sheet Data: The following discussion and analysis of our financial condition and results of operations should be read together
Cash, cash equivalents and restricted with our consolidated financial statements and related notes appearing elsewhere in this Annual Report on Form 10-
cash $ 296109 § 106237 § 29,144 $ 17,764 $ 28452 K. This discussion contains forward-looking statements reflecting our current expectations and involves risks and
Total assets 713,223 339,937 169,147 163,576 165,528 uncertainties. In some cases, you can identify forward-looking statements by terminology such as “may,” “will,” “should,”
Warranty obligations 37,098 31,294 29,816 31,414 30,547 “expect,” “plan,” “anticipate,” “believe,” “estimate,” “predict,” “intend,” “potential” or “continue” or the negative of these
Debt 105,543 109,783 49,751 33,900 17,000 terms or other comparable terminology. Such statements, include but are not limited to statements regarding our
Total stockholders’ equity 272.212 7.776 (9,126) 1,300 41,449 expectations as to future financial performance, expense levels, liquidity sources, the capabilities and performance of
our technology and products and planned changes, timing of new product releases, our business strategies, including
Additional Data: anticipated trends, growth and developments in markets in which we target, the anticipated market adoption of our
- - current and future products, performance in operations, including component supply management, product quality and

Working capital $ 300,346 $ 75141 $ 38,705 $ 35,092 $ 48,920

customer service, and the anticipated benefits and risks relating to the transaction with SunPower Corporation. Our
Gross margin percentage 35.4% 29.9% 19.6% 18.0% 30.3% actual results and the timing of events may differ materially from those discussed in our forward-looking statements
as a result of various factors, including those discussed below and those discussed in the section entitled “Risk Factors”
included in this report.

Overview and 2019 Highlights

We are a global energy technology company. We deliver smart, easy-to-use solutions that manage solar
generation, storage and communication on one intelligent platform. We revolutionized the solar industry with our
microinverter technology and we produce a fully integrated solar-plus-storage solution. We have shipped more than
25 million microinverters, and over one million Enphase residential and commercial systems have been deployed in
more than 130 countries.

We sell our solutions primarily to distributors who resell them to solar installers. We also sell directly to large
installers, OEMs, strategic partners and homeowners. Our revenue for the second half of 2019 was positively impacted
by the scheduled phase-down of the investment tax credit for solar projects under Section 48(a) (the “ITC”) of the
Internal Revenue Code of 1986, as amended (the “Code”). The historical ITC percentage was 30% through 2019, and
the ITC percentage decreased to 26% of the basis of a solar energy system that began construction during 2020, 22%
for 2021, and zero for residential and 10% for commercial if construction begins after 2021 or if the solar energy system
is placed into service after 2023. As a result, several of our customers explored opportunities to purchase products in
2019 to take advantage of safe harbor guidance from the IRS published in June 2018, allowing them to preserve the
historical 30% investment tax credit for solar equipment purchased in 2019 for solar projects that are completed after
December 31, 2019. These safe harbor purchases positively affected our revenues in the second half of 2019 and
$49.9 million deferred revenue as of December 31, 2019 relates to safe harbor purchases to be shipped in the first
quarter of 2020.

Our net revenues were $624.3 million, $316.2 million and $286.2 million for 2019, 2018 and 2017, respectively.
We earned net income of $161.1 million for 2019 compared to net losses of $11.6 million and $45.2 million for 2018
and 2017, respectively. As of December 31, 2019, we had $251.4 million in cash and cash equivalents, $44.7 million
in restricted cash and $300.3 million of working capital.

Our 2019 priorities included focusing on providing great customer service, high quality products, scaling business
processes and profitable top line growth, and development of our Ensemble technology. Quality and customer service
are the cornerstones of our strategy and were instrumental in our turnaround in financial performance in 2018 and
2019. We began by focusing on call center metrics in the U.S., Europe and Australia, and reduced the average wait
time from over 10 minutes in 2017 to 2 minutes in 2018 to under 2 minutes by the end of 2019. We introduced self-
service tools such as the Service-On-The-Go™ that allow our installers and partners to submit requests from their
phone in less than 60 seconds.

The launch of our IQ 7 series microinverter worldwide, the smallest, lightest and most powerful microinverter we
have ever made, was a key factor in improving gross margin. Every region of the world where our products are sold
is now using this seventh-generation microinverter. During year ended December 31, 2019, 98% of our microinverter
shipments were 1Q 7. We systematically rolled out high-power and high-efficiency variants of the IQ 7 microinverters
in 2018. Selling these variants simultaneously improved gross margin and delivered a better price per watt for the
installer.
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On January 28, 2019, we repaid in full the remaining principal amount of the Term Loans of approximately
$39.5 million plus accrued interest and fees owed to lenders affiliated with Tennenbaum Capital Partners, LLC.

On May 30, 2019, we entered into separately and privately negotiated transactions with certain holders of our
4.0% Convertible Senior Notes due 2023 (“Notes due 2023”) resulting in the repurchase and exchange, as of June 5,
2019, of $60.0 million aggregate principal amount of the notes in consideration for the issuance of 10,801,080 shares
of common stock and separate cash payments totaling $6.0 million.

On June 5, 2019, we issued $132.0 million aggregate principal amount of our 1.0% Convertible Senior Notes
due 2024 (the “Notes due 2024”) in a private placement. The Notes due 2024 are general unsecured obligations and
bear interest at a rate of 1.0% per year, payable semi-annually on June 1 and December 1 of each year, beginning on
December 1, 2019. The Notes due 2024 will mature on June 1, 2024, unless earlier repurchased by us or converted
at the option of the holders. Further information relating to the Notes due 2024 may be found in Note 11, “Debt,” of the
notes to consolidated financial statements included in Part Il, Item 8 of this Annual Report on Form 10-K and below
under “Liquidity and Capital Resources.”

2020 Outlook

We believe our solid execution in 2019 positions us well to take advantage of future growth opportunities, and
we need to maintain our focus in order to capitalize on such opportunities. Our top three priorities for 2020 are (i)
providing a remarkable customer experience, (ii) introduction of new products and expansion of our markets, and (iii)
focus on enhancements to our comprehensive digital platform.

Customer Experience. Quality and Customer Service constitute customer experience. This has remained a
priority for three years running. On the service front, our installer, distributor and module partners are our first line of
association with our ultimate customer, the homeowner and business user. Our goals are to partner better with these
service providers so that we can provide exceptional high quality service to our homeowner. We are convinced that
continued reinforcement of customer experience improvements can be a competitive advantage for us.

Introduce New Products and Expand our Market. We are focused on residential solar in a dozen countries
providing serviceable available market (‘'SAM’) of approximately $3.3 billion in 2019. We also plan to introduce new
products in 2020 which will take our SAM to $12.5 billion in 2022 which will comprise of residential solar, residential
storage, small commercial solar and off-grid solar and storage.

Expand our Digital Presence. We are focused on generating revenue through digitalization of the business-to-
business and business-to-customer process of the partner and customer journey. Future key focus is to expand our
digital presence through enhancing our online store, increasing the use of the online store significantly, and releasing
a comprehensive digital platform.

Components of Consolidated Statements of Operations

Net Revenues

We primarily generate net revenues from sales of our microinverter solutions and related accessories, which
caninclude our AC Battery storage systems, our Envoy communications gateway and Enlighten cloud-based monitoring
service as well as other accessories.

Our revenue is affected by changes in the volume and average selling prices of our solutions and related
accessories, supply and demand, sales incentives, and competitive product offerings. Our revenue growth is dependent
on our ability to compete effectively in the marketplace by remaining cost competitive, developing and introducing new
products that meet the changing technology and performance requirements of our customers, the diversification and
expansion of our revenue base, and our ability to market our products in a manner that increases awareness for
microinverter technology and differentiates us in the marketplace.
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Cost of Revenues and Gross Profit

Cost of revenues is comprised primarily of product costs, warranty, manufacturing personnel and logistics costs,
freight costs, depreciation and amortization of test equipment and hosting services costs. Our product costs are
impacted by technological innovations, such as advances in semiconductor integration and new product introductions,
economies of scale resulting in lower component costs, and improvements in production processes and automation.
Certain costs, primarily personnel and depreciation and amortization of test equipment, are not directly affected by
sales volume.

We outsource our manufacturing to third-party contract manufacturers and generally negotiate product pricing
with them on a quarterly basis. We believe our contract manufacturing partners have sufficient production capacity to
meet the anticipated demand for our products for the foreseeable future. However, shortages in the supply of certain
key raw materials could adversely affect our ability to meet customer demand for our products. We contract with third
parties, including one of our contract manufacturers, to serve as our logistics providers by warehousing and delivering
our products in the U.S., Europe and Asia.

Gross profit may vary from quarter to quarter and is primarily affected by our average selling prices, product
cost, product mix, customer mix, warranty costs and sales volume fluctuations resulting from seasonality.

Operating Expenses

Operating expenses consist of research and development, sales and marketing, general and administrative and
restructuring expenses. Personnel-related costs are the most significant component of each of these expense
categories other than restructuring expense and include salaries, benefits, payroll taxes, sales commissions, incentive
compensation and stock-based compensation.

Research and development expense include personnel-related expenses, third-party design and development
costs, testing and evaluation costs, depreciation expense and other indirect costs. Research and development
employees are primarily engaged in the design and development of power electronics, semiconductors, powerline
communications, networking and software functionality, and storage. We devote substantial resources to research and
development programs that focus on enhancements to, and cost efficiencies in, our existing products and timely
development of new products that utilize technological innovation to drive down product costs, improve functionality,
and enhance reliability. We intend to continue to invest appropriate resources in our research and development efforts
because we believe they are critical to maintaining our competitive position.

Sales and marketing expense include personnel-related expenses, travel, trade shows, marketing, customer
support and other indirect costs. We expect to continue to make the necessary investments to enable us to execute
our strategy to increase our market penetration geographically and enter into new markets by expanding our customer
base of distributors, large installers, OEMs and strategic partners. We currently offer solutions targeting the residential
and commercial markets in the U.S., Canada, Mexico, Central American markets, Europe, Australia, New Zealand,
India and certain other Asian markets. We expect to continue to expand the geographic reach of our product offerings
and explore new sales channels in addressable markets in the future.

General and administrative expense include personnel-related expenses for our executive, finance, human
resources, information technology and legal organizations, facilities costs, and fees for professional services. Fees for
professional services consist primarily of outside legal, accounting and information technology consulting costs.

Restructuring charges are the net charges resulting from restructuring initiatives implemented in 2018-2019 (the
“2018 Plan”) to improve operational performance and reduce overall operating expenses. Under the 2018 Plan, costs
included in restructuring primarily consisted of employee severance and one-time benefits, workforce reorganization
charges, non-cash charges related to impairment of property and equipment, and the establishment of lease loss
reserves. See Note 10. “Restructuring,” of the notes to consolidated financial statements included in Part Il, Item 8 of
this Annual Report on Form 10-K for additional information.

Other Expense, Net

Other expense, net primarily consists of interest expense and fees under our convertible notes and term loans,
and non-cash interest expense related to the accretion of debt discount and amortization of deferred financing costs.
Other expense, net also includes interest income on our cash balance and gains or losses upon conversion of foreign
currency transactions into U.S. dollars.
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Income Tax (Provision) Benefit

We are subject to income taxes in the countries where we sell our products. Historically, we have primarily been
subject to taxation in the U.S. because we have sold the majority of our products to customers in the U.S. As we have
expanded the sale of products to customers outside the U.S., we have become subject to taxation based on the foreign
statutory rates in the countries where these sales took place. As sales in foreign jurisdictions increase in the future,
our effective tax rate may fluctuate accordingly. We regularly assess the ability to realize deferred tax assets based
on the weight of all available evidence, including such factors as the history of recent earnings and expected future
taxable income on a jurisdiction by jurisdiction basis. During the fourth quarter of fiscal year 2019, after considering
these factors, we determined that the positive evidence overcame any negative evidence, primarily due to cumulative
income in recent years, and the expectation of sustained profitability in future periods and concluded that it was more
likely than not that the US federal and state deferred tax assets were realizable. As a result, we released the valuation
allowance against all of the U.S. federal and state deferred tax assets during the fourth quarter of fiscal year 2019.

Summary Consolidated Statements of Operations

The following table sets forth a summary of our consolidated statements of operations for the periods
presented (in thousands):

Years Ended December 31,

2019 2018 2017
Net revenues $ 624,333 $ 316,159 $ 286,166
Cost of revenues 403,088 221,714 230,123
Gross profit 221,245 94,445 56,043
Operating expenses:
Research and development 40,381 32,587 33,157
Sales and marketing 36,728 27,047 23,126
General and administrative 38,808 29,086 22,221
Restructuring charges 2,599 4,129 16,917
Total operating expenses 118,516 92,849 95,421
Income (loss) from operations 102,729 1,596 (39,378)
Other expense, net
Interest income 2,513 1,058 276
Interest expense (9,691) (10,693) (8,212)
Other (expense) income, net (5,437) (2,190) 1,973
Total other expense, net (12,615) (11,825) (5,963)
Income (loss) before income taxes 90,114 (10,229) (45,341)
Income tax benefit (provision) 71,034 (1,398) 149
Net income (loss) $ 161,148 $ (11,627) $ (45,192)

Results of Operations

In this section, we discuss the results of our operations for the year ended December 31, 2019 compared to the
year ended December 31, 2018. For a discussion of the year ended December 31, 2018 compared to the year ended
December 31, 2017, please refer to Part Il, ltem 7, "Management's Discussion and Analysis of Financial Condition and
Results of Operations" in our Annual Report on Form 10-K for the year ended December 31, 2018.
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Net Revenues

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Net revenues $ 624,333 $ 316,159 $ 308,174 97 %

Net revenues increased by 97% in 2019, as compared to 2018, due primarily to an increase in the number of
units shipped as well as increase in the average selling price per microinverter unit. We sold 6.2 million microinverter
units in 2019, as compared to 2.8 million units in 2018. The increase in average selling price per microinverter was
due to the better product mix and customer mix yielding 98% of our shipment being from IQ7 series microinverter
coupled with improved pricing management. See Note 3. “Revenue Recognition,” of the notes to consolidated financial
statements.

Cost of Revenues and Gross Margin

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Cost of revenues $ 403,088 $ 221,714  $ 181,374 82 %
Gross profit 221,245 94,445 126,800 134 %
Gross margin 35.4% 29.9%

Cost of revenues increased by 82% in 2019, as compared to 2018, primarily due to higher volume of microinverter
units sold and expedited freight costs, partially offset by a decrease in the unit cost of our products as a result of our
cost reduction efforts. Gross margin increased by 5.5 percentage points for the year ended December 31, 2019, as
compared to the same periodin 2018. The increase in gross margin was primarily attributable to higher product margins
as a result our 1Q 7 family of microinverters, which has a unit lower cost than previous models of microinverters, as
well as our overall pricing and cost management efforts. IQ 7 sales represented 98% of our total microinverter sales
for the year ended December 31, 2019, as compared to 50% of our total microinverter sales in in the same period
in 2018.

Research and Development

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Research and development $ 40,381 $ 32,587 $ 7,794 24 %
Percentage of net revenues 6% 10%

Research and development expense increased by $7.8 million in 2019, as compared to 2018. The increase is
due to $6.0 million of higher personnel-related expenses and $1.4 million of outside consulting services associated
with the development, introduction and qualification of new products. The increase in personnel-related expenses was
primarily due to hiring employees in New Zealand, India and US, increasing total compensation costs, including stock-
based compensation and travel expenditures. The amount of research and development expenses may fluctuate from
period to period due to the differing levels and stages of development activity.
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Sales and Marketing
Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Sales and marketing $ 36,728 $ 27,047 $ 9,681 36 %
Percentage of net revenues 6% 9%

Sales and marketing expense increased by $9.7 million in 2019, as compared to 2018. The increase was primarily
due to $8.1 million of higher personnel related expenses as result of our efforts to improve customer experience by
hiring additional employees to reduce the average wait time, $1.3 million of higher amortization of developed technology,
patents and licensed technology acquired from SunPower in August 2018, as well as other professional services and
business activities to increase business growth. The increase in personnel-related expenses included higher employee
compensation, including stock-based compensation, bonus and sales commissions, as well as higher travel expenses
associated with increased headcount.

General and Administrative

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
General and administrative $ 38,808 $ 29,086 $ 9,722 33 %
Percentage of net revenues 6% 9%

General and administrative expense increased by $9.7 million in 2019, as compared to 2018. The increase was
primarily due to $7.8 million increase in personnel-related expenses due to higher headcount in India and U.S., $1.0
million increase in professional advisory fees primarily due to our first year of being subject to auditor attestation
requirements under the Sarbanes-Oxley Act of 2002 in connection with our 2018 financial statements audit, $1.4 million
increase in legal fees as well as $0.9 million increase in facilities costs as a result of our business growth. The increase
was partially offset by $1.8 million paid to resolve a dispute with a supplier and acquisition-related costs of $0.8 million
in 2018 that did not recur in 2019. The increase in personnel-related expenses was primarily attributable to higher
stock-based compensation expense, salary and bonus compensation, as well as higher spending for contractors.

Restructuring Charges

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Restructuring charges $ 2599 §$ 4129 § (1,530) (37)%
Percentage of net revenues 0.4% 1%

We implemented a restructuring plan in the third quarter of 2018 to lower our operating expenses. This plan
included a realignment of our global workforce to lower cost locations and a relocation of our corporate headquarters.
Although we will continue to make business and process improvements, our formal restructuring efforts were completed
in 2019, and we do not expect to incur substantial restructuring charges in the near-term under this restructuring plan.

Restructuring charges for 2019 primarily included $1.6 million in cash-based severance and related benefits and
$1.1 million in non-cash charges for impaired assets, partially offset by $0.1 million for lease loss reserves due to
adoption of ASC 842, Leases. Restructuring charges for 2018 primarily included $2.2 million in cash-based severance
and related benefits, $1.6 million in charges for impaired assets, and $0.3 million for lease loss reserves.
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Other Income (Expense), Net

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Interest income $ 2513 $ 1,058 $ 1,455 138 %
Interest expense (9,691) (10,693) 1,002 (9)%
Other (expense) income, net (5,437) (2,190) (3,247) 148 %
Total other expense, net $ (12,615) $ (11,825) $ (790) 7%

Interest income of $2.5 million for the year ended December 31, 2019 increased, as compared to $1.1 million
for the year ended December 31, 2018, primarily due to interest earned on a higher average cash balance.

Interest expense of $9.7 million for the year ended December 31, 2019 primarily includes $4.6 million related
to the coupon interest incurred, debt discount and amortization of debt issuance costs with our Notes due 2024, interest
expense of $2.7 million related to the repayment of our term loan, interest expense of $1.5 million related to coupon
interest incurred and amortization of debt issuance costs associated with Notes due 2023, and $0.9 million of interest
expense related to long-term financing receivable recorded as debt. Interest expense of $10.7 million for the year
ended December 31, 2018 primarily includes interest expense related to our Term Loans and coupon interest incurred
and amortization of debt issuance costs associated with Notes due 2023.

Other income (expense), net, of $5.4 million for the year ended December 31, 2019 primarily relates to the $6.0
million fees paid for the repurchase and exchange of our Notes due 2023, partially offset by $0.6 million net gain related
to foreign currency exchange and remeasurement. Other income (expense), net of $2.2 million for the year ended
December 31, 2018 includes $2.5 million loss due to foreign currency exchange and remeasurement, partially offset
by a $0.4 million of valuation adjustments on our term loan.

Income Tax (Provision) Benefit

Years Ended December 31, Change in
2019 2018 $ %
(In thousands, except percentages)
Income tax benefit (provision) $ 71,034 $ (1,398) $ 72,432 *
Effective tax rate 78.83% (13.67)%

*%

Not meaningful

The income tax benefit of $71.0 million for the year ended December 31, 2019 increased compared to the income
tax provision of $1.4 million in 2018, was primarily due to release of valuation allowance, partially offset by increased
foreign income taxes. See Note 15. “Income Taxes,” of the notes to consolidated financial statements included in Part
I, Item 8 of this Annual Report on Form 10-K for additional information.

Liquidity and Capital Resources

Sources of Liquidity

As of December 31, 2019, we had $251.4 million in cash and cash equivalents, $44.7 million in restricted cash
and working capital of $300.3 million. Cash, cash equivalents and restricted cash held in the U.S. were $289.8 million
and consisted primarily of U.S. government money market mutual funds and both interest-bearing and non-interest-
bearing deposits, with the remainder held in various foreign subsidiaries. Restricted cash represents cash held by us
in the form of a certificate of deposit collateralized under a letter of credit we issued to a customer. We consider amounts
held outside the U.S. to be accessible and have provided for the estimated U.S. income tax liability associated with
our foreign earnings.

Term Loans

On January 28, 2019, we repaid in full the remaining principal amount of the Term Loans of approximately
$39.5 million plus accrued interest and fees owed to lenders affiliated with Tennenbaum Capital Partners, LLC.
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Convertible Notes

Notes due 2023. InAugust 2018, we issued $65.0 million aggregate principal amount of convertible senior notes
in a private placement (“Notes due 2023”). The Notes due 2023 are general unsecured obligations and bear interest
at a rate of 4.0% per year, payable semi-annually on February 1 and August 1 of each year, beginning on February 1,
2019. The Notes due 2023 will mature on August 1, 2023, unless earlier repurchased by us or converted at the option
of the holders. On May 30, 2019, we entered into separately and privately negotiated transactions with certain holders
of the Notes due 2023 resulting in the repurchase and exchange, as of June 5, 2019, of $60.0 million aggregate principal
amount of the notes in consideration for the issuance of 10,801,080 shares of common stock and separate cash
payments totaling $6.0 million. As of December 31, 2019, we had $5.0 million aggregate principal amount of our Notes
due 2023 outstanding.

Notes due 2024. In June 2019, we issued $132.0 million aggregate principal amount of convertible senior notes
in a private placement (“Notes due 2024”). The Notes due 2024 are general unsecured obligations and bear interest
at a rate of 1.0% per year, payable semi-annually on June 1 and December 1 of each year, beginning on December 1,
2019. The Notes due 2024 will mature on June 1, 2024, unless earlier repurchased by us or converted at the option
of the holders at a conversion price of $20.50 per share. As of December 31, 2019, we had $132.0 million aggregate
principal amount of our Notes due 2024 outstanding.

The Notes due 2024 may be converted on any day prior to the close of business on the business day immediately
preceding December 1, 2023, in multiples of $1,000 principal amount, at the option of the holder under any of the
following circumstances: (1) during any calendar quarter commencing after the calendar quarter ending on
September 30, 2019 (and only during such calendar quarter), if the last reported sale price of the our common stock
for at least 20 trading days (whether or not consecutive) during a period of 30 consecutive trading days ending on,
and including, the last trading day of the immediately preceding calendar quarter is greater than or equal to $26.6513
(130% of the conversion price) on each applicable trading day; (2) during the five business day period after any five
consecutive trading day period (the “measurement period”) in which the “trading price” (as defined in the relevant
indenture) per $1,000 principal amount of notes for each trading day of the measurement period was less than 98%
of the product of the last reported sale price of the our common stock and the conversion rate on each such trading
day; or (3) upon the occurrence of specified corporate events. Upon conversion of any of the notes, we will pay or
deliver, as the case may be, cash, shares of common stock or a combination of cash and common stock, at our election.

In connection with the offering of the Notes due 2024, we entered into privately-negotiated convertible note
hedge transactions in order to reduce the potential dilution to our common stock upon any conversion of the Notes
due 2024. The total cost of the convertible note hedge transactions was approximately $36.3 million. Also, concurrently
with the offering of the Notes due 2024, we entered into privately-negotiated warrant transactions whereby we issued
warrants to acquire shares of our common stock at a strike price of $25.2320 rather than the Notes due 2024 conversion
price of $20.5010. We received approximately $29.8 million from the sale of the warrants.

As of February 21, 2020, the Notes due 2024 were not converted into equity, therefore, we had not purchased
any shares under the convertible note hedge and the warrants had not been exercised and remain outstanding. If
holders of the Notes due 2024 are able to convert the debt to equity, and exercise that right, we have asserted our
intent and ability to settle the $132.0 million aggregate principal amount of the Notes due 2024 in cash. See Note 11,
“Debt,” of the notes to consolidated financial statements included in Part II, ltem 8 of this Annual Report on Form 10-
K for more information relating to the convertible note hedge transactions and warrants.

We believe that our existing cash and cash equivalents and cash flows from our operating activities will be
sufficient to meet our anticipated cash needs for at least the next 12 months.

Cash Flows. The following table summarizes our cash flows for the periods presented:

Years Ended December 31,

2019 2018 2017
(In thousands)
Net cash provided by (used in) operating activities $ 139,067 $ 16,132 $ (28,442)
Net cash used in investing activities (14,788) (19,151) (4,121)
Net cash provided by financing activities 65,850 80,614 43,297
Effect of exchange rate changes on cash (257) (502) 646
Net increase in cash, cash equivalents and restricted cash $ 189,872 $ 77,093 $ 11,380
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Cash Flows from Operating Activities

For the year ended December 31, 2019, net cash provided by operating activities was $139.1 million compared
to net cash provided by operating activities of $16.1 million in 2018, an increase of $122.9 million year-over-year. The
$122.9 million increase in net cash provided by operating activities in 2019 compared to 2018, was primarily due to
higher profitability in 2019 of $172.8 million higher net income, partially offset by higher net non-cash benefit of $49.7
million. The higher net non-cash benefit of $49.7 million in 2019, compared to 2018, is comprised of $73.4 million
higher deferred income tax benefit due to the release of the valuation allowance against our deferred tax assets, $0.5
million lower provision for doubtful accounts and $0.5 million lower asset impairment, partially offset by higher non-
cash charges for $8.7 million higher stock-based compensation, $6.0 million fees paid for repurchase and exchange
of convertible notes due 2023, $2.2 million financing fees on extinguishment of Term Loans, $4.5 million higher
depreciation on property and equipment and $3.4 million higher non-cash interest expense primarily due to debt
discount on Notes due 2024. The changes in the working capital year-over-year was neutral as our growth in deferred
revenue of $78.4 million, including $49.9 million of safe harbor prepayments, was offset by our growth in accounts
receivable of $55.2 million and inventory of $25.5 million in 2019, compared to 2018.

Cash Flows from Investing Activities

For the year ended December 31, 2019, net cash used in investing activities was $14.8 million, primarily from
purchases of test and assembly equipment to expand our supply capacity and related facility improvements, and
capitalized costs related to internal-use software. For the year ended December 31, 2019, purchases of property and
equipment totaled $14.8 million, compared to purchases in 2018 of $4.2 million, an increase in purchases of $10.6
million year-over-year. For the year ended December 31, 2018, cash used in investing activities included $15.0 million
payment related to the acquisition of SunPower’s microinverter business. In 2019, we did not acquire any businesses.

Cash Flows from Financing Activities

For the year ended December 31, 2019, net cash provided by financing activities of $65.9 million was primarily
from $127.4 million net proceeds from the issuance of our Notes due 2024, $29.8 million from sale of warrants,
$5.0 million net proceeds from employee stock option exercises and issuance of common stock under our employee
stock incentive program, partially offset by $45.9 million repayment of our term loan and long-term financing receivable
recorded as debt, $36.3 million purchase of bond hedges related to our Notes due 2024, $6.0 million fee paid to
repurchase and exchange $60.0 million of Notes due 2023 and $8.2 million payment of employee withholding taxes
related to net share settlement of equity awards. For the year ended December 31, 2018, net cash provided by financing
activities of $80.6 million was primarily from net proceeds of $62.4 million received from issuance of convertible
debt, $19.8 million in net proceeds from sales of common stock, $5.6 million in net proceeds from the sale of certain
long-term financing receivables and $2.8 million net proceeds from issuance of common stock under our employee
stock incentive program, partially offset by $10.0 million in debt payments.

Contractual Obligations

The following table summarizes our outstanding contractual obligations as of December 31, 2019.

Payments Due by Period

Total 2020 2021-2022 2023-2024 Beyond 2024
(In thousands)
Operating leases $ 15,170 $ 4156 $ 7,165 $ 3,109 $ 740
Notes due 2023 principal and interest 5,800 200 400 5,200 —
Notes due 2024 principal and interest 137,958 1,320 2,640 133,998 —
Purchase obligations " 99,520 99,520 — — —
Total $ 258,448 $ 105,196 $ 10,205 $ 142,307 $ 740

(1) Purchase obligations include amounts related to component inventory that our primary contract manufacturer
procures on our behalf in accordance with our production forecast as well as other inventory related purchase
commitments. The timing of purchases in future periods could differ materially from estimates presented above
due to fluctuations in demand requirements related to varying sales levels as well as changes in economic
conditions.
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Off-Balance Sheet Arrangements

As of December 31, 2019, we did not have any off-balance sheet arrangements, as defined in ltem 303(a)(4)(ii)
of SEC Regulation S-K.

Critical Accounting Policies

The preparation of our consolidated financial statements and related notes requires us to make judgments,
estimates and assumptions that affect the reported amounts of assets, liabilities, revenue and expenses, and related
disclosure of contingent assets and liabilities. We have based our estimates on historical experience and on various
other assumptions that are believed to be reasonable under the circumstances, the results of which form the basis for
making judgments about the carrying values of assets and liabilities that are not readily apparent from other sources.
Actual results may differ from these estimates under different assumptions or conditions.

For a description of our significant accounting policies, see Note 2. “Summary of Significant Accounting Policies,”
of the notes to consolidated financial statements included in Part Il, Item 8 of this Annual Report on Form 10-K. An
accounting policy is considered to be critical if it requires an accounting estimate to be made based on assumptions
about matters that are highly uncertain at the time the estimate is made, and if different estimates that reasonably
could have been used, or changes in the accounting estimates that are reasonably likely to occur periodically, could
materially impact the consolidated financial statements. We believe the following critical accounting policies reflect the
more significant estimates and assumptions used in the preparation of our consolidated financial statements.

Revenue Recognition

We generate revenue from sales of our solutions, which include microinverter units and related accessories, an
Envoy communications gateway, the cloud-based Enlighten monitoring service, and AC Battery storage solutions to
distributors, large installers, OEMs and strategic partners.

On January 1, 2018, we adopted Accounting Standards Codification (“ASC”) No. 606, “Revenue
Recognition” (“ASC 606” or “Topic 606”) and applied the modified retrospective method to all contracts that were not
completed as of January 1, 2018. The most significant impacts upon adoption of Topic 606 were how we account for
revenue related to our Envoy communications device and related Enlighten service and the timing of when certain
sales incentives are recognized. The full consideration for these products represents a single performance obligation
and is deferred and recognized over the estimated service period.

Revenues are recognized when control of the promised goods or services are transferred to our customers in
an amount that reflects the consideration that is expected to be received in exchange for those goods or services. We
generate all of our revenues from contracts with our customers. A description of principal activities from which we
generate revenues are as follows.

*  Products Delivered at a Point in Time. We sell our products to customers in accordance with the terms of
the related customer contracts. We generate revenues from sales of our solutions, which include microinverter
units and related accessories, an Envoy communications gateway and Enlighten service, communications
accessories and AC Battery storage solutions to distributors, large installers, OEMs and strategic partners.
Microinverter units, microinverter accessories, and AC Battery storage solutions are delivered to customers
at a point in time, and we recognize revenue for these products when we transfer control of the product to
the customer, which is generally upon shipment.

»  Products Delivered Over Time. The sale of an Envoy communications gateway includes our Enlighten cloud-
based monitoring service. The full consideration for these products represents a single performance
obligation and is deferred at the sale date and recognized over the estimated service period of 6 years. We
also sell certain communication accessories that are delivered over time. The revenue from these products
is recognized over the related service period, which is typically 5 or 12 years.

We previously sold Envoy communications device to certain customers under a long-term financing arrangement.
Under this financing arrangement, we net the unbilled receivables against deferred revenue.

We record certain contra revenue promotions as variable consideration and recognizes these promotions at the
time the related revenue is recorded.
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We record upfront contract acquisition costs, such as sales commissions, to be capitalized and amortized over
the estimated life of the asset. For contracts that have a duration of less than one year, we follow the Topic 606 practical
expedient and expense these costs when incurred. Commissions related to our sale of monitoring hardware and service
are capitalized and amortized over the period of the associated revenue.

See Note 3. “Revenue Recognition,” of the notes to consolidated financial statements included in Part I, Item 8
of this Annual Report on Form 10-K for additional information related to revenue recognition.

Inventory

Inventory is valued at the lower of cost or market. Market is current replacement cost (by purchase or by
reproduction, dependent on the type of inventory). In cases where market exceeds net realizable value (i.e., estimated
selling price less reasonably predictable costs of completion and disposal), inventories are stated at net realizable
value. Market is not considered to be less than net realizable value reduced by an allowance for an approximately
normal profit margin. We determine cost on a first-in first-out basis. Certain factors could affect the realizable value of
its inventory, including customer demand and market conditions. Management assesses the valuation on a quarterly
basis and writes down the value for any excess and obsolete inventory based upon expected demand, anticipated
sales price, effect of new product introductions, product obsolescence, customer concentrations, product
merchantability and other factors. Inventory write-downs are equal to the difference between the cost of inventories
and market. The impact of changes in the inventory valuation allowance for 2019, 2018 and 2017 were not material.

Warranty Obligations
Microinverters Sold Through December 31, 2013

Our warranty accrual provides for the replacement of microinverter units that fail during the product’'s warranty
term (15 years for first and second generation microinverters and up to 25 years for third and fourth generation
microinverters). On a quarterly basis, we employ a consistent, systematic and rational methodology to assess the
adequacy of our warranty liability. This assessment includes updating all key estimates and assumptions for each
generation of product, based on historical results, trends and the most current data available as of the filing date. The
key estimates and assumptions used in the warranty liability are thoroughly reviewed by management on a quarterly
basis. The key estimates used by us to estimate our warranty liability are: (1) the number of units expected to fail over
time (i.e., failure rate); (2) the number of failed units expected to result in warranty claims over time (i.e., claim rate);
and (3) the per unit cost of replacement units, including outbound shipping and limited labor costs, expected to be
incurred to replace failed units over time (i.e., replacement cost).

Estimated Failure Rates — Our Quality and Reliability department has primary responsibility to determine the
estimated failure rates for each generation of microinverter. To establish initial failure rate estimates for each generation
of microinverter, our quality engineers use a combination of industry standard Mean Time Between Failure (“MTFB”)
estimates for individual components contained in that generation of microinverters, third party data collected on similar
equipment deployed in outdoor environments similar to those in which our microinverters are installed, and rigorous
long term reliability and accelerated life cycle testing which simulates the service life of the microinverter in a short
period of time. As units are deployed into operating environments, we continue to monitor product performance through
our Enlighten monitoring platform. It typically takes three to nine months between the date of sale and date of end-
user installation. Consequently, our ability to monitor actual failures of units sold similarly lags by three to nine months.
When a microinverter fails and is returned, we perform diagnostic root cause failure analysis to understand and isolate
the underlying mechanism(s) causing the failure. We then use the results of this analysis (combined with the actual,
cumulative performance data collected on those units prior to failure through Enlighten) to draw conclusions with
respect to how or if the identified failure mechanism(s) will impact the remaining units deployed in the installed base.

Estimated Claim Rates — Warranty claim rate estimates are based upon observed historical trends and
assumptions with respect to expected customer behavior over the warranty period. As the vast majority of our
microinverters have been sold to end users for residential applications, we believe that warranty claim rates will be
affected by changes over time in residential home ownership because we expect that subsequent homeowners are
less likely to file claims than the homeowners who originally purchase the microinverters.
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Estimated Replacement Costs — Three factors are considered in our analysis of estimated replacement cost:
(1) the estimated cost of replacement microinverters; (2) the estimated cost to ship replacement microinverters to end
users; and (3) the estimated labor reimbursement expected to be paid to third party installers performing replacement
services for the end user. Because our warranty provides for the replacement of defective microinverters over long
periods of time (typically between 15 and 25 years, depending on the generation of product purchased), the estimated
per unit cost of current and future product generations is considered in the estimated replacement cost. Estimated
costs to ship replacement units are based on observable, market-based shipping costs paid by us to third party freight
carriers. We have a separate program that allows third-party installers to claim fixed-dollar reimbursements for labor
costs they incur to replace failed microinverter units for a limited time from the date of original installation. Included in
our estimated replacement cost is an analysis of the number of fixed-dollar labor reimbursements expected to be
claimed by third party installers over the limited offering period.

In addition to the key estimates noted above, we also compare actual warranty results to expected results and
evaluate any significant differences. We may make additional adjustments to the warranty provision based on
performance trends or other qualitative factors. If actual failure rates, claim rates, or replacement costs differ from our
estimates in future periods, changes to these estimates may be required, resulting in increases or decreases in our
warranty obligations. Such increases or decreases could be material.

Fair Value Option for Microinverters Sold Since January 1, 2014

Our warranty obligations related to microinverters sold since January 1, 2014 provide us the right, but not the
requirement, to assign our warranty obligations to a third-party. Under ASC 825, “Financial Instruments” (also referred
to as the “fair value option”), an entity may choose to elect the fair value option for such warranties at the time it first
recognizes the eligible item. We made an irrevocable election to accountfor all eligible warranty obligations associated
with microinverters sold since January 1, 2014 at fair value. This election was made to reflect the underlying economics
of the time value of money for an obligation that will be settled over an extended period of up to 25 years.

We estimate the fair value of warranty obligations by calculating the warranty obligations in the same manner
as for sales prior to January 1, 2014 and applying an expected present value technique to that result. The expected
present value technique, an income approach, converts future amounts into a single current discounted amount. In
addition to the key estimates of failure rates, claim rates and replacement costs, we used certain inputs that are
unobservable and significant to the overall fair value measurement. Such additional assumptions included
compensation comprised of a profit element and risk premium required of a market participant to assume the obligation
and a discount rate based on our credit-adjusted risk-free rate. See Note 9. “Fair Value Measurements,” of the notes
to consolidated financial statements included in Part I, Item 8 of this Annual Report on Form 10-K for additional
information.

Business Combinations

Assets acquired and liabilities assumed as part of a business acquisition are generally recorded at their fair value
at the date of acquisition. The excess of purchase price over the fair value of assets acquired and liabilities assumed
is recorded as goodwill. Determining fair value of identifiable assets, particularly intangibles, and liabilities acquired
also requires the Company to make estimates, which are based on all available information and in some cases
assumptions with respect to the timing and amount of future revenues and expenses associated with an asset.
Accounting for business acquisitions requires the Company to make judgments as to whether a purchase transaction
is a multiple element contract, meaning that it includes other transaction components. This judgment and determination
affect the amount of consideration paid that is allocable to assets and liabilities acquired in the business purchase
transaction.
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Intangible Assets

Intangible assets include patents and other purchased intangible assets. Intangible assets with finite lives are
amortized on a straight-line basis, with estimated useful lives ranging from 3 to 9 years. Indefinite-lived intangible
assets are tested for impairment annually and are also tested for impairment between annual tests if an event occurs
or circumstances change that would indicate that the carrying amount may be impaired. Intangible assets with finite
lives are tested for impairment whenever events or circumstances indicate that the carrying amount of an asset (asset
group) may not be recoverable. An impairment loss is recognized when the carrying amount of an asset exceeds the
estimated undiscounted cash flows used in determining the fair value of the asset. The amount of the impairment loss
to be recorded is calculated by the excess of the asset’s carrying value over its fair value. Fair value is generally
determined using a discounted cash flow analysis. There was no impairment of intangible assets in any of the years
presented.

Income Taxes

We record income taxes using the asset and liability method, which requires the recognition of deferred tax
assets and liabilities for the expected tax consequences of temporary differences between the tax bases of assets and
liabilities for financial reporting purposes and amounts recognized for income tax purposes. In estimating future tax
consequences, generally all expected future events other than enactments or changes in the tax law or rates are
considered. Valuation allowances are provided when necessary to reduce deferred tax assets to the amount expected
to be realized.

We assess the realizability of the deferred tax assets to determine release of valuation allowance as necessary.
In the event we determine that it is more likely than not that we would be able to realize deferred tax assets in the
future in excess of our net recorded amount, an adjustment to the valuation allowance for the deferred tax asset would
increase income in the period such determination was made. Likewise, should it be determined that additional amounts
of the net deferred tax assetwill not be realized in the future, an adjustment to increase the deferred tax asset valuation
allowance will be charged to income in the period such determination is made.

We operate in various tax jurisdictions and is subject to audit by various tax authorities. We follow accounting
for uncertainty in income taxes which requires that the tax effects of a position be recognized only if it is “more likely
than not” to be sustained based solely on its technical merits as of the reporting date. We consider many factors when
evaluating and estimating its tax positions and tax benefits, which may require periodic adjustments and which may
not accurately anticipate actual outcomes.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

Foreign Currency Exchange Risk

We operate and conduct business in foreign countries where our foreign entities use the local currency as their
respective functional currency and, as a result, are exposed to movements in foreign currency exchange rates. More
specifically, we face foreign currency exposure primarily from the effect of fluctuating exchange rates on payables and
receivables relating to transactions that are denominated in Euros, Indian Rupee and Australian and New Zealand
Dollars. These payables and receivables primarily arise from sales to customers and intercompany transactions. We
also face currency exposure that arises from translating the results of our European, Indian, Australian and New Zealand
operations, including sales and marketing and research and development expenses, to the U.S. dollar at exchange
rates that have fluctuated from the beginning of a reporting period.

We do not enter into derivative financial instruments for trading or speculative purposes. We did not enter into
any foreign currency forward contracts during 2019 and 2018. Any foreign currency forward contracts entered in the
future are accounted for as derivatives whereby the fair value of the contracts is reported as other current assets or
current liabilities, and gains and losses resulting from changes in the fair value are reported in other income (expense),
net, in the accompanying consolidated statements of operations.

Credit Risk

Financial instruments that subject us to concentrations of credit risk consist primarily of cash and cash equivalents
and accounts receivable. We maintain a substantial portion of our cash balances in non-interest-bearing and interest-
bearing deposits and money market accounts. We believe that these financial institutions are financially sound and,
accordingly, are subject to minimal credit risk. Our net revenues are primarily concentrated among a limited number
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of customers. We monitor the financial condition of our customers and perform credit evaluations whenever considered
necessary. We maintain an allowance for doubtful accounts for estimated potential credit losses. See Note 16 for
information on Concentration of “Credit Risk and Major Customers” of the notes to consolidated financial statements
included in Part Il, Item 8 of this Annual Report on Form 10-K.

Interest Rate Risk

We had cash, cash equivalents and restricted cash of $296.1 million and $106.2 million as of December 31,
2019 and 2018, respectively, consisting of both non-interest bearing and interest-bearing deposits, and money market
accounts. Such interest-earning instruments carry a degree of interest rate risk, but the risk is limited due to the duration
of our short term investments. To date, fluctuations in interest income have not been significant. We do not enter into
investments for trading or speculative purposes and have not used any derivative financial instruments to manage our
interest rate risk exposure. We have not been exposed to, nor do we anticipate being exposed to, material risks due
to changes in interest rates.

Our cash flow exposure due to changes in interest rates related to our debt is limited as our Notes due 2024
and Notes due 2023 have fixed interest rates of 1.0% and 4.0%, respectively. The fair value of the Convertible Notes
may increase or decrease for various reasons, including fluctuations in the market price of our common stock,
fluctuations in market interest rates and fluctuations in general economic conditions. Based upon the quoted market
price as of December 31, 2019, the fair value of our Notes due 2024 was approximately $190.9 million. Notes due
2023 are not actively traded.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Stockholders and the Board of Directors of Enphase Energy, Inc.
Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Enphase Energy, Inc. and subsidiaries (the
"Company") as of December 31, 2019 and 2018, the related consolidated statements of operations, comprehensive
loss, stockholders' equity (deficit), and cash flows, for each of the three years in the period ended December 31, 2019,
and the related notes (collectively referred to as the "financial statements"). In our opinion, the financial statements
present fairly, in all material respects, the financial position of the Company as of December 31, 2019 and 2018, and
the results of its operations and its cash flows for each of the three years in the period ended December 31, 2019, in
conformity with accounting principles generally accepted in the United States of America.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States) (PCAOB), the Company's internal control over financial reporting as of December 31, 2019, based on
criteria established in Internal Control — Integrated Framework (2013) issued by the Committee of Sponsoring
Organizations of the Treadway Commission and our report dated February 21, 2020, expressed an unqualified opinion
on the Company's internal control over financial reporting.

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express
an opinion on the Company's financial statements based on our audits. We are a public accounting firm registered
with the PCAOB and are required to be independent with respect to the Company in accordance with the U.S. federal
securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether the financial statements are free of material
misstatement, whether due to error or fraud. Our audits included performing procedures to assess the risks of material
misstatement of the financial statements, whether due to error or fraud, and performing procedures that respond to
those risks. Such procedures included examining, on a test basis, evidence regarding the amounts and disclosures
in the financial statements. Our audits also included evaluating the accounting principles used and significant estimates
made by management, as well as evaluating the overall presentation of the financial statements. We believe that our
audits provide a reasonable basis for our opinion.

Critical Audit Matters

The critical audit matters communicated below are matters arising from the current-period audit of the financial
statements that were communicated or required to be communicated to the audit committee and that (1) relate to
accounts or disclosures that are material to the financial statements and (2) involved our especially challenging,
subjective, or complex judgments. The communication of critical audit matters does not alter in any way our opinion
on the financial statements, taken as a whole, and we are not, by communicating the critical audit matters below,
providing separate opinions on the critical audit matters or on the accounts or disclosures to which they relate.

Warranty Obligations — Microinverters - Refer to Notes 2, 8 and 9 to the consolidated financial statements
Critical Audit Matter Description

The Company’s warranty obligation provides for the replacement of microinverter units that fail during the
product’s warranty term of 15 to 25 years. The estimated warranty liability is developed for each generation of product
and requires management to estimate, among other factors, (1) the number of units expected to fail over time (i.e.,
failure rate); (2) the number of failed units expected to result in warranty claims over time (i.e., claim rate); and (3) the
per unit cost of replacement units (i.e., replacement cost), all of which consider historical results, trends and the most
current data available when the financial statements are available to be issued. The Company’s warranty liability for
all microinverter units sold after January 1, 2014 is measured at fair value by applying both of the following to the
liability that results from the 3 factors discussed above: (1) compensation comprised of a profit element and risk premium
required for a market participant to assume the obligation and (2) a discount rate based on the Company’s credit
adjusted risk free rate.
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Given the limited operating history of the products relative to the warranty term and the subjectivity of estimating
the projected failure rates of reported and unreported warranty claims, performing audit procedures to evaluate whether
the expected failure rates were appropriately determined as of December 31, 2019, required a high degree of auditor
judgment and an increased extent of effort.

How the Critical Audit Matter Was Addressed in the Audit

Our audit procedures related to the estimated failure rates used in determining the warranty obligation included
the following, among others:

+  We tested the effectiveness of controls utilized in the review of the warranty obligation calculation, including
controls over the determination of estimated failure rates.

*  We evaluated the methods and assumptions used by management to estimate the failure rates used as part
of the calculation of the warranty obligation by:

— Testing the underlying data that served as the basis for the Company’s failure rate analysis, which
include historical claims and historical product sales, in order to evaluate the various assumptions and
historical data consisting of failure of individual components contained in its microinverters.

— Reviewing third party data compiled on similar products in order to challenge management’s
assumptions and identify supporting or contradictory evidence.

— Comparing management’s prior-year assumptions of expected failures to actual warranty claims
received during the current year to identify potential bias in the determination of the failure rate estimates
used in the warranty obligation recorded.

— Developing independent estimates of the future failure rates for product families by utilizing data
analytics and compared them to management assumptions.

Income Taxes - Valuation Allowance — Refer to Notes 2 and 15 to the consolidated financial statements
Critical Audit Matter Description

The Company recognizes deferred income taxes for differences between the financial statement and tax bases
of assets and liabilities at enacted statutory tax rates in effect for the years in which the differences are expected to
reverse. Valuation allowances are provided to reduce deferred tax assets to the amount that is more likely than not to
be realized. In determining the need for a valuation allowance, management considers, among other matters, the
nature, frequency and amount of recent losses, the duration of statutory carryforward periods, and tax planning
strategies and the weight given to positive and negative evidence is commensurate with the extent to which the evidence
may be objectively verified. As of December 31, 2019, the Company determined that it was more-likely-than not that
its domestic deferred tax assets would be realized. The factors that the Company weighted most heavily in their analysis
were a history of income and projected future taxable income. Therefore, the Company recorded an income tax benefit
of $92.9 million for the year-ended December 31, 2019 associated with a reduction in the valuation allowance.

Given the determination that it is more likely than not that sufficient taxable income will be generated in the future
to realize deferred tax assets requires management to make significant judgments and estimates related to projected
future taxable income. Performing audit procedures to evaluate the reasonableness of management’s estimates of
projected future taxable income required a high degree of auditor judgment and an increased extent of effort, including
the need to involve our income tax specialists.

How the Critical Audit Matter Was Addressed in the Audit

Our audit procedures related to positive and negative evidence surrounding managements projected future
taxable income and the determination of whether it is more likely than not that the Company would have U.S. income
sufficient to realize the benefit of its deferred tax assets included the following, among others:

* We tested the effectiveness of controls over deferred tax assets, including management’s controls over the
estimates of projected future taxable income and the determination of whether it is more likely than not that
the deferred tax assets will be realized.

*  We evaluated the reasonableness of the methods, assumptions, and judgments used by management to
determine whether a valuation allowance was necessary.

Enphase Energy, Inc. | 2019 Form 10-K | 56



«  With the assistance of our income tax specialists, we evaluated the nature of each of the deferred tax assets,
including their expiration dates and their projected utilization when compared to projections of future taxable
income.

*  We tested historical pretax book income at December 31, 2019, adjusted for permanent differences, including
the change from a 3-year cumulative loss position to a 3-year cumulative income position that occurred in the
fourth quarter of 2019.

+  We evaluated management’s ability to accurately estimate projected future taxable income by comparing actual
results to management’s historical estimates and evaluating whether there have been any changes that would
affect management’s ability to continue accurately estimating taxable income.

+ We tested the reasonableness of management’s estimates of projected future taxable income by comparing
the estimates to internal communications to management and the Board of Directors, and historical taxable
income, as adjusted for nonrecurring items.

/s/ DELOITTE & TOUCHE LLP

San Francisco, California
February 21, 2020

We have served as the Company’s auditor since 2010.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Stockholders and the Board of Directors of Enphase Energy, Inc.

Opinion on Internal Control over Financial Reporting

We have audited the internal control over financial reporting of Enphase Energy, Inc. and subsidiaries (the
“Company”) as of December 31, 2019, based on criteria established in Internal Control — Integrated Framework (2013)
issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). In our opinion, the
Company maintained, in all material respects, effective internal control over financial reporting as of December 31,
2019, based on criteria established in Internal Control — Integrated Framework (2013) issued by COSO.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States) (PCAOB), the consolidated financial statements as of and for the year ended December 31, 2019, of
the Company and our report dated February 21, 2020 expressed an unqualified opinion on those financial statements.

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and
for its assessment of the effectiveness of internal control over financial reporting, included in the accompanying
Management’s Report on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the
Company’s internal control over financial reporting based on our audit. We are a public accounting firm registered with
the PCAOB and are required to be independent with respect to the Company in accordance with the U.S. federal
securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether effective internal control over financial reporting
was maintained in all material respects. Our audit included obtaining an understanding of internal control over financial
reporting, assessing the risk that a material weakness exists, testing and evaluating the design and operating
effectiveness of internal control based on the assessed risk, and performing such other procedures as we considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. Acompany’s internal control over financial reporting includes
those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and
fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with generally
accepted accounting principles, and that receipts and expenditures of the company are being made only in accordance
with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have
a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls
may become inadequate because of changes in conditions, or that the degree of compliance with the policies or
procedures may deteriorate.

/s/ DELOITTE & TOUCHE LLP

San Francisco, California
February 21, 2020
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ENPHASE ENERGY, INC. ENPHASE ENERGY, INC.

CONSOLIDATED BALANCE SHEETS CONSOLIDATED STATEMENTS OF OPERATIONS
(In thousands, except par value) (In thousands, except per share data)
As of Years Ended December 31,
December 31, December 31, 2019 2018 2017
2019 2018
ASSETS Net revenues $ 624,333 $ 316,159 $ 286,166
Cost of revenues 403,088 221,714 230,123
Current assets: _
Cash and cash equivalents $ 251409 $ 106,237 Gross profi A2 £ S
Restricted cash 44,700 — Operating expenses:
Accounts receivable, net of allowances of $564 and $2,138 at December 31, 2019 and Research and development 40,381 32,587 33,157
December 31, 2018, respectively 145,413 78,938 Sales and marketing 36,728 27,047 23,126
Inventory 32,056 16,267 General and administrative 38,808 29,086 22,221
Prepaid expenses and other assets 26,079 20,860 Restructuring charges 2,599 4,129 16,917
Total current assets 499,657 222,302 Total operating expenses 118,516 92,849 95,421
e 28,936 20,998 Income (loss) from operations 102,729 1,596 (39,378)
Operating lease, right of use asset 10,117 —
) Other expense, net
gct)ir:igv:/ti)llle — 22?;2 2232? Interest income 2,513 1,058 276
Other assets 44,620 36,548 Interest expense (9,691) (10,693) (8,212)
Deferred tax assets, net 74,531 _ Other (expense) income, net (5,437) (2,190) 1,973
Total assets $ 713,223 $ 339,937 Total other expense, net (12,615) (1 1,825) (5,963)
LIABILITIES AND STOCKHOLDERS’ EQUITY Income (loss) before income taxes 90,114 (10,229) (45,341)
Current liabilities: Income tax benefit (provision) 71,034 (1,398) 149
Accounts payable $ 57,474 $ 48,794 Net income (loss) $ 161,148 $ (11,627) $ (45,192)
Accrued liabilities 47,092 29,010 Net income (loss) per share:
Deferred revenues, current 81,783 33,119 Basic $ 138 §$ (0.12) § (0.54)
Warranty obligations, current (includes $6,794 and $4,288 measured at fair value at Diluted $ 123 $ (012) $ (0.54)
December 31, 2019 and December 31, 2018, respectively) 10,078 8,083 . .
Debt, current 2 884 28,155 Shares lfsed in per share calculation:
Total current liabilities 199,311 147 161 Basic 116,713 99,619 82,939
Long-term liabilities: Diluted 131,644 99,619 82,939
Deferred revenues, noncurrent 100,204 76,911
Warranty obligations, noncurrent (includes $13,012 and $7,469 measured at fair value at
December 31, 2019 and December 31, 2018, respectively) 27,020 23,211 See Notes to Consolidated Financial Statements.
Other liabilities 11,817 3,250
Debt, noncurrent 102,659 81,628
Total liabilities 441,011 332,161

Commitments and contingent liabilities (Note 12)
Stockholders’ equity:

Common stock, $0.00001 par value, 150,000 shares and 150,000 shares authorized:;
and 123,109 shares and 107,035 shares issued and outstanding at December 31, 2019

and December 31, 2018, respectively 1 1
Additional paid-in capital 458,315 353,335
Accumulated deficit (185,181) (346,302)
Accumulated other comprehensive income (loss) (923) 742

Total stockholders’ equity 272,212 7,776
Total liabilities and stockholders’ equity $ 713,223 $ 339,937

See Notes to Consolidated Financial Statements.
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ENPHASE ENERGY, INC.

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME (LOSS)
(In thousands)

Years Ended December 31,

2019 2018 2017
Net income (loss) $ 161,148 $ (11,627) $ (45,192)
Other comprehensive income (loss):
Foreign currency translation adjustments (1,665) 1,398 (364)
Comprehensive income (loss) $ 159,483 $ (10,229) $ (45,556)

See Notes to Consolidated Financial Statements.
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ENPHASE ENERGY, INC.
CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY (DEFICIT)
(In thousands)

Common Stock Additional Accumulated Accumulated Total
Paid-In Income Other Stockholders’
Shares ~ Amount Capital (Deficit) Comprehensive  Equity (Deficit)
Balance at December 31, 2016 62,269 $ 1 $ 252,126 $ (250,535) $neeme(Logy) ¢ 1,300
Issuance of common stock from
exercise of equity awards and
employee stock purchase plan 1,752 — 531 — — 531
Issuance of common stock, net of
offering costs 21,893 — 26,425 — — 26,425
Issuance of warrants — — 1,447 — — 1,447
Stock-based compensation — — 6,727 — — 6,727
Net loss — — — (45,192) — (45,192)
Foreign currency translation
adjustment — — — — (364) (364)
Balance at December 31, 2017 85914 $ 1 $§ 287,256 $ (295,727) $ (656) $ (9,126)
Cumulative-effect adjustment to
accumulated deficit related to the
adoption of ASC 606 — — — (38,948) — (38,948)
Issuance of common stock from
exercise of equity awards and
employee stock purchase plan 3,185 — 2,806 — — 2,806
Issuance of common stock, net of
offering costs 9,524 — 19,766 — — 19,766
Issuance of common stock related
to acquisition 7,500 — 32,319 — — 32,319
Exercise of warrants 912 — — — — —
Stock-based compensation — — 11,188 — — 11,188
Net loss — — — (11,627) — (11,627)
Foreign currency translation
adjustment — — — — 1,398 1,398
Balance at December 31, 2018 107,035 $ 1 $ 353335 $ (346,302) $ 742§ 7,776
Cumulative-effect adjustment to
accumulated deficit related to the
adoption of ASU 2018-07 — — 27 (27) — —
Issuance of common stock from
exercise of equity awards and
employee stock purchase plan 5,273 — 4,985 — — 4,985
Payment of withholding taxes
related to net share settlement of
equity awards — — (8,198) — — (8,198)
Conversion of convertible notes
due 2023, net 10,801 — 58,857 — — 58,857
Equity component of convertible
notes due 2024, net — — 35,387 — — 35,387
Cost of convertible notes hedge
related to the convertible notes
due 2024 — — (36,313) — — (36,313)
Sale of warrants related to the
convertible notes due 2024 — — 29,818 — — 29,818
Stock-based compensation — — 20,417 — — 20,417
Net income — — — 161,148 — 161,148
Foreign currency translation
adjustment — — — — (1,665) (1,665)
Balance at December 31, 2019 123,109 $ 1 $ 458,315 $ (185,181) $ (923) $ 272,212
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See Notes to Consolidated Financial Statements.
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ENPHASE ENERGY, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)

Cash flows from operating activities:
Net income (loss)

Adjustments to reconcile net income (loss) to net cash provided by
operating activities:

Depreciation and amortization
Provision for doubtful accounts
Asset impairment
Non-cash interest expense
Financing fees on extinguishment of debt
Fees paid for repurchase and exchange of convertible notes due 2023
Stock-based compensation
Deferred income taxes
Changes in operating assets and liabilities:
Accounts receivable
Inventory
Prepaid expenses and other assets
Intangible assets
Accounts payable, accrued and other liabilities
Warranty obligations
Deferred revenues
Net cash provided by (used in) operating activities
Cash flows from investing activities:
Purchases of property and equipment
Acquisition
Net cash used in investing activities
Cash flows from financing activities:
Issuance of convertible notes due 2024, net of issuance costs
Purchase of convertible note hedges
Sale of warrants
Fees paid for repurchase and exchange of convertible notes due 2023
Principal payments and financing fees on debt
Proceeds from issuance of common stock, net of issuance costs
Proceeds from debt, net of issuance costs
Payments under revolving credit facility

Proceeds from exercise of equity awards and employee stock purchase
plan

Payment of withholding taxes related to net share settlement of equity
awards

Net cash provided by financing activities

Effect of exchange rate changes on cash and cash equivalents
Net increase in cash, cash equivalents, and restricted cash
Cash, cash equivalents and restricted cash—Beginning of period
Cash, cash equivalents and restricted cash—End of period

Years Ended December 31,

2019 2018 2017
$ 161,148 § (11,627) $ (45,192)
14,119 9,667 9,004
217 711 476
1,124 1,601 1,681
6,081 2,701 1,673
2,152 — —
6,000 — —
20,176 11,432 6,727
(73,375) 123 (1,394)
(68,745) (13,515) (4,803)
(15,789) 9,732 5,961
(14,293) (3,130) (1,227)
— (10,000) —
22,200 23,082 (5,078)
5,804 1,478 (1,598)
72,248 (6,123) 5,328
139,067 16,132 (28,442)
(14,788) (4,151) 4,121)
— (15,000) —
(14,788) (19,151) (4,121)
127,413 — —
(36,313) — —
29,818 — —
(6,000) — —
(45,855) (9,976) —
— 19,766 26,425

— 68,024 26,442

— — (10,100)
4,985 2,800 530
(8,198) — —
65,850 80,614 43,297
(257) (502) 646
189,872 77,093 11,380
106,237 29,144 17,764
$ 296109 $ 106237 $ 29,144
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Years Ended December 31, ENPHASE ENERGY, INC.

2019 2018 2017 NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
Reconciliation of cash, cash equivalents, and restricted cash to the
consolidated balance sheets
Cash and cash equivalents 251,409 106,237 20,144 1. DESCRIPTION OF BUSINESS AND BASIS OF PRESENTATION
Restricted cash 44,700 — —

Description of Business

Total cash, cash equivalents, and restricted cash $ 296,109 $ 106,237 $ 29,144

Enphase Energy, Inc. (the “Company”) is a global energy technology company. The Company delivers smart,
easy-to-use solutions that manage solar generation, storage and communication on one intelligent platform. The

S | tal h flow discl : L f o L .
upplemental cash Tlow disclosure Company revolutionized the solar industry with its microinverter technology and produces a fully integrated solar-plus-

Cash paid for interest $ 2,689 §$ 6,343 $ 5,816 storage solution.
Cash paid for income taxes $ 1,755 $ 775 % 909
Basis of Presentation and Consolidation

Supplemental disclosures of non-cash investing and financing activities: The accompanying consolidated financial statements are presented in accordance with accounting principles
Acquisition funded by issuance of common stock $ — 3 19,219 § — generally accepted in the United States (“U.S.”), or GAAP. The consolidated financial statements include the accounts
Purchases of fixed assets included in accounts payable $ 672 $ 895 $ 551 of the Company and its wholly-owned subsidiaries. All intercompany balances and transactions have been eliminated
Accrued interest payable unpaid upon exchange of convertible notes due in consolidation.
2023 $ 833 $ — $ —

Use of Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and
assumptions that affect the reported amounts of assets and liabilities, disclosure of contingent assets and liabilities at
the date of the financial statements and the reported amounts of income and expenses during the reporting period.
Significant estimates and assumptions reflected in the financial statements include revenue recognition, inventory
valuation, accrued warranty obligations, incremental borrowing rate for right-of-use assets and lease liability, and tax
valuation allowance. These estimates are based on information available as of the date of the financial statements;
therefore, actual results could differ materially from management’s estimates using different assumptions or under
different conditions.

See Notes to Consolidated Financial Statements.

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Revenue Recognition

The Company generates revenue from sales of its solutions, which include microinverter units and related
accessories, an Envoy communications gateway, the cloud-based Enlighten monitoring service, and AC Battery storage
solutions to distributors, large installers, original equipment manufacturers (“OEMs”) and strategic partners.

On January 1, 2018, the Company adopted Accounting Standards Codification (“ASC”) No. 606, “Revenue
Recognition” (“ASC 606" or “Topic 606”) and applied the modified retrospective method to all contracts that were not
completed as of January 1, 2018. The most significant impacts upon adoption of Topic 606 were how the Company
accounts for revenue related to its Envoy™ communications device and related Enphase Enlighten Software™, or
Enlighten, service and the timing of when certain sales incentives are recognized. The full consideration for these
products represents a single performance obligation and is deferred and recognized over the estimated service period.

Revenues are recognized when control of the promised goods or services are transferred to the Company’s
customers in an amount that reflects the consideration that is expected to be received in exchange for those goods or
services. The Company generates all of its revenues from contracts with its customers. A description of principal
activities from which the Company generates revenues follows.

*  Products Delivered at a Point in Time. The Company sells its products to customers in accordance with the
terms of the related customer contracts. The Company generates revenues from sales of its solutions, which
include microinverter units and related accessories, an Envoy communications gateway and Enlighten
service, communications accessories and AC Battery™ storage solutions to distributors, large installers,
OEMs and strategic partners. Microinverter units, microinverter accessories, and AC Battery storage
solutions are delivered to customers at a point in time, and the Company recognizes revenue for these
products when the Company transfers control of the product to the customer, which is generally upon
shipment.
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*  Products Delivered Over Time. The sale of an Envoy communications gateway includes the Company’s
Enlighten cloud-based monitoring service. The full consideration for these products represents a single
performance obligation and is deferred at the sale date and recognized over the estimated service period
of 6 years. The Company also sells certain communication accessories that are delivered over time. The
revenue from these products is recognized over the related service period, which is typically 5 or 12 years.

The Company previously sold its Envoy communications device to certain customers under a long-term financing
arrangement. Under this financing arrangement, the Company nets the unbilled receivables against deferred revenue.

The Company records certain contra revenue promotions as variable consideration and recognizes these
promotions at the time the related revenue is recorded.

The Company records upfront contract acquisition costs, such as sales commissions, to be capitalized and
amortized over the estimated life of the asset. For contracts that have a duration of less than one year, the Company
follows the Topic 606 practical expedient and expenses these costs when incurred. Commissions related to the
Company’s sale of monitoring hardware and service are capitalized and amortized over the period of the associated
revenue, which is 6 years.

See Note 3. “Revenue Recognition,” for additional information related to revenue recognition.

Cost of Revenues

The Company includes the following in cost of revenues: product costs, warranty, manufacturing personnel and
logistics costs, freight costs, inventory write-downs, hosting services costs related to the Company’s Enlighten service
offering, and depreciation and amortization of manufacturing test equipment. A description of principal activities from
which the Company recognizes cost of revenue is as follows.

*  Products Delivered at a Point in Time. Cost of revenue from these products is recognized when the Company
transfers control of the product to the customer, which is generally upon shipment.

*  Products Delivered Over Time. Cost of revenue from these products is recognized over the related service
period.

Cash and Cash Equivalents

The Company considers all highly liquid investments, such as certificates of deposit and money market
instruments with maturities of twelve months or less at the time of acquisition to be cash equivalents. For all periods
presented, its cash balances consist of amounts held in non-interest-bearing and interest-bearing deposits and money
market accounts.

Restricted Cash

Restricted cash represents cash held as certificate of deposit collateralized under a letter of credit issued to a
customer. The letter of credit is required as a performance security in a face amount equal to the aggregate purchase
price of the executed sales agreement. The letter of credit was issued per the terms of the executed sales agreement
with a customer for safe harbor prepayment and the Company has collateralized a certificate of deposit under this
letter of credit in an amount of $44.7 million, which was reflected as restricted cash on the Company’s consolidated
balance sheet as of December 31, 2019.

Fair Value of Financial Instruments

The carrying amounts of the Company’s cash, cash equivalents and restricted cash, accounts receivable,
accounts payable and accrued liabilities approximate fair value because of the short maturity of those instruments.

Accounts Receivables and Contract Assets

The Company receives payments from customers based upon contractual billing schedules. Accounts receivable
are recorded when the right to consideration becomes unconditional. Contract assets include deferred product costs
and commissions associated with the deferred revenue and will be amortized along with the associated revenue.

Enphase Energy, Inc. | 2019 Form 10-K | 67

Allowance for Doubtful Accounts

The Company maintains allowances for doubtful accounts for uncollectible accounts receivable. Management
estimates anticipated losses from doubtful accounts based on days past due, collection history and the financial health
of customers. The following table sets forth activities in the allowance for doubtful accounts for the periods indicated.

December 31,

2019 2018 2017
(In thousands)

Balance, at beginning of year $ 2,138 $ 2,378 $ 2,921
Net charges to expenses 217 711 476
Write-offs, net of recoveries (1,791) (951) (1,019)

Balance, at end of year $ 564 $ 2,138 $ 2,378

Inventory

Inventory is valued at the lower of cost or market. Market is current replacement cost (by purchase or by
reproduction, dependent on the type of inventory). In cases where market exceeds net realizable value (i.e., estimated
selling price less reasonably predictable costs of completion and disposal), inventories are stated at net realizable
value. Market is not considered to be less than net realizable value reduced by an allowance for an approximately
normal profit margin. The Company determines cost on a first-in first-out basis. Management assesses the valuation
on a quarterly basis and writes down the value for any excess and obsolete inventory based upon expected demand,
anticipated sales price, effect of new product introductions, product obsolescence, customer concentrations, product
merchantability and other factors. Inventory write-downs are equal to the difference between the cost of inventories
and market.

Long-Lived Assets

Property and equipment are stated at cost less accumulated depreciation. Cost includes amounts paid to acquire
or construct the asset as well as any expenditure that substantially adds to the value of or significantly extends the
useful life of an existing asset. Repair and maintenance costs are expensed as incurred. Depreciation and amortization
are computed using the straight-line method over the estimated useful lives of the assets, which range from 3 to 10
years. Leasehold improvements are amortized over the shorter of the lease term or expected useful life of the
improvements.

Internal-use software, whether purchased or developed, is capitalized at cost and amortized on a straight-line
basis over its estimated useful life. Costs associated with internally developed software are expensed until the point
at which the project has reached the development stage. Subsequent additions, modifications or upgrades to internal-
use software are capitalized only to the extent that they provide additional functionality. Software maintenance and
training costs are expensed in the period in which they are incurred. The capitalization of internal-use software requires
judgment in determining when a project has reached the development stage and the period over which the Company
expects to benefit from the use of that software.

Property, plant and equipment, including internal-use software, are reviewed for impairment whenever events
or changes in circumstances indicate that the carrying amount of an asset (asset group) may not be recoverable. An
impairment loss would be recognized when the carrying amount of an asset exceeds the estimated undiscounted future
cash flows expected to result from the use of the asset and its eventual disposition. The amount of the impairment loss
to be recorded is calculated by the excess of the asset’s carrying value over its fair value. Fair value is generally
determined using a discounted cash flow analysis. The Company recorded asset impairment charges for specific
assets that were no longer in use of approximately $1.1 million, $1.6 million and $0.8 million for the years ended 2019,
2018 and 2017, respectively. There were no events or changes in circumstances that may indicate the carrying amount
of remaining assets is not recoverable.
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Business Combinations

Assets acquired and liabilities assumed as part of a business acquisition are generally recorded at their fair value
at the date of acquisition. The excess of purchase price over the fair value of assets acquired and liabilities assumed
is recorded as goodwill. Determining fair value of identifiable assets, particularly intangibles, and liabilities acquired
also requires the Company to make estimates, which are based on all available information and in some cases
assumptions with respect to the timing and amount of future revenues and expenses associated with an asset.
Accounting for business acquisitions requires the Company to make judgments as to whether a purchase transaction
is a multiple element contract, meaning that it includes other transaction components. This judgment and determination
affect the amount of consideration paid that is allocable to assets and liabilities acquired in the business purchase
transaction.

Goodwill

Goodwill results from the purchase consideration paid in excess of the fair value of the net assets recorded in
connection with a business acquisition. Goodwill is not amortized but is assessed for potential impairment at least
annually during the fourth quarter of each fiscal year or between annual tests if an event occurs or circumstances
change that would indicate the carrying amount may be impaired. Goodwill is tested at the reporting unit level, which
the Company has determined to be the same as the entity as a whole (entity level). The Company first performs
qualitative assessment to determine whether it is more likely than not that the fair value of our reporting unit is less
than its carrying value. If, after assessing the qualitative factors, we determine that it is more likely than not that the
fair value of our reporting unit is less than its carrying value, an impairment analysis will be performed.

Qualitative factors include industry and market consideration, overall financial performance, share price trends
and market capitalization and Company-specific events. The Company determined, after performing a qualitative
review of its reporting unit, that it is more likely than not that the fair value of our reporting unit exceeds its carrying
value. Accordingly, there was no indication of impairment in the years ended 2019, 2018 and 2017 and no quantitative
goodwill impairment test was performed.

Intangible Assets

Intangible assets include patents and other purchased intangible assets. Intangible assets with finite lives are
amortized on a straight-line basis, with estimated useful lives ranging from 3 to 9 years. Indefinite-lived intangible
assets are tested for impairment annually and are also tested for impairment between annual tests if an event occurs
or circumstances change that would indicate that the carrying amount may be impaired. Intangible assets with finite
lives are tested for impairment whenever events or circumstances indicate that the carrying amount of an asset (asset
group) may not be recoverable. An impairment loss is recognized when the carrying amount of an asset exceeds the
estimated undiscounted cash flows used in determining the fair value of the asset. The amount of the impairment loss
to be recorded is calculated by the excess of the asset’s carrying value over its fair value. Fair value is generally
determined using a discounted cash flow analysis. There was no impairment of intangible assets in any of the years
presented.

Contract Liabilities

Contract liabilities are recorded as deferred revenue on the accompanying consolidated balance sheets and
include payments received in advance of performance obligations under the contract and are realized when the
associated revenue is recognized under the contract.
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Warranty Obligations
Microinverters Sold Through December 31, 2013

The Company’s warranty accrual provides for the replacement of microinverter units that fail during the product’s
warranty term (typically 15 years for first and second generation microinverters and up to 25 years for third and fourth
generation microinverters). On a quarterly basis, the Company employs a consistent, systematic and rational
methodology to assess the adequacy of its warranty liability. This assessment includes updating all key estimates and
assumptions for each generation of product, based on historical results, trends and the most current data available as
of the filing date. The key estimates and assumptions used in the warranty liability are thoroughly reviewed by
management on a quarterly basis. The key estimates used by the Company to estimate its warranty liability are: (1) the
number of units expected to fail over time (i.e., failure rate); (2) the number of failed units expected to result in warranty
claims over time (i.e., claimrate); and (3) the per unit cost of replacement units, including outbound shipping and limited
labor costs, expected to be incurred to replace failed units over time (i.e., replacement cost).

Estimated Failure Rates — The Company’s Quality and Reliability department has primary responsibility to
determine the estimated failure rates for each generation of microinverter. To establish initial failure rate estimates for
each generation of microinverter, the Company’s quality engineers use a combination of industry standard Mean Time
Between Failure (“MTBF”) estimates for individual components contained in its microinverters, third party data collected
on similar equipment deployed in outdoor environments similar to those in which the Company’s microinverters are
installed, and rigorous long term reliability and accelerated life cycle testing which simulates the service life of the
microinverter in a short period of time. As units are deployed into operating environments, the Company continues to
monitor product performance through its Enlighten monitoring platform. It typically takes three to nine months between
the date of sale and date of end-user installation. Consequently, the Company’s ability to monitor actual failures of
units sold similarly lags by three to nine months. When a microinverter fails and is returned, the Company performs
diagnostic root cause failure analysis to understand and isolate the underlying mechanism(s) causing the failure. The
Company then uses the results of this analysis (combined with the actual, cumulative performance data collected on
those units prior to failure through Enlighten) to draw conclusions with respect to how or if the identified failure
mechanism(s) will impact the remaining units deployed in the installed base.

Estimated Claim Rates — Warranty claim rate estimates are based upon observed historical trends and
assumptions with respect to expected customer behavior over the warranty period. As the vast majority of the Company’s
microinverters have been sold to end users for residential applications, the Company believes that warranty claim rates
will be affected by changes over time in residential home ownership because the Company expects that subsequent
homeowners are less likely to file claims than the homeowners who originally purchase the microinverters.

Estimated Replacement Costs — Three factors are considered in the Company’s analysis of estimated
replacement cost: (1) the estimated cost of replacement microinverters; (2) the estimated cost to ship replacement
microinverters to end users; and (3) the estimated labor reimbursement expected to be paid to third party installers
performing replacement services for the end user. Because the Company’s warranty provides for the replacement of
defective microinverters over long periods of time (between 15 and 25 years, depending on the generation of product
purchased), the estimated per unit cost of current and future product generations is considered in the estimated
replacement cost. Estimated costs to ship replacement units are based on observable, market-based shipping costs
paid by the Company to third party freight carriers. The Company has a separate program that allows third-party
installers to claim fixed-dollar reimbursements for labor costs they incur to replace failed microinverter units for a limited
time from the date of original installation. Included in the Company’s estimated replacement cost is an analysis of the
number of fixed-dollar labor reimbursements expected to be claimed by third party installers over the limited offering
period.

In addition to the key estimates noted above, the Company also compares actual warranty results to expected
results and evaluates any significant differences. Management may make additional adjustments to the warranty
provision based on performance trends or other qualitative factors. If actual failure rates, claim rates, or replacement
costs differ from the Company’s estimates in future periods, changes to these estimates may be required, resulting in
increases or decreases in the Company’s warranty obligations. Such increases or decreases could be material.
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Fair Value Option for Microinverters Sold Since January 1, 2014

The Company’s warranty obligations related to microinverters sold since January 1, 2014 provide the Company
the right, but not the requirement, to assign its warranty obligations to a third-party. Under ASC 825, “Financial
Instruments” (also referred to as “fair value option”), an entity may choose to elect the fair value option for such warranties
at the time it first recognizes the eligible item. The Company made an irrevocable election to account for all eligible
warranty obligations associated with microinverters sold since January 1, 2014 at fair value. This election was made
to reflect the underlying economics of the time value of money for an obligation that will be settled over an extended
period of up to 25 years.

The Company estimates the fair value of warranty obligations by calculating the warranty obligations in the same
manner as for sales prior to January 1, 2014 and applying an expected present value technique to that result. The
expected present value technique, an income approach, converts future amounts into a single current discounted
amount. In addition to the key estimates of failure rates, claim rates and replacement costs, the Company used certain
inputs that are unobservable and significantto the overall fair value measurement. Such additional assumptions included
compensation comprised of a profit element and risk premium required of a market participant to assume the obligation
and a discount rate based on the Company’s credit-adjusted risk-free rate. See Note 9. “Fair Value Measurements,”
for additional information.

Warranty obligations initially recorded at fair value at the time of sale will be subsequently re-measured to fair
value at each reporting date. In addition, the fair value of the liability will be accreted over the corresponding term of
the warranty of up to 25 years using the interest method.

Warranty for Other Products

The Company offers a 5-year warranty for its Envoy communications gateway and a 10-year warranty on its AC
Battery storage solution. The warranties provide the Company with the right, but not the obligation, to assign its warranty
obligations to a third-party. As such, warranties for Envoy and AC Battery storage solution products are accounted for
under the fair value method of accounting.

Research and Development Costs

The Company expenses research and development costs as incurred. Research and development expense
consists primarily of product development personnel costs, including salaries and benefits, stock-based compensation,
other professional costs and allocated facilities costs.

Stock-Based Compensation

Share-based payments are required to be recognized in the Company’s consolidated statements of operations
based on their fair values and the estimated number of shares expected to vest. The Company measures stock-based
compensation expense for all share-based payment awards, including stock options made to employees and directors,
based on the estimated fair values on the date of the grant. The fair value of stock options granted is estimated using
the Black-Scholes option valuation model. The fair value of restricted stock units granted is determined based on the
price of the Company’s common stock on the date of grant. The fair value of non-market-based performance stock
units granted is determined based on the date of grant or when achievement of performance is probable. The fair value
of market-based performance stock units granted is determined using a Monte-Carlo model based on the date of grant
or when achievement of performance is probable.

Stock-based compensation for stock options and restricted stock units (“RSUs”) is recognized on a straight-line
basis over the requisite service period. Stock-based compensation for performance stock units (“PSUs”) without market
conditions is recognized when the performance condition is probable of being achieved, and then on a graded basis
over the requisite service period. Stock-based compensation for PSUs with market conditions is recognized on a
straight-line basis over the requisite service period. Additionally, the Company estimates its forfeiture rate annually
based on historical experience and revise the estimates of forfeiture in subsequent periods if actual forfeitures differ
from those estimates.

Leases
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The Company determines if an arrangement is or contains a lease at inception. Operating lease assets represent
the Company’sright to use an underlying asset for the lease term and lease liabilities represent the Company’s obligation
to make lease payments over the lease term.

Operating lease assets and liabilities are recognized based on the present value of the remaining lease payments
discounted using the Company’s incremental borrowing rate. Operating lease assets also include initial direct costs
incurred and prepaid lease payments, minus any lease incentives. The Company’s lease terms include options to
extend or terminate the lease when it is reasonably certain that the Company will exercise that option. Lease expense
is recognized on a straight-line basis over the lease term.

The Company combines the lease and non-lease components in determining the operating lease assets and
liabilities.

Foreign Currency Translation

The Company and most of its subsidiaries use their respective local currency as their functional currency.
Accordingly, foreign currency assets and liabilities are translated using exchange rates in effect at the end of the period.
Aggregate exchange gains and losses arising from the translation of foreign assets and liabilities are included in
accumulated other comprehensive income (loss) in stockholders' equity. Foreign subsidiaries that use the U.S. dollar
as their functional currency remeasure monetary assets and liabilities using exchange rates in effect at the end of the
period. In addition, transactions that are denominated in non-functional currency are remeasured using exchange rates
in effect at the end of the period. Exchange gains and losses arising from the remeasurement of monetary assets and
liabilities are included in other income (expense), net in the consolidated statements of operations. Non-monetary
assets and liabilities are carried at their historical values.

Comprehensive Income (Loss)

Comprehensive income (loss) consists of two components, net income (loss) and other comprehensive income
(loss). Other comprehensive income (loss) refers to gains and losses that are recorded as an element of stockholders’
equity but are excluded from net income (loss). The Company’s other comprehensive income (loss) consists of foreign
currency translation adjustments for all periods presented.

Income Taxes

The Company records income taxes using the asset and liability method, which requires the recognition of
deferred tax assets and liabilities for the expected tax consequences of temporary differences between the tax bases
of assets and liabilities for financial reporting purposes and amounts recognized for income tax purposes. In estimating
future tax consequences, generally all expected future events other than enactments or changes in the tax law or rates
are considered. Valuation allowances are provided when necessary to reduce deferred tax assets to the amount
expected to be realized.

The Company assesses the realizability of the deferred tax assets to determine release of valuation allowance
as necessary. In the event the Company determines that it is more likely than not that we would be able to realize
deferred tax assets in the future in excess of our net recorded amount, an adjustment to the valuation allowance for
the deferred tax asset would increase income in the period such determination was made. Likewise, should it be
determined that additional amounts of the net deferred tax asset will not be realized in the future, an adjustment to
increase the deferred tax asset valuation allowance will be charged to income in the period such determination is made.

The Company operates in various tax jurisdictions and is subject to audit by various tax authorities. The Company
follows accounting for uncertainty in income taxes which requires that the tax effects of a position be recognized only
if it is “more likely than not” to be sustained based solely on its technical merits as of the reporting date. The Company
considers many factors when evaluating and estimating its tax positions and tax benefits, which may require periodic
adjustments and which may not accurately anticipate actual outcomes.
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Recently Adopted Accounting Pronouncements

In February 2016, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update
(“ASU”) 2016-02, “Leases (Topic 842).” ASU 2016-02 requires an entity to recognize a right-of-use asset and lease
liability for all leases with terms of more than 12 months. The guidance requires lessees to recognize all leases, with
certain exceptions, on their balance sheets, whether operating or financing, while continuing to recognize the expenses
on their income statements in a manner similar to current practice. The guidance states that a lessee must recognize
a lease liability for the obligation to make lease payments and a right-to-use asset for the right to use the underlying
asset for the lease term. On January 1, 2019, the Company adopted ASU 2016-02 using the modified retrospective
transition option of applying the new standard at the adoption date for all leases with terms greater than 12 months.
The Company elected certain practical expedients upon adoption and as such did not reassess the following: 1) whether
any expired or existing contracts are or contain leases; 2) lease classification for any expired or existing leases; 3)
initial direct costs for any expired or existing leases; 4) whether existing or expired land easements are or contain
leases; and 5) regarding the lease term, from a hindsight perspective, whether or not the Company is reasonably
certain to exercise the lease options. However, the Company will evaluate new or modified land easements under the
new guidance after the commencement date. The Company also elected the practical expedient to not separate lease
and non-lease components. The adoption of ASU 2016-02 on January 1, 2019 resulted in an increase in operating
leases, right of use asset of $8.4 million, an increase in other liabilities of $6.8 million, an increase in accrued liabilities
and other of $1.5 million and a decrease in other assets of $0.1 million on the Company’s consolidated balance sheets
with no impact on the Company’s consolidated statements of operations.

In June 2018, the FASB issued ASU 2018-07, “Compensation - Stock Compensation: Improvements to Non-
employee Share-Based Payment Accounting.” ASU 2018-07 was issued to provide guidance on share-based payments
granted to non-employees in exchange for goods or services used or consumed in an entity’s own operations and
supersedes the guidance in ASC 505-50, “Equity-Based Payments to Non-Employees.” ASU 2018-07 aligns much of
the guidance on measuring and classifying non-employee awards with that of awards to employees. The Company
adopted ASU 2018-07 on January 1, 2019 using the modified retrospective basis. The adopted standard did not have
a material impact on the consolidated financial statements.

Recently Issued Accounting Pronouncements Not Yet Effective

In August 2018, the FASB issued ASU 2018-15, “Customer’s Accounting for Implementation Costs Incurred in
a Cloud Computing Arrangement That Is a Service Contract,” to reduce diversity in practice in accounting for the costs
of implementing cloud computing arrangements that are service contracts. ASU 2018-15 allows entities to apply the
guidance in the ASC 350-40, “Intangibles—Goodwill and Other—Internal-Use Software,” to determine which
implementation costs are eligible to be capitalized as assets in a cloud computing arrangement that is considered a
service contract. ASU 2018-15 is effective for fiscal years beginning after December 15, 2019, and interim periods
within those fiscal years. Early adoption is permitted, including adoption in any interim period. Entities have the option
to apply the guidance prospectively to all implementation costs incurred after the date of adoption or retrospectively
and are required to make certain disclosures in the interim and annual period of adoption. We will adopt the new
standard effective January 1, 2020 and do not expect the adoption of this guidance to have a material impact on our
consolidated financial statements.

In June 2016, the FASB issued ASU 2016-13, “Financial Instruments-Credit Losses (Topic 326): Measurement
of Credit Losses on Financial Instruments,” which requires the measurement and recognition of expected credit losses
for financial assets held at amortized cost. ASU 2016-13 replaces the existing incurred loss impairment model with a
forward-looking expected credit loss model which will result in earlier recognition of credit losses. We will adopt the
new standard effective January 1, 2020 and do not expect the adoption of this guidance to have a material impact on
our consolidated financial statements.
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3. REVENUE RECOGNITION

Disaggregated Revenue

The Company has one business activity, which is the design, manufacture and sale of solutions for the solar
photovoltaic (“PV”) industry. Disaggregated revenue by primary geographical market and timing of revenue recognition
for the Company’s single product line are as follows:

Years Ended December 31,
2019 2018
(In thousands)

Primary geographical markets:

United States $ 523,577 $ 219,600
International 100,756 96,559
Total $ 624,333 $ 316,159

Timing of revenue recognition:

Products delivered at a point in time $ 584,556 $ 270,778
Products and services delivered over time 39,777 45,381
Total $ 624,333 $ 316,159

Contract Balances

Receivables, and contract assets and contract liabilities from contracts with customers are as follows:

December 31, December 31,
2019 2018
(In thousands)
Receivables $ 145413 $ 78,938
Short-term contract assets (Prepaid expenses and other assets) 15,055 13,516
Long-term contract assets (Other assets) 42,087 34,148
Short-term contract liabilities (Deferred revenues) 81,783 33,119
Long-term contract liabilities (Deferred revenues) 100,204 76,911

The Company receives payments from customers based upon contractual billing schedules. Accounts receivable
are recorded when the right to consideration becomes unconditional. Contract assets include deferred product costs
and commissions associated with the deferred revenue and will be amortized along with the associated revenue. The
Company had no asset impairment charges related to contract assets in the years ended December 31, 2019.

Significant changes in the balances of contract assets (prepaid expenses and other assets) during the period
are as follows (in thousands):

Contract Assets
Balance on December 31, 2018 $ 47,664
Amount recognized (15,144)
Increase 24,622
Balance as of December 31, 2019 $ 57,142
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Contract liabilities are recorded as deferred revenue on the accompanying consolidated balance sheets and
include payments received in advance of performance obligations under the contract and are realized when the
associated revenue is recognized under the contract.

For the year ended December 31, 2019, contract liabilities include $49.9 million of safe harbor cash prepayments
from its customers for products to be delivered in 2020, which represents the amount equal to the aggregate purchase
price of the executed sales agreement. Of the $49.9 million, a letter of credit of $44.7 million was issued for the benefit
of one customer and the Company has collateralized under the letter of credit a certificate of deposit of $44.7 million.

Significant changes in the balances of contract liabilities (deferred revenues) during the period are as follows (in
thousands):

Contract Liabilities

Balance on December 31, 2018 $ 110,030
Revenue recognized (39,777)
Increase due to billings 61,825
Increase due to safe harbor prepayments 49,909

Balance as of December 31, 2019 $ 181,987

Remaining Performance Obligations

Estimated revenue expected to be recognized in future periods related to performance obligations that are
unsatisfied or partially unsatisfied at the end of the reporting period are as follows:

December 31,
2019

(In thousands)

Fiscal year:

2020 $ 81,783
2021 30,665
2022 25,633
2023 19,841
2024 14,650
Thereafter 9,415

Total $ 181,987

Estimated revenue expected to be recognized in fiscal year 2020 of $81.8 million includes $44.5 million of safe
harbor prepayments from customers in the fourth quarter of 2019 for product delivery to the customer in the first quarter
of 2020. Remaining $5.4 million of safe harbor prepayments from customers in the fourth quarter of 2019 for product
delivery to the customer in the first quarter of 2020 relates to the sale of Envoy communications gateway which will
be recognized ratably over the service period.

4. INVENTORY

Inventory consist of the following:

December 31, December 31,
2019 2018
(In thousands)
Raw materials $ 4197 $ 970
Finished goods 27,859 15,297
Total inventory $ 32,056 $ 16,267
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5. PROPERTY AND EQUIPMENT, NET
Property and equipment consist of the following:

Estimated Useful December 31,

Life 2019 2018
(Years) (In thousands)

Equipment and machinery 3-10 $ 48,114 § 43,566
Furniture and fixtures 5-10 2,404 2,239
Computer equipment 3-5 1,698 2,958
Capitalized software costs 3-5 11,656 12,114
Leasehold improvements 3-10 8,713 8,482
Construction in process 8,446 3,536
Total 81,031 72,895

Less accumulated depreciation and amortization (52,095) (51,897)
Property and equipment, net $ 28,936 $ 20,998

Depreciation expense for property and equipment for the years ended December 31, 2019, 2018 and 2017 was
$7.3 million, $8.3 million and $8.6 million, respectively.

As of December 31, 2019 and 2018, unamortized capitalized software costs were $0.8 million and $0.7 million,
respectively.

6. GOODWILL AND INTANGIBLE ASSETS

The Company’s goodwill and purchased intangible assets as of December 31, 2019 and December 31, 2018
are as follows:

December 31, 2019 December 31, 2018
Accumulated Accumulated
Gross Amortization Net Gross Amortization Net
(In thousands)
Goodwill $ 24,783 §$ — $ 24,783 $ 24,783 $ — $ 24,783
Intangible assets:
Other indefinite-lived
intangibles $ 286 $ — 3 286 $ 286 $ — 3 286
Intangible assets with
finite lives:
Patents and licensed
technology — — — 1,665 (1,665) —
Developed
technology 13,100 (3,093) 10,007 13,100 (909) 12,191
Customer
relationships 23,100 (2,814) 20,286 23,100 (271) 22,829
Total purchased
intangible assets  $ 36,486 $ (5,907) $ 30,579 $ 38,151 §$ (2,845) $ 35,306

In August 2018, the Company acquired certain finite-lived intangible assets in its acquisition of SunPower
Corporation’s (“SunPower”) microinverter business, primarily developed technology and customer relationships
pursuant to an Asset Purchase Agreement (“APA”). See Note 20. “Acquisition,” of the notes to consolidated financial
statements included in Item 8 of the Company’s 2019 Annual Report on Form 10-K for additional information related
to this acquisition.
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Amortization expense related to finite-lived intangible assets are as follows:

Years Ended December 31,

2019 2018
(In thousands)
Developed technology, and patents and licensed technology $ 2,184 $ 1,409
Customer relationships 2,543 271
Total amortization expense $ 4727 $ 1,680

Amortization of developed technology, patents and licensed technology is recorded to sales and marketing
expense. The developed technology acquired from the Company’s acquisition of SunPower’s microinverter business
was embedded in the microinverters that SunPower sold to its customers. The Company does not actively use the
developed technology acquired from SunPower and holds the developed technology to prevent others from using it.
Accordingly, the Company accounts for the developed technology as a defensive intangible asset and amortizes the
associated value over a period of six years from the date of acquisition.

The master supply agreement (“MSA”) entered into with SunPower in August 2018 provides the Company with
the exclusive right to supply SunPower with module level power electronics for a period of five years, with options for
renewals. The exclusivity arrangement extends throughout the term of the MSA, which comprises all of the expected
cash flows from the customer relationship intangible asset, and was a condition to, and was an essential part of the
acquisition of SunPower’s microinverter business by the Company. As the fair value ascribed to the customer
relationship intangible asset represents payments to a customer, the Company amortizes the value of the customer
relationship intangible asset as a reduction to revenue using a pattern of economic benefit method over a useful life
of nine years.

7. ACCRUED LIABILITIES

Accrued liabilities consist of the following:

December 31, December 31,
2019 2018
(In thousands)
Salaries, commissions, incentive compensation and benefits $ 5524 $ 4,107
Customer rebates and sales incentives 24,198 8,527
Freight 4,908 7,286
Operating lease liabilities, current 3,170 —
Other 9,292 9,090
Total accrued liabilities $ 47,092 $ 29,010
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8. WARRANTY OBLIGATIONS

The Company’s warranty activities were as follows:

Years Ended December 31,

2019 2018 2017
(In thousands)

Warranty obligations, beginning of period $ 31,294 $ 29,816 $ 31,414
Accruals for warranties issued during period 5,244 3,040 3,797
Changes in estimates 8,591 6,515 (732)
Settlements (10,881) (8,579) (7,037)
Increase due to accretion expense 2,326 1,989 2,053
Other 524 (1,487) 321

Warranty obligations, end of period 37,098 31,294 29,816

Less: current portion (10,078) (8,083) (7,427)

Noncurrent $ 27,020 $ 23211 § 22,389

The Company began selling its 1Q series microinverters in 2017, sales of which totaled approximately 9.6 million
units through 2019, and sold approximately 15.7 million units of prior generation microinverters from 2008 through
2019. 1Q 7 sales represented 98% of the Company’s total microinverter sales for the year ended December 31, 2019.

Changes in Estimates

On a quarterly basis, the Company uses the best and most complete underlying information available, following
a consistent, systematic and rational methodology to determine its warranty obligations. The Company considers all
available evidence to assess the reasonableness of all key assumptions underlying its estimated warranty obligations
for each generation of microinverter. The changes in estimates discussed below resulted from consideration of new
or additional information becoming available and subsequent developments. Changes in estimates included in the
table above were comprised of the following:

2019

In 2019, the Company recorded a $5.5 million increase to warranty expense related to cost increases primarily
driven by increased U.S. tariffs announced during 2019 for its products manufactured in China. The Company also
recorded additional warranty expense of $3.1 million based on continuing analysis of field performance data and
diagnostic root-cause failure analysis primarily relating to its second and third generation products, partially offset by
improved failure rates for its IQ7 series.

2018

In 2018, the Company recorded a $0.9 million increase to warranty expense related to cost increases primarily
for backwards compatibility cables, supply constrained inventory components as well as tariffs. The Company also
recorded additional warranty expense of $3.3 million based on continuing analysis of field performance data and
diagnostic root-cause failure analysis primarily relating to its second and third generation products. In addition, the
Company recorded an increase of $2.1 million related to increased estimated claim rates and an increase to warranty
expense of $0.2 million for labor reimbursement costs expected to be paid to third party installers performing
replacement services. These increases were partially offset by a $1.5 million reduction to warranty expense, presented
as “Other” in the table above, related to changes in the discount rates for fair value accounting.

Enphase Energy, Inc. | 2019 Form 10-K | 78



2017

In 2017, primarily in the fourth quarter, the Company recorded the impact of product-cost reduction initiatives
for its sixth generation microinverters, which are backwards compatible with previous microinverter generations and
will be used to fulfill future warranty obligations for all microinverter generations in the field. This resulted in a $2.2 million
decrease to warranty expense related to estimated future replacement costs. The Company also recorded, primarily
in the third quarter, a decrease to warranty expense of $1.9 million for labor reimbursement costs expected to be paid
to third party installers performing replacement services for its second-generation product. In addition, the Company
recorded additional warranty expense of $3.9 million based on continuing analysis of field performance data and
diagnostic root-cause failure analysis primarily relating to its second-generation product.

9. FAIR VALUE MEASUREMENTS

The accounting guidance defines fair value as the price that would be received from selling an asset or paid to
transfer a liability in an orderly transaction between market participants at the measurement date. When determining
the fair value measurements for assets and liabilities recorded at fair value, the Company considers the principal or
most advantageous market in which it would transact and considers assumptions that market participants would use
when pricing the asset or liability, such as inherent risk, transfer restrictions, and risk of nonperformance.

The fair value hierarchy requires an entity to maximize the use of observable inputs and minimize the use of
unobservable inputs when measuring fair value. An asset’s or liability’s categorization within the fair value hierarchy
is based upon the lowest level of input that is significant to the fair value measurement. Three levels of inputs may be
used to measure fair value:

* Level 1—Valuations based on quoted prices in active markets for identical assets or liabilities that the
Company is able to access. Since valuations are based on quoted prices that are readily and regularly
available in an active market, valuation of such assets or liabilities do not entail a significant degree of
judgment.

+ Level 2—Valuations based on one or more quoted prices in markets that are not active or for which all
significant inputs are observable, either directly or indirectly.

* Level 3—Valuations based on inputs that are unobservable and significant to the overall fair value
measurement.

The following table presents the Company’s liabilities that were measured at fair value on a recurring basis and
its categorization within the fair value hierarchy.

Fair Value December 31, December 31,
Hierarchy 2019 2018

(In thousands)

Warranty obligations

Current $ 6,794 $ 4,288
Non-current 13,012 7,469
Total warranty obligations measured at fair value Level 3 $ 19,806 $ 11,757

Fair Value Option for Warranty Obligations Related to Microinverters Sold Since January 1, 2014

The Company estimates the fair value of warranty obligations by calculating the warranty obligations in the same
manner as for sales prior to January 1, 2014 and applying an expected present value technique to that result. The
expected present value technique, an income approach, converts future amounts into a single current discounted
amount. In addition to the key estimates of failure rates, claim rates and replacement costs, the Company used certain
Level 3 inputs which are unobservable and significant to the overall fair value measurement. Such additional
assumptions included a discount rate based on the Company’s credit-adjusted risk-free rate and compensation
comprised of a profit element and risk premium required of a market participant to assume the obligation.
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The following table provides information regarding changes in nonfinancial liabilities related to the Company’s
warranty obligations measured at fair value on a recurring basis using significant unobservable inputs (Level 3) for the
periods indicated.

Years Ended December 31,

2019 2018 2017
(In thousands)

Balance at beginning of period $ 11,757 $ 9,791 $ 10,332
Accruals for warranties issued during period 5,244 3,040 3,591
Changes in estimates 6,167 2,455 (4,551)
Settlements (6,212) (4,030) (1,956)
Increase due to accretion expense 2,326 1,989 2,053
Other 524 (1,488) 322

Balance at end of period $ 19,806 $ 11,757 $ 9,791

Quantitative and Qualitative Information about Level 3 Fair Value Measurements

As of December 31, 2019 and December 31, 2018, the significant unobservable inputs used in the fair value
measurement of the Company’s liabilities designated as Level 3 are as follows:

Percent Used
(Weighted Average)

Valuation Description of Significant December 31, December 31,
Item Measured at Fair Value Technique Unobservable Input 2019 2018
Warranty obligations for : Profit element and risk premium 14% 16%
microinverters sold since DlscoHntsd cash o :
January 1, 2014 ows Credit-adjusted risk-free rate 16% 19%

Sensitivity of Level 3 Inputs - Warranty Obligations

Each of the significant unobservable inputs is independent of the other. The profit element and risk premium are
estimated based on requirements of a third-party participant willing to assume the Company’s warranty obligations.
The credit-adjusted risk-free rate (“discount rate”) is determined by reference to the Company’s own credit standing
at the fair value measurement date. Increasing the profit element and risk premium input by 100 basis points would
result in a $0.2 million increase to the liability. Decreasing the profit element and risk premium by 100 basis points
would result in a $0.2 million reduction of the liability. Increasing the discount rate by 100 basis points would result in
a $0.8 million reduction of the liability. Decreasing the discount rate by 100 basis points would result in a $0.9 million
increase to the liability.

10. RESTRUCTURING

Restructuring expense consist of the following:

Years Ended December 31,

2019 2018 2017
(In thousands)
Redundancy and employee severance and benefit arrangements $ 1,575 $ 2,228 $ 2,827
Asset impairments 1,124 1,601 522
Consultants engaged in restructuring activities — — 12,100
Lease loss reserves (100) 300 1,468
Total restructuring charges $ 2,599 $ 4129 $ 16,917
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2018 Plan

In the third quarter of 2018, the Company began implementing restructuring actions (the “2018 Plan”) to lower
its operating expenses. The restructuring actions include reorganization of the Company’s global workforce, elimination
of certain non-core projects and consolidation of facilities. The Company completed its restructuring activities under
the 2018 Plan in 2019.

The following table provides information regarding changes in the Company’s 2018 Plan accrued restructuring
balance for the periods indicated.

Redundancy Lease Loss
and Employee Reserves and
Severance and Contractual
Benefits Obligations Total
(In thousands)

Balance as of December 31, 2018 $ 904 $ 288 $ 1,192
Charges 2,699 — 2,699
Cash payments (1,610) — (1,610)
Non-cash settlement and other (1,993) (288) (2,281)

$ — 3 — 3 =

Balance as of December 31, 2019

The following table presents the details of the Company’s restructuring charges under the 2018 Plan for the
period indicated:

Years Ended December 31,

2019 2018
(In thousands)
Redundancy and employee severance and benefit arrangements $ 1,575 $ 2,228
Asset impairments 1,124 1,636
Lease loss reserves (100) 340
Total restructuring charges $ 2599 $ 4,204

2016 Plan

In the third quarter of 2016, the Company began implementing restructuring actions (the “2016 Plan”) to lower
its operating expenses. The restructuring actions have included reductions in the Company’s global workforce, the
elimination of certain non-core projects, consolidation of office space at the Company’s corporate headquarters and
the engagement of management consultants to assist the Company in making organizational and structural changes
to improve operational efficiencies and reduce expenses. The Company completed its restructuring activities under
the 2016 Plan in 2017.
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The following table provides information regarding changes in the Company’s 2016 Plan accrued restructuring

balance for the periods indicated.

Balance as of December 31, 2017
Charges and adjustments
Cash payments and receipts, net

Balance as of December 31, 2018
Other ("

Balance as of December 31, 2019

(1)  Adoption of ASU 2016-02.

11. DEBT

Lease Loss
Employee Reserves and
Severance and Contractual
Benefits Obligations Total
(In thousands)
229 1,094 1,323
— (40) (40)
(229) 537 308
— $ 1,591 1,591
= (1,591) (1,591)
$ — $ — $ —

The following table provides information regarding the Company’s long-term debt.

Convertible notes
Notes due 2024
Less: unamortized discount and issuance costs
Carrying amount of Notes due 2024

Notes due 2023
Less: unamortized issuance costs
Carrying amount of Notes due 2023

Term loan
Less: unamortized discount and issuance costs
Carrying amount of term loan

Sale of long-term financing receivable recorded as debt
Total carrying amount of debt
Less: current portion term loan
Less: current portion of long-term financing receivable recorded as debt
Long-term debt

December 31, December 31,
2019 2018

(In thousands)

$ 132,000 $ —

(35,815) —
96,185 —
5,000 65,000
(143) (2,361)
4,857 62,639
— 41,524

— (1,059)

— 40,465
4,501 6,679
105,543 109,783
— (25,417)
(2,884) (2,738)

$ 102,659 $ 81,628
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Convertible Senior Notes due 2024

On June 5, 2019, the Company issued $132.0 million aggregate principal amount of 1.0% convertible senior
notes due 2024 (the “Notes due 2024”). The Notes due 2024 are general unsecured obligations and bear interest at
anannualrate of 1.0% per year, payable semi-annually on June 1 and December 1 of each year, beginning December 1,
2019. The Notes due 2024 are governed by an indenture between the Company and U.S. Bank National Association,
as trustee. The Notes due 2024 will mature on June 1, 2024, unless earlier repurchased by the Company or converted
at the option of the holders. The Company may not redeem the notes prior to the maturity date, and no sinking fund
is provided for the notes. The Notes due 2024 may be converted, under certain circumstances as described below,
based on an initial conversion rate of 48.7781 shares of common stock per $1,000 principal amount (which represents
an initial conversion price of $20.5010 per share). The conversion rate for the Notes due 2024 will be subject to
adjustment upon the occurrence of certain specified events but will not be adjusted for accrued and unpaid interest.
In addition, upon the occurrence of a make-whole fundamental change (as defined in the relevant indenture), the
Company will, in certain circumstances, increase the conversion rate by a number of additional shares for a holder
that elects to convert its notes in connection with such make-whole fundamental change. The Company received
approximately $128.0 million in net proceeds, after deducting the initial purchasers’ discount, from the issuance of the
Notes due 2024.

The Notes due 2024 may be converted on any day prior to the close of business on the business day immediately
preceding December 1, 2023, in multiples of $1,000 principal amount, at the option of the holder under any of the
following circumstances: (1) during any calendar quarter commencing after the calendar quarter ending on
September 30, 2019 (and only during such calendar quarter), if the last reported sale price of the Company’s common
stock for at least 20 trading days (whether or not consecutive) during a period of 30 consecutive trading days ending
on, and including, the last trading day of the immediately preceding calendar quarter is greater than or equal to $26.6513
(130% of the conversion price) on each applicable trading day; (2) during the five business day period after any five
consecutive trading day period (the “measurement period”) in which the “trading price” (as defined in the relevant
indenture) per $1,000 principal amount of notes for each trading day of the measurement period was less than 98%
of the product of the last reported sale price of the Company’s common stock and the conversion rate on each such
trading day; or (3) upon the occurrence of specified corporate events. On and after December 1, 2023 until the close
of business on the second scheduled trading day immediately preceding the maturity date of June 1, 2024, holders
may convert their notes at any time, regardless of the foregoing circumstances. Upon the occurrence of a fundamental
change (as defined in the relevant indenture), holders may require the Company to repurchase all or a portion of their
Notes due 2024 for cash at a price equal to 100% of the principal amount of the notes to be repurchased plus any
accrued and unpaid interest to, but excluding, the fundamental change repurchase date.

Upon conversion of any of the notes, the Company will pay or deliver, as the case may be, cash, shares of
common stock or a combination of cash and common stock, at the Company’s election.

In accounting for the issuance of the Notes due 2024, on June 5, 2019, the Company separated the Notes due
2024 into liabilty and equity components. The carrying amount of the liabilty component of
approximately $95.6 million was calculated by using a discount rate of 7.75%, which was the Company’s borrowing
rate on the date of the issuance of the notes for a similar debt instrument without the conversion feature. The carrying
amount of the equity component of approximately $36.4 million, representing the conversion option, was determined
by deducting the fair value of the liability component from the par value of the Notes due 2024. The equity component
of the Notes due 2024 is included in additional paid-in capital in the consolidated balance sheet and is not remeasured
as long as it continues to meet the conditions for equity classification. The difference between the principal amount of
the Notes due 2024 and the liability component (the “debt discount”) is amortized to interest expense using the effective
interest method over the term of the Notes due 2024.

The Company separated the Notes due 2024 into liability and equity components, this resulted in a tax basis
difference associated with the liability component that represents a temporary difference. The Company recognized
the deferred taxes of $0.3 million for the tax effect of that temporary difference as an adjustment to the equity component
included in additional paid-in capital in the consolidated balance sheet.
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Debt issuance costs for the issuance of the Notes due 2024 were approximately $4.6 million, consisting of initial
purchasers' discount and other issuance costs. In accounting for the transaction costs, the Company allocated the
total amount incurred to the liability and equity components using the same proportions as the proceeds from the Notes
due 2024. Transaction costs attributable to the liability component were approximately $3.3 million, were recorded as
debt issuance cost (presented as contra debt in the consolidated balance sheet) and are being amortized to interest
expense over the term of the Notes due 2024. The transaction costs attributable to the equity component were
approximately $1.3 million and were netted with the equity component in stockholders’ equity. As of December 31,
2019, the unamortized deferred issuance cost for the Notes due 2024 was $2.9 million on the consolidated balance
sheet.

The following table presents the total amount of interest cost recognized relating to the Notes due 2024:

Year Ended
December 31, 2019

(In thousands)

Contractual interest expense $ 759
Amortization of debt discount 3,492
Amortization of debt issuance costs 375

Total interest cost recognized $ 4,626

The effective interest rate on the liability component Notes due 2024 was 7.75% for the years ended December 31,
2019, which remain unchanged from the date of issuance. The remaining unamortized debt discount was $32.9 million
as of December 31, 2019, will be amortized over approximately 4.4 years.

The Company carries the Notes due 2024 at face value less unamortized discount and issuance costs on its
condensed consolidated balance sheet. The fair value of the Notes due 2024 was determined to be $190.9 million
based on the closing trading prices per $100 principal amount as of the last day of trading for the period. The Company
considers the fair value of the Notes due 2024 to be a Level 2 measurement as they are not actively traded.

Convertible Note Hedge and Warrant Transactions

In connection with the offering of the Notes due 2024, the Company entered into privately-negotiated convertible
note hedge transactions pursuant to which the Company has the option to purchase a total of approximately 6.4 million
shares of its common stock (subject to anti-dilution adjustments), which is the same number of shares initially issuable
upon conversion of the notes, at a price of $20.5010 per share, which is the initial conversion price of the Notes due
2024. The total cost of the convertible note hedge transactions was approximately $36.3 million. The convertible note
hedge transactions are expected generally to reduce potential dilution to the Company’s common stock upon any
conversion of the Notes due 2024 and/or offset any cash payments the Company is required to make in excess of the
principal amount of converted notes, as the case may be. As of December 31, 2019, the Company had not purchased
any shares under the convertible note hedge transactions.

Additionally, the Company separately entered into privately-negotiated warrant transactions (the “Warrants”)
whereby the Company sold warrants to acquire approximately 6.4 million shares of the Company’s common stock
(subject to anti-dilution adjustments) at an initial strike price of $25.2320 per share. The Company received aggregate
proceeds of approximately $29.8 million from the sale of the Warrants. If the market value per share of the Company’s
common stock, as measured under the Warrants, exceeds the strike price of the Warrants, the Warrants will have a
dilutive effect on the Company’s earnings per share, unless the Company elects, subject to certain conditions, to settle
the Warrants in cash. Taken together, the purchase of the convertible note hedges and the sale of the Warrants are
intended to reduce potential dilution from the conversion of the Notes due 2024 and to effectively increase the overall
conversion price from $20.5010 to $25.2320 per share. The Warrants are only exercisable on the applicable expiration
dates in accordance with the Warrants. Subject to the other terms of the Warrants, the first expiration date applicable
to the Warrants is September 1, 2024, and the final expiration date applicable to the Warrants is April 22, 2025. As of
December 31, 2019, the Warrants had not been exercised and remained outstanding.

Given that the transactions meet certain accounting criteria, the convertible note hedge transactions and the
warrants are recorded in stockholders’ equity, and they are not accounted for as derivatives and are not remeasured
each reporting period.
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Convertible Senior Notes due 2023

In August 2018, the Company sold $65.0 million aggregate principal amount of 4.0% convertible senior notes
due 2023 (the “Notes due 2023”) in a private placement. On May 30, 2019, the Company entered into separately and
privately negotiated transactions with certain holders of the Notes due 2023 resulting in the repurchase and exchange,
as of June 5, 2019, of $60.0 million aggregate principal amount of the notes in consideration for the issuance of
10,801,080 shares of common stock and separate cash payments totaling $6.0 million. As of December 31, 2019,
$5.0 million aggregate principal amount of the Notes due 2023 remain outstanding.

The remaining outstanding Notes due 2023 are general unsecured obligations and bear interest at a rate of
4.0% per year, payable semi-annually on February 1 and August 1 of each year. The Notes due 2023 are governed
by an indenture between the Company and U.S. Bank National Association, as trustee. The remaining outstanding
Notes due 2023 will mature on August 1, 2023, unless earlier repurchased by the Company or converted at the option
of the holders. The Company may not redeem the remaining Notes due 2023 prior to the maturity date, and no sinking
fund is provided for such notes. The remaining Notes due 2023 are convertible, at a holder’s election, in multiples of
$1,000 principal amount, into shares of the Company’s common stock based on the applicable conversion rate. The
initial conversion rate for such notes is 180.0180 shares of common stock per $1,000 principal amount of notes (which
is equivalent to an initial conversion price of approximately $5.56 per share). The conversion rate and the corresponding
conversion price are subject to adjustment upon the occurrence of certain events but will not be adjusted for any
accrued and unpaid interest. Holders of the remaining Notes due 2023 who convert their notes in connection with a
make-whole fundamental change (as defined in the applicable indenture) are, under certain circumstances, entitled
to an increase in the conversion rate. Additionally, in the event of a fundamental change, holders of the remaining
Notes due 2023 may require the Company to repurchase all or a portion of their notes at a price equal to 100% of the
principal amount of notes, plus any accrued and unpaid interest, including any additional interest to, but excluding, the
repurchase date. Holders may convert all or any portion of their Notes due 2023 at their option at any time prior to the
close of business on the business day immediately preceding the maturity date, in multiples of $1,000 principal amount.

During the year ended December 31, 2019, the Company recognized $6.0 million inducement cost in other
expense, net on the Company’s consolidated statement of operations and reclassed $2.0 million of deferred issuance
costs, offset by $0.8 million in accrued interest in additional paid in capital on the Company’s consolidated balance
sheet as of December 31, 2019 related to the exchange of $60.0 million aggregate principal amount of the Notes due
2023 consummated by the Company on June 5, 2019.

The following table presents the amount of interest cost recognized relating to the contractual interest coupon
and the amortization of debt issuance costs of the Notes due 2023.

Years Ended December 31,

2019 2018
(In thousands)
Contractual interest expense $ 1,226 $ 975
Amortization of debt issuance costs 245 193
Total interest costs recognized $ 1,471 $ 1,168

Term Loan

In July 2016, the Company entered into a Loan and Security Agreement (the “Original Term Loan Agreement”)
with lenders that are affiliates of Tennenbaum Capital Partners, LLC. In February 2017, the Company entered into an
Amended and Restated Loan and Security Agreement (the “Loan Agreement”) that amended and restated the Original
Term Loan Agreement. The Loan Agreement provided for a $25.0 million secured term loan to the Company (the “New
Term Loan”), which is in addition to the $25.0 million secured term loan borrowed by the Company under the Original
Term Loan Agreement (together with the “New Term Loan” the “Term Loans”).

On January 28, 2019, the Company repaid in full the remaining principal amount of the Term Loans of
approximately $39.5 million plus accrued interest and fees.
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Sale of Long-Term Financing Receivables

The Company entered into an agreement with a third party in the fourth quarter of 2017 to sell certain current
and future receivables at a discount. In December 2017, the third party made an initial purchase of receivables that
resulted in net proceeds to the Company of $2.8 million. This transaction was recorded as debt on the accompanying
consolidated balance sheets, and the debt balance was relieved in January 2019 as the underlying receivables were
settled. During the year ended December 31, 2018, the third party made three additional purchases of receivables
that resulted in total net proceeds to the Company of $5.6 million. These transactions were recorded as debt on the
accompanying consolidated balance sheets, and the total associated debt balance will be relieved by September 2021
as the underlying receivables are settled. After the initial purchase, the buyer had the option to purchase certain
additional future receivables at various fixed discounts. This option was valued at $0.7 million and was recorded as a
liability with a corresponding offset to debt as of December 31, 2017. As of December 31, 2019, all purchases relating
to this option had been made, and the liability has been relieved. See Note 9. “Fair Value Measurements,” for additional
information.

12. COMMITMENTS AND CONTINGENT LIABILITIES

Operating Leases

The Company leases office facilities under noncancelable operating leases that expire on various dates through
2028, some of which may include options to extend the leases for up to 12 years.

The components of lease expense are presented as f